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MINWESOTA MEN HOLD MEETING 


ST. PAUL TROUBLES MAIN ISSUE 








Good Attendance Marks the Gathering 
—Threatened Rate War Makes 
the Situation Appear Grave 





St. Paul, Minn, June 19.—(Special.)— 
Cooperation and fraternal feeling for the 
benefit of the disrupted St. Paul board 
was the burden of nearly every address 
delivered today at the annual gathering 
of the Minnesota association of Local 
Fire Insurance Agents. To still further 
advance matters to this end, there was 
present in addition to the 125 delegates, 
President C. F. Wilson of Denver, and 
Secretary H. H. Putnam of Boston, of 
the National association. Nonboard 
agents of St. Paul, as well as board men, 
were much in evidence at the meeting, 
and each side expressed willingness to 
cooperate, but at the end of the day no 
plan of salvation had been suggested 
which it seems is likely to be worked 
out, though the two national officers will 
remain in St. Paul over tomorrow to 
do what they can to fasten on the num- 
erous pieces which have broken off of 
the St. Paul board. 

Strickland Opens the Ball 

W. G. Strickland of St. Paul, president 
of state association, made an excellent 
presiding officer. He delivered a brief 
opening address in which he plainly 
stated the seriousness of the present con- 
dition of things. in St. Paul, and asked 
for such action on the part of conven- 
tion as might be taken after discussing 
the matter to avert the threatened rate 
war. He then introduced A. W. Perry, 
secretary of the St. Paul Fire & Marine. 
Mr. Perry was slated for presentation of 


a paper, but explained because of a ten’ 


days’ attack of tonsilitis he was unable 
to live up to his part of program. He 
suggested, however, that the convention 
hold an adjourned meeting in St. Paul 
next September during the state fair 
week, when a large number of country 
agents would probably be in town any- 
way, and when one and all could attend 
at a very low railroad expense. The 
suggestion was referred to a committec, 
but later turned down. 
St. Paul Situation Taken Up 
Jacob Stone, J. B. Thompson and F. 
Wagner of Minneapolis made ad- 
dresses in which they asked for cooper- 
ation of all agents toward relief of St. 
Paul, and that the agents of St. Paul 
get together in fraternal harmony, as 
without trust in each other the local 
agents could never hold any organiza- 
tion. John Rogers of St. Paul was 
presented to the convention by President 
Strickland as “the leader of nonboard- 
ers.” Mr. Rogers intimated that the 
trouble in St. Paul was due to certain 
Chicago influences. The only solution of 
present troubles he thought was for 
union and nonunion companies to both 
have representation on the advisory 
board. He was opposed to “taxation 
without representation.” 
Didn’t Want Any Exposure 
W. I. Nolan of Minneapolis concluded 
the morning’s program with a humorous 
address. He told about entering the 
Ryan hotel where a man was ahead of 
him registering. “Do you want a north 
or south exposure?” asked the clerk of 
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PROTECT YOUR CUSTOMERS, 


By giving them CONTINENTAL Safety Fund Policies. 

Secured A a net surplus ($8,428,734) exclusively protecting 
American policy-holders, larger than that of any other 
Company. 

Important advantage of Inspection by experienced men. 

Prompt attention to adjustments ensured by its large 
force of traveling men. 

Sixty*three millions of dollars pald for losses since organi- 
zation, and over fifty years of business, are guarantees 
of fair treatment. 

‘Every honest loss claimant pald one hundred cents on the 
dollar. 
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PROTECT YOURSELF 


By representing the CONTINENTAL. 

Does not write over the heads of Its agents. 

Steadfastly protects its loyal agents against dishonest and 
unfair practices. 

Will make a commission arrangement, sharing with you 
the profits of your agency. 

Liberally furnishes timely advertising matter. 

Gives you the privilege of writing Tornado Insurance. 

Has a fixed policy and Is not a “fair weather” friend, that 
Is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 
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ILLINOIS AGENTS  RRORGANIZE 


SPLENDID NEW START 





IS MADE 





Bloomington Meeting Is a Success and 
the Prairie State Will Now Be 
Heard From 





OFFICERS OF ILLINOIS ASSOCIATION 
President—S. D. Sexton, East St. Louis. 
First Vice-President—W,. C. Kikendall, 

Springfield. 

Second | Vice-President—John C. Wood, 
Bloomington. 

Third Vice-President—Jacob 
heimer, Peoria. 

Secretary and Treasurer—W. A. Wittich, 
Peoria. 

Committee on Organization—F. B. Capen, 
chairman, Bloomington; W., Hoppe, 
Belleville; S. E. Welds, Elgin; Harry Free- 
man, Urbana; Walter Ayers, Jacksonvilie; 


Wachen- 


.H. S, Candee, Cairo; F. M. Bishop, Quincy. 


Committee on Grievance—L. G. Smith, 
chairman, East St. Louis; C. V. McClena- 
than, Danville; J. Elmer Gard, Springfield; 
B. Miller, Chicago; F. S. Bartlett, 
Galesburg; John Woods, Joliet; W. S. Rey- 
burn, Peoria. 

Committee on Legislation—R. W. Trox- 
ell, chairman, Springfield; J. F. Heffernan, 
Bloomington; B. T. Keating, Streator; T. 

Fekete, East St. Louis; E. B, Case, 
Chicago; E. S. Clarke, Champaign. 
RESOLUTIONS ADOPTED. 

Multiple and Side Line Agents—Re- 
solved, That the president appoint a 
special committee to investigate conditions 
throughout the state relative to the ap- 
pointment of multiple and side line agents, 
to classify its information and to report 
to the executive committee for such action 
as it may deem best, and in any event 
to report at the next annual meeting of 
this association. 

Nonresident Brokers—Resolved, That 
companies be requested to support their 
agents in their efforts to meet the unfair 
competition of nonresident brokers who 
are making use of standard companies to 
divert business from agency channels. 

Membership of Local Boards—Resolved, 
That local boards of agents be authorized 
to affiliate with the state and national as- 
sociations where they may desire to do so 
and pay the requisite membership fee for 
each member of the board, provided al- 
ways that the fees are paid from funds 
contributed to said board by agents. 

Resolution of Thanks—Resolved, That 
the thanks of this association be extended 
to the retiring officers for their services 
on our behalf; to the local agents of 
Bloomington for the entertainment  af- 
forded this convention, and to the officers 
of the National association for their assist- 
ance in strengthening the Illinois state as- 
sociation, 


(From a Staff Correspondent.) 

Bloomington, IIl., June 19.—Under the 
auspices of the officers of the National 
association, the Illinois Association of 
Local Fire Insurance Agents was reor- 
ganized at an enthusiastic meeting held 
here yesterday. For some years the as- 
sociation has not measured up to the 
importance of Illinois in the insurance 
world, and it was evident that something 
needed doing. That something was done 
Tuesday, and now the Illinois associa- 
tion bids fair to take its place among 
the great state organizations. 

Putnam Starts the Movement. 

Secretary Putnam of the National as- 
sociation some time ago took up the 
work of putting the Illinois organization 
on its feet. President Hosmer resigned 
months ago. Acting President Sanborn 
is in California. Secretary Cleavelarid 
is down south. Captainless and rudder-’ 
less the association has been drifting. 
Once a year, on the day preceding the 
annual meeting of the National associa- 
tion, a handful of the faithful have met 
in Chicago, elected officers and delegates 
to the annual meeting, and then little 
has been heard of the organization for 
another year. One great trouble has 








(Continued on Page 17.) 
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BADGER FIELD MEN IN SESSION 


GANDERS VISIT SACRED WATERS 


Wisconsin Field Men’s Club and Grand 
Nest of the Blue Goose at 
Green Lake 


(From a Staff Correspondent) 


Green Lake, Wis., June 19.—To-night 
a year ago, when the famous — Blue 
Goose was hatched on the historic 
shores of Green Lake, it was con- 
ceived in a spirit of merriment, but 
since then the ancient fowl has spread 
its wings until there are twenty states 
that have organized nests, and there 
are some 800 ganders, making it the 
largest fire insurance organization in 
the world. Back to the mother nest 
the ganders have come to receive in- 
spiration and worship at_ the pond 
where the first goslings dipped their 
fluffy feathers in the cooling waters. 
Most Loyal Grand Gander Walter E. At- 
water is not here, and that takes from 
the occasion some of its pleasure. He 
is on a fishing trip up in the state 
with his manager, H. C. Eddy of the 
Commercial Union. His place was filled 
at the weird and mystic ceremonies 
tonight by M. M. Hawkhurst of the 
Michigan F. & M. The other ganders 
who have been the guiding stars of the 
great order, C. H. Silkworth, Dr. W. E. 
Golden, Carl Hilbert, L. S. Wallace and 
others, are here. 

Take Their First Swim 

The new goslings initiated to-night 
were in prime condition and their feath- 
ers were plucked in the most approved 
style, they were W. P. Hug of the Liv- 
erpool & London & Globe, Earl Hos- 
ford of the New York Underwriters, 
Monte Clark of the Providence-Wash- 
ington, Milton Freedy of the Phenix 
of Hartford and D. O. Stein of the 
St. Paul. Mr. Stein hails from Reeds- 
burg and entered the field a few weeks 
ago to assist State Agent McClure. 
Two officers of the Illinois Nest are 
present, J, Sherman Root and R. L. Par- 
sons. 

The Wisconsin ganders are out in 
goodly numbers. 

New Officers of Field Club 

The Wisconsin field club has been 
holding a two days’ session here with 
Dr. W. E. Golden of the Atlas as 
president. Most of the fieldmen are 
present. The following officers were 
elected: 

President—Phillip Cheek of 
state agent of the Hartford. 

Vice-President—E. A. Rademacher of the 
Home. 

Treasurer—L. 
sylvania. 

Secretary—Mrs. Hooker, the regular sal- 
aried official. 

George Banta of the Phenix and Geo. 
G. Williams of the Liverpool & Lon- 
don & Globe were reelected as mem- 
bers of the executive committee. 

Assistant Manager Steele of the Ni- 
agara is visiting the meeting. 

Vaudeville Stars Shine 

Before the Blue Goose meeting to- 
night a vaudeville entertainment was 
given at which L. S. Wallace, M. M. 
Hawxhurst and W. B. Calhoun were 
the stars. The entertainment was first- 
class. George Wright of Monroe, Wis., 
special agent of the German American, 
who was the first man ever initiated 
into the Blue Goose, is receiving much 
attention. The first public mention of 
the Blue Goose appeared in THe West- 
ERN UNDERWRITER a year ago, in which 
was given an account of the found- 
ing of the order. 


Baraboo, 


S. Wallace of the Penn- 





Security’s New Specials 
W. M. Frink, now special agent of 
the German of Pittsburg in Illinois, be- 
comes special agent of the Security of 
New Haven in the same field, with 
headquarters at Decatur. 
E. I. Crocket, who was Colorado spe- 
cial of the German of Freeport, takes 
the Security for the same field. 





DISCUSSION OF CONSTRUCTION 


Experts Give Results of Their Inves- 
tigation of the San Francisco 
Earthquake and Fire 


The board of experts appointed by the 
department of the interior of the United 
States to make a study of the San Fran- 
cisco loss, including the general subject of 
conflagration hazard of large cities, build- 
ing construction to resist earthquakes and 
fire and other related subjects, has made 
its report. The experts are: Richard L. 
Humphrey, in charge of the structural 
material division of the Geological Sur- 
vey, and secretary of the National Ad- 
visory Board of Fuels and Structural Ma- 
terials; Prof. Frank Soule, dean of the 
College of Engineering of the University 
of California, and Capt. John S. Sewell, 
Engineer Corps, U. S. A. 

The following is a summary of their 
more important comments: 


The San Francisco disaster has demon- 
strated that the lessons from the Chicago 
and Baltimore fires are still unlearned. 
The same faults in construction continue 
to be repeated. The only sure way to 
remedy grave defects of this character is 
to enact strict building laws which will 
compel an observance of the essentials for 
fireproof structures. 

Commercial methods of fireproofing are 
inadequate to stand any real test. In the 
majority of cases the steel work is fairly 
well protected, but the number of failures 
is sufficiently great to show that the fac- 
tor of safety against fire is not by any 
means what it should be. 

s . s 

The high, steel-frame office buildings, 
properly braced, will safely endure an 
earthquake of even greater severity than 
that in San Francisco. This kind of 
building has proved its worth and relia- 
bility. Minor improvements will produce 
a perfect structure. 

Structures of concrete or reinforced con- 
crete behaved well during both the earth- 
quake and the resulting fire. 

At present the sentiment is to limit 
them to a height of six or eight stories, 
on account of their experimen ° 
It is agreed that the columns should be 
reinforced with steel and braced together 
wherever possible. 

For very tall buildings the best type of 
construction is undoubtedly a steel frame. 
For buidings of moderate height, say up 
to 125 feet, as an extreme limit, reinforced 
concrete alone can undoubtedly be so de- 
signed as to give very good results. 

In order thoroughly to protect the steel- 
frame buildings against fire, all columns 
should be covered either with four inches 
of brickwork, in Portland cement 
mortar and with all the interior spaces 
filled with concrete, or else they should 
be incosed in an expanded metal basket 
and the entire interior filled with concrete, 
so that the minimum thickness of concrete 
shall not in any case be less than four 
inches. 

° s - 

Neither hollow tiles nor concrete are al- 
together a failure or altogether a success. 
Both fires indicated very clearly that com- 
mercial methods of applying both mate- 
rials are inadequate; both also indicated 
very clearly that successful results can be 
attained with both materials. 

The best fire-resisting material available 
at the present time is the right kind of 
burned clay. Good clinker concrete, made 
of well-burned clinkers, Portland cement 
and sand, is a very efficient fire-resisting 
material. It is better than anything ex- 
cept the better types of burned cla rod- 
ucts, but most of it is poorly applied. 

+ s ao 

The greatest trouble of all is the fact 
that so little attention ig paid to protect- 
ing the exterior openings in a_ building. 
The protection of external openings is by 
all odds the most important constructive 
problem involved in the efforts to make 
cities proof against conflagrations. 

Windows protected in the following way, 
even without sprinklers, might keep out 
fire, even though the building were shut 
up and abandoned. Protect the outer 
opening with some form of rolling steel 
shutter; or, preferably, with a shutter com- 
posed of sheets of steel, sliding in very 
deep rebates in the walls. Make the win- 
dows entirely of wire-glass, 
metal or metal-covered sash, hung 
metal or metal-covered frames. Clear 
wired glass can be used, if desired. On 
the inside of the window use a sliding 
shutter, either of wood, covered with sheet 
metal, or else of sheet metal. 

. . oe 

While bad fires would perhaps damage 
beth windows and shutters so they would 
have to be replaced, it is very doubtful if 
any conflagration would ever get through 
the window entirely, much less through 
the inside shutters. The damage to the 
window protection in any case would be 
a very small matter, compared with the 
total destruction of the contents of the 
building, together with a damage of from 
65 to 80 percent to the building itself. 

San Francisco and Baltimore both have 
demonstrated that all the exterior open- 
ings of even fireproof buildings need pro- 
tection. It would seem that the time has 
arrived when building ordinances should 
require it. 


in sheet- 
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The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Instranee Company of North America 
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KANSAS CITY MEN AT THE HELM 


MISSOURI LOCAL AGENTS MEET 





Good Prospects for a Live Association 
—Multiple and Side-Line Agency 
Reform Agitated 





Generous response was given to the 
call issued by the National Association 
of Local Fire Insurance Agents for a 
meeting of Missouri agents at Kansas 
City, Thursday, June 13. The meeting 
itself was well attended by agents from 
the large cities as well as from the small 
places out in the state. In addition, fa- 
vorable responses were received from 
local agents representing 113 small cities 
and towns, outside of St. Louis, Kansas 
City and St. Joseph. 

The meeting was held at the Midland 
Hotel, the first session at 10 o’clock in the 
morning. President W. J. Campbell of 
the Kansas City Fire Underwriters Asso- 
ciation welcomed the visiting agents. 
George D. Markham of St. Louis, presi- 
dent of the state association responded. 
Word was received from President Wil- 
son of the National association that he 
was detained by official business which 
would prevent his attendance. 

Putnam Explains Need of Organization 

Secretary Henry H. Putnam of the 
National association was called upon to 
explain the objects of the meeting and the 
work of the national organization. He 
spoke of the fact that the National as- 
sociation depended for its success upon 
maintaining strong state units in the 
form of local associations, and that an 
effort was being made to strengthen the 
state bodies all along the line. The suc- 
cess of the National association depended 
upon the support extended to it by local 
agents in the different states, while the 
state body was necssary in order to en- 
able agents to handle strictly local situ- 
ations. He defined the work of the 
National association, showing how it had 
built on sound principles of agency under- 
writing in regard to overhead writin: 
non-resident cut-rate brokers, ownership 
of expirations, local rate wars and mul- 
tiple and side-line appointments, all being 
accomplished by the power of organiza- 
tion, when these reforms would have 
been impossible if attempted by individual 
agents or by local associations. 

He showed how in practical ways the 
association was to-day making these 
general principles into working practices, 
and answered many questions asked by 
local agents regarding this work, and the 
practical ways in which the protective 
principles of the National association were 
being made effective and beneficial to lo- 
cal agents. 

Effect Temporary Organization 

Following this talk it was voted to pro- 
ceed to organization. H. G. Buckingham 
of St. Joseph was elected temporary 
chairman and G. C. Grupe of St. Louts 
temporary secretary. It was decided to 
do business under the constitution and 
by-laws of the Missouri state association, 
and this constitution and by-laws were 
then discussed and referred to a special 
committee, to report changes necessary to 
meet present conditions, as follows: 
Messrs. Hogsett of Kansas City, Mark- 
ham of St. Louis, Hardy of California, 
Garlichs of St. Joseph and Moore of 
Liberty. 

Multiple Agents Discussed 

Considerable discussion then ensued in 
regard to multiple and side-line agents. 
The conditions existing in Kansas City, 
St. Louis and St. Joseph regarding mul- 
tiple appointments was extensively dis- 
cussed, and it was also brought out that 
country agents were confronted by simi- 
lar evil in the appointment of side-line 
agents and the multiplication of repre- 
sentation in small places, to the great 
detriment of the real local agent. 

It was held in the discussion that the 
multiple agency system was a° grievous 
error, unjust to worthy and loyal agents 
and a needless expense to the companies. 
It was urged that the Missouri associa- 
tion pledge itself toward correcting this 





evil, appealing to the National association 
for cooperation in bringing about this 
reform. 

Side-line Agencies a Menace 

As to the matter of side-line agents, it 
was claimed that this multiplication of 
appointments in small cities and towns 
was needless and injurious, and it was 
proposed that the state association pledge 
itself to the protection of the worthy 
agents against these excess appointments 
at all points throughout the state. 

It was decided to refer these matters to 
a committee of resolutions and nomina- 
tions consisting of the following: Messrs. 
Bales of Kansas City, White of Lexing- 
ton, Montgomery of Marshall, Mills of 
Versailles and Stubbs of St. Joseph. 

Adjournment was then made until the 
afternoon session to allow the committee 
appointed to deliberate and report. 

Constitution Is Amended 

The meeting reconvened at 2:30, the 
first matter called for being the report of 
the committee on constitution and by- 
laws. The changes suggested were adop- 
ted by the meeting, they included an ex- 
tension of the objects of the association 
to cooperate with the insurance depart- 
ment in supporting right principles and 
correcting bad practices in fire insurance, 

The annual fees are now fixed at $3 
per annum; $1 covering membership in 
the state association ; $1 membership in the 
National association and $1 annual sub- 
—* to the American Agency Bul- 
etin. 

The officers of the association are to be 
a president, three vice-presidents and a 
secretary and treasurer. These officers 
to constitute the executive committee 
with power to appoint various commit- 
tees, grievance, legislation and member- 
ship, as the needs of the association may 
require. 

It is proposed to canvass the present 
membership and appoint active commit- 
tees on these questions. 

Resolutions Are Adopted 

The committee on resolutions recom- 
mended the following, which were unani- 
mously adopted: 


Multiple and Side-line Agents.—To meet 
the criticism of property owners regarding 
the multiplicity of agency appointments 
this association records its disapproval of 
the practice of companies in appointing 
multiple and side-line agents, and pledges 
its efforts to remove this evil, and re- 
quests the cooperation of the National as- 
sociation in the efforts of the state asso- 
ciation or of our members in any particu- 
lar locality. 

It is recommended that a committee on 
multiple or side-line agencies be appointed 
by the incoming president, to consist of 
five members, whose duty it shall be to 
investigate the whole subject of agency 
appointments throughout the state, and to 
recommend to the executive committee 
what can be done during the year to cor- 
rect this evil and to make a full report 
to the next annual convention of this body. 

Ownership of Expirations.—Resolved, 
That this association endorses the princi- 
ples adopted by the National association 
regarding the ownership of expirations. 


Eaton of Kansas Is President 
The following nominations, also recom- 
mended by the same committee, resulted 
in unanimous election: 
President—John F. Eaton, Kansag City. 


First Vice-President—C. F. Enright, St. 
Joseph. 

Second Vice-President—S. J. Montgom- 
ery, Marshall. 

Third Vice-President—W. D. Hemmen- 
way, St. Louis. 


Secretary and Treasurer—C. C. Jones, 
Kansas City. 

It was voted to accept the reports and 
records of the retiring secretary and 
treasurer, Mr. Leindecker of St. Louis, 
and a cordial vote of thanks was adopted 
to the retiring officers of the state asso- 
ciation for their faithful and efficient serv- 
ices. 

A vote of thanks was extended to the 
Kansas City association for its courtesy 
in arranging for the meeting. St. Joseph 
and Joplin were suggested as places for 
the next meeting. 

Outlook for State Association 

The future outlook for the Missouri as- 
sociation is very bright as the result of 
this meeting. St. Louis, Kansas City and 
St. Joseph agents will practically support 
the association in a body, while the mem- 
bership out in the state promised from 
the responses received, seems to indicate 
the probability that Missouri will have 





one of the strong state associations with 
a membership comprised equally of agents 
in large cities and small places, all work- 
ing for common principles of protection 
to agents’ interests and the preservation 
of the American agency system. 

The new officers of the state association 
request agents throughout the state who 
are interested to communicate with them 
without waiting for a formal invitation, 
stating that every local agent who wants 
to come in will be welcome, and that their 
help is desired in making a strong state 
association, 





ATLAS ASSURANCE WINS OUT 

The supreme court of Iowa has just 
granted a sweeping injunction in favor 
of the Atlas Assurance Company of 
England against the Atlas Insurance 
Company of Des Moines, restraining the 
latter from the use of the name or 
trademark of the former in any shape or 
manner. The Atlas Assurance appealed 
from the decision of the lower court, 
which was in its favor, but was not 
broad enough to suit it, as it only re- 
strained the Atlas Insurance Company 
from using the name or trademark of 
the older company “in its present form.” 
The supreme court affirmed the decision 
of the lower court, but struck out that 
part of the injunction quoted above. 

When the Atlas Mutual reorganized 
on the stock plan and changed its name 
to the Atlas Insurance Company, a 
couple of years ago, the Atlas Assurance 
immediately took steps to compel it to 
refrain from the use of its name or 
trademark, and the above decision is 
the result. 





Report on Western Reserve 

The Ohio department has just com- 
pleted an examination of the Western Re- 
serve of Cleveland. The annual statement 
of the company for the year ending Dec. 
31, 1906, was checked and verified, also 
a financial statement was prepared, show- 
ing the transactions of the company for 
the present year up to June 1, and the 
condition on that date. For this period 
the company had an income of $105,11.79, 
of which amount $98,110.42 was derived 
from premiums; disbursements, $84,- 
520.02, of which $39,127.34 was paid in 
losses and $8,000 dividend to stockhold- 
ers. The company has gross assets of 
$428,019, admitted assets $412,733, net 
surplus $97,890, surplus to policyholders, 


$297,890. 





California Increases Capital 

The California Fire, which is entering 
the West, held a stockholders’ meeting 
this week and voted to increase the capital 
from $240,000 to $400,000. The stock will 
be sold at $100 a share of which $40 will 
go to capital and $60 to surplus. This 
will give the company over $400,000 net 
surplus. 

The company paid $1,857,000 San 
Francisco losses. Stockholders paid in 
funds of $1,650,000 to keep the company 
intact. 





Have All Resumed Dividends 
The Security of New Haven, which 
suspended the payment of dividends 
after the San Francisco fire, has declared 
a dividend of 1% per cent, payable July 


All of the Connecticut fire companies 
that suffered heavy losses in the Pacific 
Coast disaster are now on a dividend 
basis. The National passed one semf- 
annual dividend payment and the Phe- 
nix omitted a quarterly dividend, but 
both of them have now resumed their 
distribution. The Hartford, which has 
a very large revenue from investments, 
did not interrupt its regular quarterly 
dividend disbursements after the fire. 
The Etna has paid its quarterly divi- 
dend of 4 percent without interruption, 
and the San Francisco calamity did not 
force the Connecticut to pass its semi- 
annual payments of 6 percent. 





The Fidelity Fire has gotten out a tor- 
nado rider to attach to regular fire policy 
to use in cases where its customers de- 
side to have one policy covering tornado 
and fire risk. 





AS VIEWED FROM CHICAGO 


L. 8, AMONSON IN THE WEST 

L. S. Amonson of Philadelphia, who is 
the chief promoter of the People’s Na- 
tional Fire, was in Chicago last week ar- 
ranging for western connections. Moore, 
Case, Lyman & Herrick will get the com- 
pany for Chicago. W. J. Wright of Jef- 
ferson, Wis., has charge of the Wiscon- 
sin organization work. It will start with 
$500,000 funds, equally divided into cap- 
ital and surplus. If a subscriber cares to 
he can pay 10 percent down and Io per- 
cent a month. Mr. Amonson has a num- 
ber of prominent business men_inter- 
ested in his enterprise. 

He announces that the company will 
be operated on a sole agency basis 
strictly. 





++ ++ 


MUST ACCEPT THE POLICIES 


The appellate court at Chicago this 
week decided that the State Bank of 
Chicago, receiver for Donohue & Hen- 
neberry, must accept the policies of fire 
insurance furnished by Russell D. Hill, 
a broker. In 1902 Hill negotiated a 
loan for Donohue & Henneberry for 
$125,000, part of his compensation to be 
the handling of their line of fire insur- 
ance at Chicago board rates. After the 
appointment of a receiver to partition 
their property, the question of renewing 
the policies came up with the receiver. 
Hill renewed the policies in 1906, but 
the receiver claimed it accepted them 
only conditionally upon their being at 
as low rates as it could get them for 
elsewhere. Mr. Hill claimed there was 
no agreement to that effect, but that he 
agreed to furnish them at board rates, 
and did do so. The receiver refused 
to accept them permanently, and Mr. 
Hill brought suit to compel it to do so, 
resulting in this decision. 

oe +e 
POSTER SUES ILLINOIS NATIONAL 

Sam Foster, Chicago manager of the 
Illinois National of Springfield, Ill., has 
brought an injunction suit against the 
company to restrain it from interfering 
with his business, The company re- 
voked Mr. Foster’s license after some 
controversy over cancellations, and he 
charges the company threatened to cancel 
all the business he had written. Mr. 
Foster executed a coup and had the sum- 
mons served on President Fairbanks and 
P. B. Sullivan, while they were in his 
office. 

MacEnaney & Hengle, who represented 
the company for a while, reporting to 
Mr. Foster, resigned it some weeks ago. 


+ ++ 
CHANGES IN CITIZEN3’ OFFICIALS. 


Sol E. Waggoner has retired as presi- 

dent of the Citizens of St. Louis and will 
become manager of the St. Louis depart- 
ment of the Hartford & Citizens. He will 
also manage the business of the two com- 
panies in St. Clair County, Ill, which in- 
cludes East St. Louis. Geo. L. Chase, 
president of the Hartford, has been elec- 
ted president of the Citizens and R. M. 
Bissell, vice-president of the Hartford, 
becomes one of the vice-presidents of 
the Citizens. J. H. Carr was elected a 
vice-president of the Citizens, Thomas H. 
Scotland, secretary and W. H. Farrar, 
assistant secretary. The last three of- 
ficials are Citizens men. 
_ As it is known the Citizens is closely 
identified with the Hartford, the latter 
company reinsuring the larger part of the 
Citizens business. It is supposed that the 
Hartford desires to get in closer touch 
with the Citizens and hence takes this 
course to do so. 


++ ++ 
WILL PAY TRADERS DIVIDEND 
The receiver of the Traders of Chi- 
cago, which failed on account of the San 
Francisco fire, has been ordered by the 
court to pay a 50 eg: dividend un- 


less objections are filed within ten days, 
The dividend will be payable without 
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preference; the receiver’s fees amount: to 
$60,000 and the attorney’s fees to $30,000 
The total assets are aboue $4,500,000. 
There are 1,453 direct claims involved in 
San Francisco and about 1,000 reinsur- 
ance claims. In addition, there is $1,- 
250,000 due as return premiums. Later 
on another dividend will be paid by the 
receiver, It is figured that between 70 
and 80 percent will finally be paid. 

The report of the receiver for April 1 to 
April 30, as prepared by Arthur Young & 


Co., accountants, is in brief as follows: 
Cash on hand and deposit per 


report March 31, 1907........ $1,602,153.92 
Receipts April 1-30, inclusive, . 

i Ns 30 0.446 5000400060640 227,634.05 

REN sb a6 Peduleanee se 0pes.004 $1,829,787.97 
Disbursements during above- 

mentioned period ........+.+. 5,393.10 

Balance April 30, 1907........ $1,824,394.87 


The report from May 1 to 31, 1907, fol- 
lows: 
Cash on hand, report April 30, 

DEE. Hcehiceecwseeeetesr ceedees $1, 824,394.87 


Receipts May 1-31, inclusive. 492,296. 80 
DT secedaruseeseeidncs detae8 $2,316,691.67 
ene ants May 1-31, inclu- 
DE Mev avededrebbes (es¥.erceesebas 3,882.99 


Balance on hand May 31, 1907.$2,312,808.68 

The liabilities are put at $6,022,000. 

The Traders claims are not all filed 
yet. Only enough will be paid to keep 
the promise to pay a dividend in June. 
The court permits claimants to file 
other claims for allowance as fast as 
possible, and dividends declared already 
will be paid to them. The bulk of the 
premium claims are not yet filed. 

++ ++ 
LOEBS FILE OBJECTION 

Adolph Loeb & Sons of Chicago have 
filed general objections to the adjustea 
and allowed claims of 1,500 San Fran- 
cisco losers who were policyholders in 
the German of Freeport, and it is said 
that the result will be a tying up of the 
25 percent dividend which the receiver 
was preparing to pay in July. All ob- 
jections were heard in the circuit court 
at Mt. Carroll, Ill, June 17. 

The objections of the Loeb firm cover 
all San Francisco claims above $400, or 
practically all claims against the German. 
The Loebs base their objections on a 
disputed claim of $2,800 for return pre- 
miums, etc. Frank G. Gardner, of the 
Chicago Title and Trust Company, re- 
ceiver for the German, states that all 
these claims have been adjusted by the 
coast representatives of the Chicago Ti- 
tle and Trust Company or by the Ger- 
man’s former agents on the coast before 
the German failed. 

The receiver will be ready to pay a 
dividend of 25 percent in July, but if 
this is not paid, it will be because of 
the wholesale objections filed to the dif- 
ferent claims. 

++ +t 
PROSPECTS FOR HIGH PRESSURE 


The advocates of the high pressure sys- 
tem for the downtown district believe that 
they have received considerable encour- 
agement recently as both the mayor and 
fire chief are favorable to the plan. Chi- 
cago expects soon to have subways for the 
street car lines in the downtown district. 
This will cause the streets on which the 
cars run to be tunneled and hence there 
is Opposition to the high pressure system 
being installed until the subway excava- 
tions begin. The high pressure commis- 
sion, however, desires that the streets that 
are not affected have the high pressure 
mains laid without delay. 

+ + 
PROGRESS OF OHIO GERMAN 

The Ohio German Fire of Toledo is 
doing a fine business this year. It is not 
greatly increasing its agency plant, but is 
devoting its energy to improving the plant 
it already has and building up its business 
both in quality and volume. 


+ ++ 
STANDARDIZING OF HOSE 
The work of bringing about uniformity 
in hose couplings goes steadily on. F. M. 
Griswold, special hazard inspector of the é 
Home of New York, who devoted much 
time to this work has secured the co- 
operation of all fire-prevention bodies and 





organizations of fire fighters of standing. 
It is now necessary to induce many 
municipalities to standardize their hy- 
drants and hose. St. Louis changed all 
its eight or nine thousand hydrants to 
standard form (2%-inch couplings with 
71% threads to the inch) and other less 
be her points are doing so, but some 
of the big cities like Minneapolis and St. 
Paul are still on different standards and 
could not give each other the most effec- 
tive aid in time of conflagrations. 
+ ++ 
STIFFENING UP ON EXPLOSIVES 
The vigorous campaign being waged in 
Ohio against the storage of excessive 
quantities of high explosives, is having the 
careful attention of the insurance com- 
panies, and the work of reform is spread- 
ing to other states. While the standard 
form of policy restricts the quantity of 
gunpowder to twenty-five pounds, and 
prohibits the keeping of dynamite, nitro- 
glycerine or other explosives unless by 
special agreement endorsed on the policy, 
yet the rule has not been adhered to 
strictly for years. First the agents be- 
gan to attach permits to keep fifty pounds 
of gunpowder. For a while the com- 
panies criticised this mildly, but finally 
succumbed to the growing custom, eas- 
ing their consciences with the idea that 
fifty pounds of the explosive would prob- 
ably do no more damage than twenty- 
five pounds, should it ever get busy. Ex- 
pansion came quickly, until today it is 
not unusual to find permits to keep 100, 
even 200 pounds of gunpowder, in ad- 
dition to 100 pounds of dynamite, even 
though there may be some local ordi- 
nance in force against the storage of 
such large quantities of these explosives. 
The companies know that, in event of 
loss where large amounts of powder and 
dynamite are kept, the firemen, if they 
also know, will hold aloof from the 
building, hence a total loss. And yet 
they grant these liberal permits with lit- 
tle or no question. The leaven as cast 
out by Ohio’s chief inspector, J. H. Mor- 
gan, is working, however, and as far 
away as Denver, Colo., the question is 
now being agitated. The form of policy 
for the Mine & Smelter Supply Com- 
pany, corner of Seventeenth and Blake 
streets, contains a permit to keep 100 
pounds of dynamite and companies are 
asking for elimination of the permit, not 
because of the liberal quantity, but be- 
cause it is reported the assured does not 
keep a pound of dynamite in stock, simply 
an illustration of the evergrowing abuse 
of the policy contract as brought about 
by the companies’ lax enforcement of the 
requirements. 
be ++ 
SOME LOCAL EVENTS 

The George H. Scott general agency of 
Chicago has been incorporated for $50,000. 


It represents the National of Pennsylvania 
and Northwestern F. & M. 

F. . Osborn, manager of the Federal 
Lloyds of Chicago, has organized the Ves- 
sel Interinsurers to insure marine business. 

The word is going the rounds that a 
prominent Chicago business man is pro- 
moting a million-dollar fire company. No 
definite public information is being given 
out yet. 

President Fairbanks of the Illinois Na- 
tional of Springfield, Ill., has appointed 
Lebo, Anderson & Young as Chicago and 
Cook County managers. He announced 
that the capital of the company will be 
increased in a few months. Lebo, Ander- 
son & Young are general agents of the 
Queen City Fire, in the central west and 
have made quite a success. They: have a 
very fine local agency also. 

The Phenix of Brooklyn gave the em- 
ployes of its western department an outing 
at Ravinia Park Tuesday. It is purposed 
to have these outings annually hereafter. 





Thomas B. Love, speaker of the last 
Texas legislature, has been appointed com- 
missioner of insurance to succeed R. T. 
Milner, who on Sept. 1 will become com- 
missioner of agriculture. Mr. Love is a 
Dallas lawyer and has no practical knowl- 
edge of the insurance business. 





FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44, 
Unlimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 





ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Cash Capital - - ~ $300,000.00 
Reserve for all other Liabilities 72,941.83 
Total Assets - 
GEORGE BRUMDER, President 
FRANK DAMKO Secretary 


hitney Opera House 


Reinsurance Reserve o 6 


Net Surplus - ~ ~ *Trerboa is 


GUSTAV oli esei” Jr., Vice-President 
BIERCE & SAGE, General Agents foe Mi Michigan 
or 


er Ohio 


AGENTS—J. ‘a: "KIREWOOD, Cleveland; FRANK. iis SAGE, Detroit; GEO. B. SEDG- 


SPECIAL 
WICK, Ishpeming, Mi 

















F. A. ROTHIER, Pres’t ADAM BENUS, Sec’y 
COOPER oe 
Cincinnati Underwriters 
Composed of the 
Fire Insurance Company Fureka Fire and Marine 
and Security Insurance 
oe Sapo O Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. emnennen 
Cash Capital.......... MOLLER I a 
nave Reserved for. is em Suisdeabiidanuiee 271'808.60 
B. CORWIN CHAS. VAN AUSDAL | Net Surplus.......----- » evscececees EE 
ensneaggtl pegs Se ee 
CHAS. W. SCHENK, Secretary zosses Paid Since Organization. . 93 ,324 872.45 
Fire Insurance at Cost Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President. 


J. H. LEIDING, Secretary 


ASSETS, $83,680.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus 


J. H. LEIDING, 


HOME OFFICE: 3 Masonic Temple. 


Business in other States considered. 


ares eames 


CINCINNATI, @HI@ 





ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





G.W.POHLMAN - - President 
E.W.BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 








THE SPRINGFIELD UNDERWRITERS 


MUTUAL FIRE INSURANCE 


COMPANY 
SPRINGFIELD, OHIO 


ORGANIZED 1902 


N. H. FAIRBANKS, eacsr. 
M.L. MILLIGAN, racas. 
E. C. PRICE, auoiron «4 v. pacsr. 


JOHN G. WETZEL, src'tv. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 


CORRESPONDE 


NCE SOLICITED 





Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone Main 278 CHICAGO 


SOUTHERN DEPARTMENT: 


1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 


Organized in 1867 


GERMAN FIRE 
Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net em eng or 3955 








Wi PETS, verre 
q 
yh. R, Se 
wm. GonsinG 


W. RICE, 8 Su ’t of Agen 
Bio easel agent 








M. A. RICHARDSON, President 


WM. D. DBENNEY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, 200,000.00 


This Company had only $17,250 in olved in the San Francisco conflagration, whieh has 
"s ‘ When paid i in full without discount. 


Ve@der Underwriter Co., General Agent for the United States 
61 William Street, New York 


%. G. BUSWELL, Cook 


Cousty Maseger, Chieage 
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OHIO AND WEST VIRGINIA 


COMMENT ON LORAIN DECISION 











Interest in the Case Where Agents 
Were Accused of Being in a Rate 
Combine 





The decision of Judge Washburn of 
the common pleas court in Lorain 
county, Ohio, by which the local agents’ 
organization is vindicated of the charge 
of having been connected in violation of 
the Valentine Law, has created much in- 
terest all over the state. Particularly 
the local agents in the county, who were 
very much perturbed over the indict- 
ments, are in a highly satisfied state of 
mind. A call for a meeting has been 
issued to be held on June 21, and at 
that time it is hoped that the local agents 
will get together and decide to conduct 
the business on a higher plane hereafter. 
The Johnston office at Elyria, which has 
been a source of trouble in the past, 
it is hoped will join with the other agents 
in the efforts for improvement. The 
agency, although classed as a union office, 
is said to represent the Cincinnati Un- 
derwriters and the Columbia of Dayton. 
This tangle will likely be straightened 
out in the near future. 

Field men are not taking a great deal 
of interest in the decision. While they 
think it will result in much good to the 
local agents whose organizations are by 
the decision classed with trade unions, 
and thus legalized, they do not believe 
that it will permanently affect the status 
of the companies in any way. They point 
to the fact that the decision is by one 
of the lower courts and by no means 
conclusive. , It will, however, have a 
quieting affect on conditions throughout 
the state, which were rapidly becoming 
very unsatisfactory. The lack of an under- 
standing or of even an exchange of ideas 
occasionally among the local agents is 
disaffecting, and agents at many points 
will doubtless find it to their advantage 
to have some kind of an organization, 
but the movement must be entirely 
among themselves and will be only tacitly 
encouraged by the companies. 

_ Although the employment of a svamp- 
ing secretary is approved by Judge 
Washburn, it is not believed that the 
agents in any of the towns will go so 
far as to have any daily reports stamped. 
In some of the larger cities it is pos- 
sible that dailies will be inspected, both 
as to forms and advisory rates, and if 
any mistakes are noted by the secretary, 
they will be returned for correction. In 
a number of smaller towns where condi- 
tions have been badly demoralized, the 
agents show a tendency to get together 
for a better observance of good prac- 


E. C. Jordan, Adamsville; J. M. May, 
kingston; G. H. Jones, Shreve. 
Indiana Millers Mut.—C. B. Jenkins, 


Marion. 

Milwaukee—C. M. Carpenter, Delphos. 

Norwich Union—Hadley & Houser, Belle- 
fontaine. 

Old Colony—A. J. Finney, Portsmouth. 

Phoenix, Eng.—A: C. Cable, Covington. 

Pennsylvania—C. C. Shanklin Co., Cleve- 
land. 

Koyal—E. 8S. Jerome, Cincinnati. 
Western, Pa.—S. Ulmer, Cleveland; 
Campbell & Rodgers, Salem. 

Ger. Amer., N. Y.—E. C. Lohnew, Med- 
way; R. W. Edgington, Chilo; J. L. Fa- 
bian. Blissfield; Robert Dumermuth, Cos- 
hocton; J. R. Hardman, Osborn; F. A. 
Lurz, Hamler; Charles Blauveit, Belmore. 

Hawkeye—Albert Henry, Ashtabula; C. 
Cc. Shuman, Covington; T. E. Benson, 
Youngstown. 

State of Pa.—T. G. Butts, Sandusky. 

Metropolitan—W. H. Settlage, Wapakon- 


eta. 

Northern, Eng.—H. O. Snyder & Son, 
Uhrichsville. 

Northwestern F. & M.—Lane & Barnett, 
Zanesville; Lippman Liebman, Hamilton; 
Charles Fox Realty Co., Toledo; Matz & 
Ford, Cleveland; L. P. Hoffmaster, Youngs- 


town. 
Old Colony—F. G. Nelson, Lancaster. 


Phenix, Ct.—R. H. Ritchie, Bellville; 
H. H. Walters, Akron; C. B. Conover, 
Franklin. 


Queen City—T. E. Benson, Youngstown. 

Spring Garden—M. L. Alexander & Co., 
Cincinnati. 

Southern—L. N. Jack, Blanchester; E. 
E. Moriarity, Sabina. 


Shawnee—Whitmore & Wingate, Con- 
neaut; Baldwin & Allyn, Kenton; F. W. 
Stillwagon, Niles. 


Union, Pa.—L. C. Barker, Crestline. 





CLEVELAND HOME OFFICE CITY 





New Companies Being Organized Not- 
withstanding the Fate of Former 
Companies 





Some attempt has been made to dis- 
courage the organization of fire insurance 
companies in Cleveland, because of the 
fact that those which existed years ago 
went out of business. This is no reason 
why people of this modern day should not 
iuvest their money in insurance enter- 
prises. Cleveland might just as well pe 
a home office city as Pittsburg, Cincinnati, 
Detroit or Milwaukee, It is a large city 
and growing rapidly, has a big and in- 
creasing volume of business at home and 
a splendid state behind it and has the 
necessary capital and brains to make local 
companies successful. 

Several guesses have been made as to 
the active men behind the Cleveland Fire 
Insurance Company, incorporated a few 
weeks ago. One of them is to the effect 
that it is being organized by an office in 
the city, with the intention of purchasing 
the charter of the old Cleveland Fire, 
which may have broader privileges in 
some ways, while another rumor has it 
that two other well-known agencies are 
interested in the new company, but as yet 
do not care to have their names known in 
connection with it. 
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COLUMBIA 


INSURANCE COMPANY 


of Jersey City, N. J. 


FIREMAN’S FUND 


|} INSURANCE COMPANY 


of San Francisco, Cal. 


INSURE AUTOMOBILES under the most liberal 

form of policy, covering against loss or damage arising 

from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. 
COLLISION done and sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, II. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


Also against loss by 





MICHIGAN OHIO 


CONCORDIA FIRE INS. CO. 








Brooklyn, N. Y. 
DIXIE FIRE TRSURANCE co. 
NATIONAL LUMBER INS. CO. 


uffalo, N. Y. 
BEN FRANKLIN INSURANCE CO. 
Allegheny, Pa. 














KENTUCKY 


BIERCE & SAGE 
COMPANIES REPRESENTED GENERAL AGENTS 
Detroit, Mich. 


o Be WOOD 
© AND KENTUCKY, 
“So er sEDOWIC 
a B. = and Wisconsin, Panies is entitled to the full capac- 
Box 556, Milwaukee, Wisconsin. 


{Minneapolis and St. Paul. 
Minneapolis, Minn. 


WISCONSIN MINNESOTA 








NORTH RIVE! SPECIAL AGENTS 
oz i cE CO. 7 sacs. We write a general Class of 
cron eee Pain N Detroit, Mic oe business and desire representation 
COLONIAL CE Co. M in every Town, Village and City in 
New York Cit MICHIGAN, the above States. We have the 


United States and any agent repre- 
hio. senting one or more of our com- 


ity of our Office. 
WRITE US. 











Tusurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - = = $500,000.00 
RESERVE - - 403,635.59 
SURPLUS To Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


NATION A L NORTHWESTERN F&M. 


Tusurance Zompany 


OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 


CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 


H, M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 








Do You Need a 


Tg AE 





Fire Insurance Company ? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 


tices. states of Illinois, Indiana, Michigan, 


Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGB LINES on all 
classes of acceptable risks. LIBERAL COM- 


A committee was appointed by the 
National Electric Light Association at its 
annual meeting in Washington last week 
to cooperate with the companies being 





Ohio Agency Appointments 


#tna—J. O. Chestnut, Andover; W. T. 
Erthel, Blanchester; J. B. Johnson, Kins- 





man. 
Atlas—F. E. Peters, Marion. 


Amer. Cent.—C. F. Sperry, Ashley; C. C 
Brooks, Sunbury; Mildre Starr, . 
Vernon; Maude Dyer, Lodi; WwW. W. 
Freeborn, Wadsworth; A. W. Salisbury, 


Cardington; John Romich, Creston; C. P. 
Blough, Orrville. 
Boston—W. T. Eaton, Kenton; F. B. Fin- 
ney Co., Portsmouth. 
. > eee N. J.—J. Timendorfer, Cleve- 
and. 
Cosmopolitan—Lucy B. Reinhart, Ripley. 
Capital—G. E. Myers, Toledo. 
Caledonian—Henry O’Kane, Columbus. 
Citizens—W. L. Reed, Portsmouth. 


Camden—J. A. Neil, Bryan; Edward 
Wild, Arcanum. 

Franklin—A. B. Rundell, Norwalk. 
German, W. Va.—Wyman & Gregory, 
Painesville. 


soon Amer., N. Y.—J. T. Wright, Lees- 
urg. 
Germania—J. W. Atwater, Jefferson. 
Home—Byron Merridith, New Castle; C. 
C. Leiter, Brinkhaven; W. S. Allis, Elyria; 





A Cleveland Agent would like to take 
asole agency for a medium-sized com- 
pany. Strictly board agency, with prin- 
cipally preferred business. Company must 
have a first-class standing. No others 
wanted. Inquire of A 33, care Western 
Underwriter, Cincinnati, 





formed here to make a specialty of elec- 
tric railway and electric lights plants. 
Henry N. Staats, manager of the Ameri- 
can Railway Insurance Company, attended 
the meeting. 


Neale Bros. & Schryver have been ap- 
pointed sole agents of the Washington of 
Seattle for Cleveland and Cuyahoga 
county. The underwriting will be left to 
the agency and reports will be made di- 
rectly to the home office. 

The high-pressure pipes have been laid 
on Euclid avenue, and late last week work 
was commenced on both East Fourth and 
East Sixth streets. The force has been 
working night and day on this system in 
order to complete it as soon as possible. 

The Davis-Hinig-Farley Company has 
Ha its capital stock from $10,000 to 
o, . 

Leonard Parks has been appointed sole 
agent of the Humboldt Fire for Cleveland 
and Cuyahoga county. 





Trouble Over Dispatch Building Loss 

Although a board of appraisers has 
made an award of $8,900 as loss on the 
Dispatch building at Columbus, W. D. 
Brickel, the owner, has refused to ac- 
cept and has made out proofs of loss 
for the total amount of insurance, $30,- 
ooo. The award was signed by D. W. 
McGrath for Mr. Brickel, Joseph Skeels 
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of Chicago for the companies, and Da- 
vid Roberts of Columbus as_ umpire. 
Mr. Brickel formerly owned the Dis- 
patch, and through its columns often 
attacked the insurance business in a most 
bitter manner. 

When the fire was over, it was found 
that much of the walls of the building 
was intact, but for some reason the 
building inspector has insisted that por- 


tions be torn down from time to time |’ 


until they are now down to the second 
story. Mr. Brickel insists that the build- 
ing will now be a total loss to him and 
he wants the companies to stand it. 





West Virginia Agency Appointments 
Agricultural—W. G. Peterkin, Parkers- 
urg. 

Amer. Cent.—J. W,. Crider, Thurmond; 
A. E. Scherr, Charlestown. 

Citizens, W. Va.—G. R. Foreman and W. 
H. Cobb, Elkins. 
; Citizens, Mo.—W. G. Peterkin, Parkers- 
urge. 

Eagle, P, A. Walstrum, Huntington; I. C. 
Prince and Festus Scott, Beckley. 
Franklin, W. Va.—W. 8, Lindamood and 
W. G. Peterkin, Parkersburg. 


German, W. Va.—H. W. Thompson, 
Moundsville. 

be L. & G.—F,. J. Trammel, Martins- 
burg. 


Nat'l] Union—Joseph N. Alderson and C. 
L. Lobban, Alderson; P. W. Boggess, Hin- 
ton; Geo. W. Ronceverte; I. C. 
Prince and Festus Scott, Beckley; T. J. 
Davis and W. E. Maddy, Montgomery. 

North River—T. J. Davis and W. 
Maddy, Montgomery, 

Northern, Eng.—De Witt Gallaher, 
Charlestown. 

Pennsylvania—G. M. Reynolds and G. H. 
Gwinn, Alderson; J. R. Johnson, Ronce- 
verte; B. B. Talbert, Beckley. 

Phoenix, Ct.—A. E. McDonald, Chester; 


Geo. W. Gibbs, Ronceverte; Karl B. Sex- 
ton, Buckhannon. 

Prussian Nat'l—W. G. Peterkin, Park- 
ersburg. 

Southern Und.—w. H. Thompson, 
Moundsville. 


Western, Pa.—T, W. Fink, Wheeling. 





Cincinnati News 
J. H,. Leiding, local agent and secretary 
of the Cincinnati Mutual Fire, is the 


latest recruit to join the ranks of tenants 
in the First National Bank building. Third 
street is now practically deserted. It is 
understood the Cincinnati Underwriters 
and the general agency of the Employers 
Liability will move “‘tup-town’’ before long. 





OHIO NOTES 


The Washington Fire of Seattle has ap- 
pointed James O'Kane at Columbus, Ohio. 

The Scottish Union will send a man from 
the Hartford office to Ohio as_ special 
agent to succeed D. BE. Latimer, now with 
the German of Wheeling. 

D,. BE. Julian of the Julian-Sargent Com- 
pany, Columbus, has been confined to his 
home by illness for some time, but is now 
convalescent and hopes to be out soon. 

There is a suspicion that the big fire at 
Girard, Ohio, last week was started by 
incendiaries. At the time the _ blaze 
started in the building occupied by the 
Davis Farmers’ Supply Company, a _ store 
belonging to the same concern at Mineral 
Ridge was destroyed. 

The Ohio penitentiary board did not re- 
voke the pardon granted Homer Morrison, 
the firebug, at its last meeting. The 
prosecuting attorney of Williams county 
now will be compelled to — Morrison 
to trial on an indictment standing against 
him on which he has never been tried. 





The California Insurance Company has 
appointed Logue Bros. of Pittsburg its 
general agents for Pennsylvania and est 
Virginia. 





Can Proceed Against Auditor 

Judge Carter, of the superior court at 
Indianapolis, in the suit by the state to 
recover $120,000 of insurance fees from 
J. Oscar Henderson, former auditor of 
state, has decided against him in his con- 
tention that according to a recent ruling 
of the supreme court of the state he had 
no right to collect insurance money, and 
therefore the money in his hands at tne 
time still belonged to the insurance com- 
panies, and they should be the ones to 
proceed against him for recovery of the 
commissions, and not the state. The 
court said that while Auditor Henderson 
had no right to collect for the state it 
does not follow that the state has no 
cause of action against him. The insur- 
ance companies, the court said, paid in 
their money to him for the purpose of 
disposing of the tax assessments against 
them, and he received the money for the 
state for the purpose of applying it as 
the insurance companies desired. 





MICHIGAN AND INDIANA 


NOT SATISFIED WITH MEASURE 








Companies Do Not Like the Proposed 
Michigan Coinsurance Law and 
Count it Dangerous 





The companies are not at all in favor 
of the proposed Michigan coinsurance bill 
drafted by the attorney of the Michigan 
Lubricator Company, which secured the 
knock out blow from the Michigan su- 
preme court. 

The measure requires the signature of 
the assured and agent to the clause. A 
similar law is in effect in Minnesota and 
in many cases the agent signs for the as- 
sured, which makes the clause inoperat- 
ive if tested. The experience of the com- 
panies in Minnesota has not been at all 
satisfactory. Under the proposed Michi- 
gan bill if the agent signs for the as- 
sured or the clause is unsigned by the 
assured it exposes a company to the 
danger of having its license revoked. 

It is stated some companies are writing 
business without the clause at the reduced 
rate. 


Both houses of the Michigan legis- 
lature, which adjourned yesterday, passed 
the new bill to permit coinsurance, and 
it is expected that it will be signed by 
the. governor. Section 2 was changed 
from the form as originally passed by 
the senate, and as finally passed was as 
follows: 


Sec. 2. Such application shall be made 
substantially in the following form: 

“hereby requests that there be 
attached to policy No.——of the———— 
Insurance Company the following coinsur- 
ance clause, to wit: 

“It is hereby agreed that the assured 
shall mantain insurance during the life of 
this policy upon the property hereby in- 
sured to the extent of at least per- 
cent of the actual cash value thereof, and 
that, failing to do so, the assured shall 
be a coinsurer to the extent of the dif- 
ference between the amount insured and 
the said —— percent of the cash value, and 
to that extent shall bear his, her or their 
proportion of any loss. It is also agreed 
that if this policy be divided into two or 
more items the foregoing conditions shall 
apply to each item separately. To the pro- 
visions of which —————— agree in con- 
sideration of a reduced premium rate. 

“It is understood by the undersigned 
that the effect of the above-mentioned co- 
insurance clause, when attached, will be 
to reduce the liability of the insurance 
company unless the property described in 
the policy covered by said insurance is in- 
sured for —— percent of its actual cash 
value, except where the loss exceeds the 
amount of the insurance required under 
this clause. 

ao Re ee Ccevecvecoce 


“Assured.” 








Changes at Port Huron 

The Pheenix of Hartford has pulled 
out of the agency of Wright, Hoyt & 
Co., Inc., at Port Huron, Mich., and 
has entered the office of Denler & Den- 
ler. Wright, Hoyt & Co. recently con- 
solidated with the Spaulding & Max- 
well and McMorran & Murphy agencies. 
The office now represents in the neigh- 
borhood of thirty companies. The Phe- 
nix has been in the Wright agency a 
number of years. 

The Denler & Denler agency is but 
two years old and represents four union 
companies. This agency is rapidly grow- 
ing and is said to be building up a 
large dwelling house business. 





Indiana Agency Appointments 
American—I. E. Young, La Otto. 
Citizens—Will Frank, Garrett. 
Connecticut—W. P. gle, La Porte. 
Delaware—W. H. Spence, Hartford City. 
Dixie—F. B. Parks, Valparaiso. 

Ger. Amer.—Spencer & Lambert, Milli- 


gan. 

London—H. R. Fitton, Indianapolis. 

Mech. & Traders—F. C. Deggendorf, In- 
dianapolis. 

Milwaukee—E. P. Lacy, La Grange. 

Mil. Mech.—F. E. Mow, West Lebanon. 

National, Ct.—L. C. Thompson, Darling- 
ton; J. S. Vanatta, Barl Park; Johnson & 
Wright, Lynn; M. M. Minnick, Bunker 
: heneman, North Liberty; H. L. 
McCoy, East Chicago; Jeffrey & Morgan, 

yuga; T. E. Slat- 

. Congdon, Bristol; L. C. 
New Carlisle; E. G. Melendy, 

mont. 
Old Colony—F. A. Swain 
Nat’! Union—W. J. W 


ht, South Bend; 
w. KF. Mashino, Hammon . 





New Hampshire—Riddle Hamilton Co., 
Terre Haute. 

N. B. & M.—J. R. Saunderson & Son, 
Lebanon. 


; eee Union—Miss A. E. Bush, Kent- 


and. 

Phenix—F. E. O’Connor, Freeland Park; 
A. L. Preston, Fairfield; Henry Lamberton, 
Michigantown; R. A. Hageman, Straughn. 

Phenix, Ct.—B. W. eee, Pendle- 
ton; O. S. Harrison, Rosedale; Daniel 
Rentepohler, Huntingburg; H. C. Apple- 
gate, Greentown; . W. McConnell, Ox- 
ford; R. A. Swan, Fowler; G. C. 8S 
Black Hawk. 

Southern—Karl Freitag, Michigan City. 

Springfield—Herman Eucker, Tolleston; 
A. 3s est, Lebanon. 

Union, Eng.—Howard Harshman, Frank- 


fort. 

W’sburgh City—Robert Emerson, South 
Whitley; C. F. Fite, Denver; P. Rice, 
Danville; L. D. Buckingham, North Man- 
chester; J. W. Kichler, Churubusco; C. 
K. Bitters, Rochester; M. Graves, 
Morocco. 





DETROIT AND TOLEDO COMPARED 





Question if Legitimate Agents are Not 
Better Off Without a Club 
Than With One 





Detroit, Mich., June 17.—(Special Cor- 
respondence.)—One of Toledo’s leading 
agents called on me a few days ago. We 
discussed insurance conditions from To- 
ledo and Detroit standpoints. Of course 
beth agreed if the business was in the 
hands of agents who believed in good 
practices and would follow them, there 
would be no trouble; byt the fact is that 
a large percentage of the agents are made 
up of the “don’t care” fellows and the 
result is always trouble. Club matters 
were discussed. The Toledo agents have 
no club. The decision of Judge Wash- 
burn in the case of Lorain county agents 
of course puts the agents in Ohio in a bet- 
ter position so far as clubs are concerned. 
I judge, however, from the experience 
the Toledo agents have had since their 
club went out of business that they will 
not encourage its reorganizing. The way 
they handled their matters since the 
honest fellows were freed from club obli- 
gations has astonished the disturbers and 
they are anxious to get together again 
and be good. You cannot make a man 
honest if he isn’t built that way. He may 
not do things openly but he will under 
cover. Detroit has a club made up of 
about eighty agents. They average up 
pretty well, yet if you should ask five to 
name ten they thought were strictly hon- 
est, they would fall down. Of course they 
wouldn’t steal—that’s too cold—but they 
would cite where this fellow gave a dis- 
count for cash, where another fellow 
paid commission to an unauthorized so- 
licitor and another cut a rate for fear the 
outside fellow would get it away from 
him and another would give and take 
business to a non-club member. You can 
sum up the proposition and you will find 





if a man is not honest you cannot make 
him so by joining a club. Sometimes I 
think the Toledo agents took the proper 
stand when they dissolved their club and 
got out their tomahawks. 


The question of having the coinsurance 
clause legalized is one in which every in- 
surance man is interested. Before your 
next issue the question will be settled. It 
is queer you cannot get companies to agree 
on a subject so important as this. I 
understand some companies are willing 
to cut the matter out entirely rather than 
have provision that the clause has to be 
recognized both by the company and the 
assured, on the ground that some com- 
panies would not insist on the clause be- 
ing signed by both, thereby getting the 
honest fellows fast, and letting the other 
fellow go. You can’t expect much im- 
provement where there is so much sus- 
picion attached to the other fellow. 
That’s what makes things bad. 


A friend of mine who had a line on a 
flat building and wanted to be square, put 
this proposition to me: “You have a 
line on Mr. ’s building and get 
$1.35 for three years. I have a policy 
which expires and I am advised that I 
cannot renew unless I take go cents, also 
that if you want your business when it 
expires you will have to write at 90 cents 
or lose the business. My company doesn’t 
want to lose the line, so I want to renew 
my policy at 90 cents. Now, what am I 
to do? I won't take your business if I 
am offered it. I know, however, that the 
assured will not pay over 90 cents. He 
has the names of the companies that will 
write the business at 90 cents and has 
the insurance commissioner’s letter stating 
that they are all right. Now it’s up to 
you—will I lose the insurance or will I 
keep it? 

That is a pretty hard proposition. If 
he loses the business, it is no fault of 
mine. 





When you try to adjust a matter 
where a hundred are interested you have 
got a big job on your hands. There 
have been two or three meetings of 
agents, no two at the same meeting, to 
figure out a scheme whereby the pres- 
ent unsatisfactory conditions of insur- 
ance matters in Detroit can be remedied. 
Some are willing to take drastic meas- 
ures; they want to fight. Others are 
willing to do their part toward an ami- 
cable adjustment, provided it doesn’t 
hurt them—so there you are. 

It has been suggested that the com- 
pany managers be consulted and an ar- 
rangement entered into between the 
agents and companies, allowing certain 
agents to take the initiative—that is, pick 
out some strong companies represented 
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in the office of the better class of agents 
and commence a war on preferred busi- 
ness, and if this did not offer a solution 
of the problem, go for other lines. It 
was anticipated that the companies hav- 
ing suffered so heavily at San Francisco 
would be anxious to get earnings to 
help them out. Some have evidently 
forgotten the lesson. Maybe they can’t 
help themselves. In Detroit there are 
three agencies that seem perfectly satis- 
fied. They are non-boarders, don’t-care- 
a-darn crowd, filling every nook and 
corner with solicitors, camping on the 
trail of every load of brick or lumber 
that moves and getting business regard- 
less of rates. In the main they are 
smaller companies, though two or three 
of the larger ones share in the plunder. 
What is known as the higher class of 
companies and agents are simply stand- 
ing back and wondering how the thing 
will end. 

One thing is sure, and that is some 
agents who, up to this time, have lost 
business rather than cut rates, are get- 
ting tired and won’t stand it much 
longer. I have talked with some agents 
and they have said to me: “It will be 
a mighty good man that gets my busi- 
ness away from me from this time on.” 
Of course I know what that means. I 
am waiting with considerable anxiety 
the outcome. : 


The question of charging for endorse- 
ments, change of location, assignments and 
other extra work incident to insurance 
business has been discussed often, but 
nothing has come from it. In an ordinary 
day’s business the time taken up in this 
kind of work amounts to considerable, 
and there does not, to my mind, seem any 
reason why it should be done without 
cost. I understand in some cities there 
is a fixed charge for this work and to my 
mind it is only reasonable that there 
should be a charge for it. 


Otp Derrolrer. 


Michigan Agency Appointments 


Amer. Cent.—D, L. Rogers, Bellaire. 
Ben Franklin—A. J. Lynd, Saginaw; 
F. E. Hibbard, Flint. 
Camden—I. C. Montague, Allegan; R. C. 
Ecker, Greenville; B. H. Tellman, Muske- 
gon. 
Citizens—G,. A, 
Dixie Fire, N, 
rine City. 
Eastern—William Keavy, Detroit. 
Fidelity—T. J. Tormey, Niles. 
Firemens—Lugers & Miles, Holland. 
Ger. Amer., N. Y.—W. D. Hall, Somerset 
Center.- 
Girard—C. W. O’Brien, Muskegon. 
ene Sree & Johnson, 
“lint. 


L. & L. & G.—C. G. Stevens, Montrose; 
Cc. C. Austin, Perry. 

L. & L. G., N. Y.—Walter D. Mac- 
Williams, Jackson. 

Mercantile—L. F. Knowles, Boyne City. 

Milwaukee—J. E. Todd, Escanaba. 


Curry, Ironwood. 
Y.—Seuryuck Bros., Ma- 


Millers Nat’l—Whitbeck, Burwell & 
Chapman, Detroit. 
Northwestern F, & M.—E. N. Ball, Ann 


Arbor; J. C. Harris, Bay City; G. L. Gib- 
son, Detroit; Jared Van Vleet, Flint; E. H. 
Porter, Lansing; W. J. Burdick, Kalama- 
zoo; Appleby-Smart Company, Saginaw. 


Queen City—I. C. Montague, Allegan; 
L. H. Boyd, Kalkaska; F. ‘, Fincher, 
Pentwater. 

Royal—D. W. Walker, Buckley; Wm. 


Keavy, Detroit. 
Royal Exch.—Snider & Riley, Mt. Pleas- 
ant; Mrs. Myrtie Young, Charlevoix. 

St. Paul—G. C. Edwards, South Range; 
N. C. Weter, Mancelona. 
Westchester—F. D. Smith. Muskegon. 

Cooper—P. D. Wright, Albion. 

Georgia Home—Jay J. Drake, St. Joseph. 

Girard—W. G. Edgcomb, Saugatuck. 

Glens Falls, N. Y.—Vernon & Retallick, 
Battle Creek; A. L. Locke, Bronson; Lu- 
gers & Miles, Holland; C. A. Johnson, Ovid; 


Pearl Power, Quincy; J. F. Krumbeck, 
Williamston. 
Hanover—W. M. Hazen, Jonesville; C. E. 
Sturat, Schoolcraft; J. N. Smith & Co., 
Vicksburg. 


Hartford—O. S. Wood, Barryton; M. B. 
Liddell, Milford. 

Lon. & Lan.—Edwin Bayliss & Sons, 
Bessemer; F. Olsen, Wakefield. 
Newark—Watkins & Johnson, Flint; N. 
W. Mather, Grand Rapids. 

New Jersey—J. E. Todd, Escanaba; J. J. 
Martineck, Menominee. 
> 5 & M.—Arthur J. Gibson, Central 
wake. 


Norwich Union—I. W. Schram, Battle 
Creek. 

Pelican—O. J. Graves, Jackson. 

Prussian Nat’l.—C. E. Lyman, Battle 
Creek. 

Royal—G. O. McOmber, Berrien Springs; 
W. J. Hutchinson, Fennville. 

Spring Garden—J. E. Todd, Escanaba. 

Springfield—L. S. Darling, Addison. 





Westchester—M. C. Rider, Centerville. 

Scott. U. & N.—Fales & Rockwell, Mid- 
land. 
Sun, Eng.—George C. Edwards, South 
Range. “ 

Union, N. Y¥.—Lawrence Hollander, Kal- 
amazoo. 

Atlas—Mrs. Mary Davis, Albion. 

Camden—J. L. Sibben, Manistee. 

Colonial—G. B. Sedgwick, Ishpeming. — 

Northern, Eng.—F. R. Davis, Casnovia; 
T. R, Fitch, Marlette; Lee O. Miller, Three 
Rivers. 

Ohio German—A. B. Krieger, Petoskey; 
H. N. Geer, Saginaw. 

Security, Ct.—E. B. Southworth, Clay- 


ton. 

St. Paul—Olson & Peterson, Wakefield; 
F. W. Cole, Crystal Falls. 

Spring Garden—C. M. Fellows, Ypsil- 


anti. 

Southern, La.—J. E. Harder, Niles. 

Cinti. Und.—A. N. Hovey, Jackson. 

Continental—G. C. Blickle, Grand Rap- 
ids; J. E. Wright, Lake City. 

— N. J.—F. M. Ackerman, Lan- 
sing. 

Fidelity—Alice B. Angell, Adrian; Wet- 
more & Breen, Cadillac; F. A. Wieber, 
Fowler. 

Ger. Amer., N. Y.—W. C. Congdon, Ce- 
dar Springs. 

Ohio German—George Windsor, Melvin; 
F. C. Merritt, Vassar. 

Old Colony—William E. Davidson, Sault 


Ste. Marie. 
Pennsylvania—E. H. Hillyer, Merrill. 
Royal—E. B. Southworth, Clayton. 


Security, Ct.—L. A. Larson, Copemish. 

Shawnee—G. F. Caldwell, Flint. 

Springfield—F. R. Davis, Casnovia; F. F. 
Gage, Olivet. 

St. Paul—F. F. French, East Tawas. 

Sun, Eng.—F. C. Ruch, Lansing. 

Union, N. Y.—William Keavy, Detroit; 
F. M. Ackerman, Lansing; R. Platts, Port 
Sanilac. 

Western, Pa. — A. E. Howard, Three 
Rivers. 





Meeker Gets the German 

Robert K. Meeker, special agent for the 
John Naghten & Co. general agency of 
Chicago, representing the Metropolitan, 
Colonial and Ben Franklin in Indiana and 
Illinois, has resigned to become special 
agent of the German of Pittsburg for 
Indiana, with headquarters at Indianapo- 
lis. Mr. Meeker is a son of the old 
wheel horse of the Concordia, C. G. 
Meeker. He therefore has had the best 
principles instilled in him and he has 
made good in the field. 





No Action at Anderson 
The local board at Anderson, Ind., will 
decide on the disposition of the new 
rates there at its next meeting. The field- 


men are bringing considerable pressure to 
bear. 





Opening Branch Offices 

Local agents in the so-called Calumet 
section of Indiana, located in the ex- 
treme northwest of Lake county, are 
establishing branch offices in the string 
of towns that have more or less com- 
munity of interest. Whiting, Hammond, 
East Chicago, Gary and Indiana Harbor 
are pretty well tied together and agents 
in one of the larger towns find it con- 
venient to have branches in one or more 
of the others. 





Whiting’s Wiring Bad 

At Whiting, Ind., wires carrying small 
currents and those carrying heavier cur- 
rents cross and recross each. other and 
are not rigidly supported, thus endanger- 
ing life and property and interfering 
with the work of the fire department. 
The inside wiring in buildings is in- 
stalled under about the lowest standard 
possible. No inspection of wiring in- 
stallations is provided for, yet it seems 
to be the desire of the present lighting 
company to maintain a higher standard 


and secure a betterment of old instal- 
lations. 


MICHIGAN NOTES 


At St. Louis, Mich., George W. Long and 
E. C. Phillips have combined their cgen- 
cies as Long & Phillips. 

At Niles, Mich., Thomas J. Tormey, who 
sold his old agency to J. E. Harder, has 
started another one with the Fidelity, 
Cincinnati Underwriters and Western of 
Pittsburg. 


Since the burning of the First Reformed 
church at Grand Haven, Mich., in the day 
time, when fully ten minutes elapsed be- 
fore the fire bell was rung, there is strong 
agitation for a regular paid fire depart- 
ment. At present no firemen are required 
to be at the engine house during the day 
though at night eight men sleep there. 





INDIANA NOTES 


McHenry & Ebbinghouse succeed James 
E. McHenry at Wabash, Ind. 

At Elwood, Ind., F. E. De Hority has 
purchased the Shotwell & Shoemaker 
agency, formerly the Hayes agency, and 
combined it with his own, thus giving him 
twenty-two companies. 

The old Wycoff & Davis agency at Le- 
banon, Ind., which has changed hands sev- 
eral times within the past couple of years, 
has been purchased by John R. Saunders 
& Son from Stevens & West. 


GASOLINE 


MOTOR BOAT 
INSURANCE 











All risks covered. First-class 
companies. 


AGENTS WANTED 





The Kansas supreme court has decided 
that the Liverpool & London & Globe must 
pay $1,500 to the Western Woolen Mill 
of Topeka under a fire policy, although 
the evidence showed that there was no 
fire, in the ordinary acceptance of the 
term. The wool got wet and “heated,” 
and although it was taken out and spread 
on the ground the fiber finally fell off the 
hides. As there was heat, the owners 
claimed that fire was inferential and sued. 





E. 8S. KELLEY, General Agent 
ST. JOSEPH, MICH. 


The 
Shawnee Hire 
Iusuranuce Co. 


Copeka, Kansas 


$ 200,000.00 
1,092,468.4 1 
2,017,225.18 
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IN ILLINOIS AND WISCONSIN 


TO DRIVE WITH TIGHTER REIN 











Disposition in lilinois State Board to 
See That Its Rules are More 
Rigidly Enforced 


So far as the Illinois State Board is 
concerned, there seems to be a disposi- 
tion to tighten up on the enforcement of 
rules. There has been more or less 
complaints over the state regarding in- 
fractions. Companies seem to have be- 
come somewhat lax or have used the 
competitive argument to substantiate 
their position. Some of the fieldmen be- 
lieve that unless there is a stronger co- 
operative spirit, trouble will ensue. Dur- 
ing the last few months instances have 
been cited where the genuine cooperative 
spirit was notable and the ends desired 
were secured. 

Recent expressions from some state 
board members show a desire to have 
the executive committee hold the reins 
with a firm hand. 


Dubuque Divides Wisconsin 

The Dubuque F, & M. has divided its 
Wisconsin field, and H. B. Springer of 
Minneapolis will supervise that part of 
the state most convenient to that city 
and all points north of Green Bay. J. 
R. Hyde of Woodstock, Ill, will cover 
territory south of Green Bay in addition 
to northern Illinois, outside of Cook 
county. 





Wisconsin Agency Appointments 


American—G. O. Von Suessmilch, Dela- 
van; V. C. Tuttle, Clinton. 

Amer. Cent.—Benj. F. Strong, Manawa. 

Boston—F. F. Wettengel, Appleton. 

British America—Phelps & Maxon, Wal- 
worth; Zimmerman & Rowley, Wausau. 

Camden—W, T. Parr, Mattoon. 

a of N. Y.—H. P. Favell, Chippewa 
‘alls. 
Columbia—C. A. Erhart, Superior; B. C. 

Bunker, Hudson. 

Consolidated F. & M.—T. R. Harper, 
Beloit. 

Detroit—E. C. Amann, Prairie du Chien. 

Fire Assn.—Joseph Ruth, Arcadia; Theo 
& Henry Kersten, Chilton; E. M. Holston, 
Walworth. 

Germania — Ryland Southworth, Mon- 
dovi; T. J. Thompson, Osseo. 

Hamilton—J. P. Witwen, Baraboo; C. E. 
Otis, Mondovi. 

Home—Thomas P. Rierdon, Suring; G. 
BE. Ritgers, Marathon City; William H. 
Thomas, Potosi; Norman Slinde, DeFor- 
est; J. G. Bagley, Waukau. 

North America — W. B. Brady, Red 
Granite; T. R. Seaton, Potosi. 

Mercantile—C. E. Lipke, New London. 

Nat’l Union—Edward Morrisey, Delavan. 

New Jersey — Clinton W. Hunt, 
Crosse; August Ruhlander, Appleton. 

N. . Nat’l—M. L. Karney, Brodhead. 

Northwestern F. & M.—F. F. Chesak 
Athens; William Norton, Brooklyn; E. D. 
Stacy, Beaver Dam; Mrs. K. M. 
Darlington. 


Conley, 


Norwich Union—E. G. Baumann, Mil- 
waukee. 
Pennsylvania—H. S. Mack, Milwaukee. 


Phenix—J. E. Hefferman, Platteville. 

Phila. Und.—I. L. MeCadden, North 
Fond du Lac; H. J. Soule, Wautoma. 
on™ Eng.—E. C. Amann, Prairie du 
Shien 


Royal—Daniel Reid, Hurley; Henry Hay, 
Antigo. 


Shawnee—J. N. Manson, Wausau; R. W. 
Davis, Madison. 

Spring Garden—M. W. Locke, Waterloo; 
L. J. Mistele and Lynn H. Smith, Jeffer- 


son. 

Springfield—H. O. Wagner, Ingram. 

St. Paul — Roger Williams, Hillsboro; 
G. W. Boie, Cadott. 

W’'msburgh City—J. H. Linderman, Grand 
Rapids; A. . Greenwood, Lake Mills; 
y @ Cc. A. Veeder, Mauston; FE. L. 
Ormsby, Black River Falls; William 
Hughes, New Richmond. 


Facing Another Assessment 

Policyholders in the Mutual Reserve 
Live Stock Insurance Association of Ap- 
pleton, Wis., who fought an assessment 
in the courts and caused a receiver to 
be appointed for the association, and then 
lost in the suit, must pay another as- 
sessment, according to the decision of 
the court. More than 100 policyholders 
are affected by the latest order. 

Daniel P. Steinberg was appointed re- 
ceiver. He petitioned the court to levy 
an assessment on policyholders, saying 


he found $75 worth of office fixtures , 


and agreements between the policyhold- 
ers and the company. No other assets 





were discovered. Liabilities aniounted to 
$2,400 and the total of the first assess- 
ment was $2,000, A petition for a second 
assessment followed. This has _ been 
granted. It is possible that a third as- 
sessment will also be levied to cover all 
liabilities and wind up the affairs of the 
association. 





Moisant Buys Briggs Agency 

S. E. Moisant, the Kankakee, IIl., local 
agent has purchased the Fred S. Briggs 
agency there and secures his list of 
prominent union companies. This makes 
Mr. Moisant the leading union agent of 
his city. 

The Moisant agency will be incorpo- 
rated as the S. E. Moisant Company. It 
will have twelve companies. Mr. Briggs, 
who is connected with a bank, will retire 
from the insurance business. Mr. Mois- 
ant, in thus developing the largest agency 
in his town, shows the stuff his friends 
have recognized in him. He devotes part 
of his time to special agency work for the 
Home. 





PUTNAM TO VISIT MILWAUKEE 





Secretary of National Association Will 
Meet Local Agents on Friday— 
Other Board News 





H. H. Putnam, secretary of the Na- 
tional Association of Local Fire Insur- 
ance Agents, will visit Milwaukee on 
Friday of this week and will meet with 
the local agents at a special meeting in 
the afternoon in the local board rooms. 
Frank J. Meyer, chairman of the com- 
mittee in charge, states that the meet- 
ing is to give the agents a chance to 
meet Mr, Putnam informally and _ that 
there will be no set program. A num- 
ber of Mr. Putnam’s personal friends 
and acquaintances among the agents will 
entertain him at lunch at the Athletic 
Club before the meeting. 

The text of new rules passed at the 
meeting of the Milwaukee board last 
week is as follows: 

“Tt shall not be possible for any 
member to accept a form of policy con- 
taining a provision relieving the owner 
of the building from responsibility for 
the acts of his tenants.” 

The following persons were elected to 
membership in the board: Theo Ernst, 
of Gollusch & Ernst; John S. Inda; 
J. C. Ragsdale; Laffer, Roberts & Co. 
and William Pfleger, of Bogk & Pfleger. 
C. F. Winkelmann and O. A. Waetien 
were suspended from membership, the 
deposit of each in the forfeiture fund 
having been attached by alleged cred- 
itors and not having been restored 
within the twenty-five days allowed. 


A. C. Ewens, Jr., a well-known insur- 
ance man, died at his home in Milwaukee 
on Monday of this week. He was a mem- 
ber of the firm of Ewens & Sons, with 
offices at 467 Eleventh street. Appropriate 
resolutions were passed at a special meet- 
ing of the board. 





School House Business in Mattoon 

The school house business at Mattoon, 
Ill, is still up for discussion, owing to 
the low bid of the Sutherland agency. 
Other agents want the rates revised or 
desire relief to meet this competition. 
Some of the companies are objecting to 
the blanket form covering in addition to 
the buildings, furniture and fixtures, the 
portable equipment. 





Smith Agency at Monticello 

It is stated the union companies in 
the W. P. Smith agency at Monticello, 
Ill, may take up soon the complaint 
lodged against Mr. Smith that he cuts 
rates in neighboring towns. Mr. Smith 
takes the ground that he has to report 
through the Decatur stamping bureau, 
but agents in the country towns nearby, 
where he has an extensive business, are 
not called on to do this. Hence, he 
argues he is placed at a disadvantage and 
is forced to meet competition. Some of 
the companies think Mr. Smith manu- 
factures his competition to suit the case, 





“and pressure is being brought to bear 


on the companies in the Smith office. 





COMPLAIN OF COMPACT OFFICE 





Nonunion Company Declares Confiden- 
tial Information Has Been Divulged 
to Union Field Men 





One of the large cooperating non- 
union companies has filed a very vig- 
orous protest with the Western Union, 
charging that a compact manager in 
Illinois gave to two union special agents 
confidential information as to the amount 
of business and classification of one of 
its agents, with the purpose of having 
the field men capture the agency. The 
complaining company declares that one 
of its field men was in the compact 
manager’s office, he being unknown to 
the three parties, and overheard the con- 
versation when the information was 
given. 

The compact man has been on the 
carpet since then and had the riot act 
read to him in no ambiguous terms. The 
aggrieved company declared if the offense 
be committed again it will instruct its 
agents not to report through that com- 
pact office. 





Companies Fail to Transfer to Brown 


A big delegation of field men repre- 
sented in the A. G. Parmele agency at 
Rockford, Ill, visited there last week 
as Mr. Parmele sold his business to 
John R. Brown & Son. The Parmele 
agency is union and the Brown office 
nonunion. The union specials objected 
to the transfer to Brown & Son unless 
they would agree to resign their non- 
union companies, which so far the firm 
has refused to do. The senior Brown 
suggested that the union companies trans- 
fer to his son, J. C. Brown, the junior 
partner, but this did not meet with 
approval. J. H. Camlin had his eye on 
some of the companies and secured the 
Sun of England. He got the National 
of Hartford some weeks ago. Otherwise 
no disposition has been made of the 
other companies. 

It is now up to Mr. Parmalee to ar- 
range for the disposition of his agency 
either by selling to some one to whom 
the companies will transfer or remain in 
business. 





Committee Visits Bushnell 

A committee of the Iliinois Field Club 
visited Bushnell, Ill., last week and in- 
spected the books of the D. F. Chichester 
agency. They were found to be appar- 
rently correct and the committee will take 
no farther steps in the matter. This 
leaves the case in statu quo—unless the 
other agents prefer charges against this 
agency for alleged rate cutting. 





Two Interesting Issues Arise 

At the annual meeting of the Illinois 
Field Club there will be two important 
questions for discussion. First will be 
the writing of frame mercantile business 
and a few other classes at term rates, 
which state board rules prohibit. Some 
of the nonunion companies say they will 
not be limited to union rules and hence 
the two field bodies have clashed on the 
subject. 

The other issue is the presence of non- 
cooperating companies in agencies repre- 
senting field club companies, the former 
not adhering to rates or recognized prac- 
tices. Shall field club companies retire 
from such offices? 





Illinois Agency Appointments 
Calumet—A. J. Grey, Savanna; E. C. 
Gridley, Belvidere. 
Caledonian—S. A. Oliver, W. H. Oliver, 


Joliet. 
Citizens—Henry M. Farrell, Tiskilwa; 
Lewis M. Lawton, Delavan. 


Columbia—J. H. Wallace, Moline; J. M. 
Piper, DeKalb. 

Equitable—Nathan F. Smith, Hoopeston. 

Fire Ass’n—J. O. Kerch, Chadwick; J. B. 
Little, Macomb; C. H. Kaiser, Liberty- 
ville. 

Ger. Alliance—Ernest Howell, Marshall. 

Ger. Amer., N. Y.—J. R. Easley, New 
Conte; Cosas Hoffman, Edgewood 

L. & L. 


& G.—E. E. Smith, Clayton; J. 





S. Nunemaker, Bushnell; R. O. Farmer, 
Colchester; L. G. Schaeffer, Beardstown. 

Hamburg-Bremen — Emil Balgemann, 
Elmhurst. 

Mechanics—H. W. McEwen, DeKalb. 

Milwaukee—V. E. Wilson, Litchfield. 

N. W. Nat’l—Adelbert Palmer. Robin- 
son; Maine & Manchester; C. L. 
Dazey, Milford. 

Northwestern F. & M.—E. C. Barto, 
Paris; G. S. Caughlan, East St. Louis; 
James Haines, Pekin; August Schoenstedt, 
Joliet. 

Phenix—Taylor & Lehman, Emington; 
T. M. Philips, Sterling; Joseph Campbell, 
Coal City. 

Prussian Nat’l—Warner & Hess, Ottawa; 
Donald McKillop, Morris. 

Queen City—L. M, Sells, Walnut. 

Queen—J. M. Harman, Milford; H. G. 
Weber, Carlyle; Wm. H. Freund, Breese. 

Royal—Robt. P. Hillinger, Chicago. 

St. a Baryan, Beardstown. 


Keis, 


Security Ct.—Ira R. Titus, Steward; E. 
S. Klinefelter, Versailles; Harding & 
Harding, East St. Louis. 

Spring Garden—Chas. Whitney, Charles 
R. Whitney and James L. Swayer, Wauke- 
gan; George H. Miller, De Kalb. 

Parker, Effingham; H. A. 
Draper, Franklin Park, Chicago. 

Atlas—Dains, Sons & Co., Monmouth. 

Allemannia—Thecdore Berg, Beardstown; 
Casper Westermeier, Carlinville; H. H. 
Foster, Delavan; . Coppel, Harvan; 
F. M. Ramey, Hillsboro; W. E. Stone, 
Mason City; Bernard Briggs, Mt. Sterling; 
Watkins & Golden, Petersburg; H. C. 
Miller, Pittsfield; H. W. Cole, Rushville; 
R. C. Taylor, Virginia; J. B. Mayer, Win- 
chester; C. L. Dazey, Milford; Armour & 
en, Jerseyville; S. M. Carnes, Carroll- 
on. 

American—M. H. Kaufman, Pekin; J. D. 

. B 


Thompson, Vermilion; W Sheriff, 
Paris; 4 . Borchers, German Valley; 
L. E. Rice, Lyndon; H. A. Meyer, Green- 
ville; W. A. Krietzer, Elliot; Frank 


Adams, Manito; Frank Snedaker, Mt. Ver- 
non; A. M. Bruce, Keens. 
British America—L. W. 
tiac. 

Com’l Union—J. Melvin Earhort, Wyo- 
ming; Elling Eide, Chicago. 

Calumet,, Chicago—C. L. and E. M. 
Hunt, St. Charles; R. N. Crawford, Men- 
dota; Anton Schager, Joliet; Oscar K. 
Mohr, Lincoln; C. G. Schroeder, El Paso; 
L. B. Thomas & Son, Bloomington. 

Continental—A. T. and E. E. Peterson, 
Chicago; L. E. Morris, Warren; J. H. Rad- 
cliffe, Vernon; Niehoff & Albers, Carlyle; 
George Dailey, Osco; R. T. White, Anna- 
wan; John English, Atkinson; E. K. Ar- 
ford, Marshall; E. E. Habecker, Danvers; 
Kate S. Brown, Ashley; D. D. Petrie, 
Ophiem; F. B. Pulsipher, Elmwood; T. J. 
Kelly, Seneca. 

Fidelity—H. C. Miller, Pittsfield; J. W. 
Gregory, Moweaqua; James Rush, Mar- 
tinsville; L. H. Jonas, Centralia; E. O. 
Mathis, Walnut; M. A. Tipsword, Casey; 
L. H. Litchfeld, Waukegan; J. D. Martin, 
Chicago. ; 

German, Pa.—A. F. McKeoun, A. E. Ol- 
son, Frank Riedle, P. J. Donohue, Michae 
Schiavone, Thomas Graham, Wm. L. Gra- 
ham and Winfield S. Day, Chicago; R. H. 
Stripe, Waukegan; T. N. Holden, Aurora. 

Ger. Alliance—G. F. Hoffman, Pesotum. 

German, Ill.—J. C. Van Almen, Olney. 

Germania—H. M. Snape, Springfield. 

Hamburg-Bremen—E. H. Hancock, Tus- 
cola; J. B. Dale, Edwardsville; H. Knecht, 
Atlanta; W. C. Reese, Litchfield. 


ILLINOIS NOTES 


The TIllinois department is examining 
the Illinois National of Springfield. 

Many of the Illinois Field Club members 
and their ladies will leave for Lake Geneva 
Saturday and have a short outing before 


the opening of the annual meeting on 
Tuesday. 


Tuesburg, Pon- 








WISCONSIN NOTES 


Bretl & Hamachek succeed Decker & 
Wunderlich at Algona, Wis. 

At Marathon, Wis., the Commercial 
Union and _ Springfield have transferred 
from R. C. Hugo to M. Lemmers. 

The Teutonia of Louisiana has appointed 
Hermbaugh & Spring at Superior, Wis., 
Warren C. Bates at Madison. Tilton & 
Firth at Chippewa and J. F. Ellis at Eau 
Claire. 

At Brillion, Wis., S. T. Barnard gets 
the American, Connecticut, Continental, 
Milwaukee Mechanics and Security, which 
were let out of the Sohn agency when it 
cleared. 

At Prairie du Chien, Wis., the Detroit 
F. & M., Providence Washington and 
Phenix of London have transferred from 
M. W. Evans to E. C. Amann. Mr. 
Evans has taken a partner named Bitner, 
firm name being William M. Evans 

oO. 





The almost total loss of the Dempsey 
Lumber Company, Tacoma, adds another 
to the ffirst-class big-capital sawmill 
plants which have gone the “fire way in 
the west during 1907. Meantime the small 
10-percent deadly variety of planing mills 
and shingle mills refuse to burn. 

Henry Carstens, president of the Wash- 
ington Fire, and William S. Worman, an 
underwriter of many years’ experience, 
have inaugurated a general agency in Se- 
attle, using the corporate name of Cars- 
tens & Earles. The general agency be- 
gins with several moderate-sized com- 
panies which have had satisfactory rela- 
tions with the Washington Fire. 
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Missouri Fire Prevention Association 
Combining Business and Pleasure 
at Midsummer Meeting 





Today (Thursday) and tomorrow the 
midsummer meeting of the Missouri 
Fire Prevention Association will be held 
at Lake Contrary, near St. Joseph. Lake 
Contrary is situated at the terminus of 
the street railway, about thirty miles 
from St. Joseph, and ample accommo- 
dations for all guests have been pro- 
vided. The program will comprise both 
business and recreation features. 

The agents of St. Joseph have ar- 
ranged for a banquet Thursday evening, 
to be followed by a dance, and, in ad- 
dition to the other amusement features, 
every member of the party will be given 
a privilege ticket to the Lotus Club. 
Members are urged to bring their wo- 
menfolks, and it is explained that the 
Maples Hotel has been given over en- 
tirely for the use of the ladies. 

Arrangements for the meeting have 
been prepared by S. E. Cate, chairman 
of the executive committee. 





TO REVOKE MUTUAL’S LICENSE 





Minnesota Department Finds Mutual 
Cash Guaranty of Sioux Falls in 
an Unsatisfactory Condition 





Insurance Commissioner O’Brien of 
Minnesota has given the Mutual Cash 
Guaranty Fire of Sioux Falls, S. D., 
ten days’ notice of revocation of license, 
following a report on the condition of 
the company by examiners of the in- 
surance department. The report shows 
a deficit of $5,739.14. 

The report says in part that the com- 
pany keeps no loss register for record- 
ing claims for losses, and in making 
this report the examiners used such 
data as was furnished by the officers, 
or found in the letter files of the comaany. 
In the sworn statement made by the 
company as of Dec. 31, 1906, the gross 
losses, before deducting reinsurance, 
were given as $3,860, while, as a matter 
of fact, the gross losses at that time 
exceeded $9,000. It charges the com- 
pany with other serious errors in its 
reports to the department. 

The report states further that there 
are two suits pending in the federal 
courts against the company on account 
of losses involving $3,500. “In view of 
this fact, coupled with the existing def- 
icit, as is shown by our report,” the re- 
port continues, “and the apparent dis- 
position of the company to dispute and 
litigate its claims for losses, we are of 
the opinion that some action is neces- 
sary upon your part for the protection 
of its Minnesota policyholders.” 

The report shows the total ledger 
assets, $12,797.58, assets not admitted 
$1,403.72, admitted assets $11,393.86; un- 
paid losses and claims $7,300; unearned 
premiums $6,653, borrowed money, 
$1,000, accrued costs $180; due officers 
for money advanced by them $2,000; 
total liabilities $17,133. 





Eldridge Takes Germania 
Lee E. Eldridge, now with the Home 
of New York in Iowa, has been ap- 
pointed Iowa state agent of the Ger- 
mania Fire. Mr. Eldridge has made a 
good record in his five years with the 


Home. He will begin work for the 
Germania July 1. 





lowa Czar Still Enthroned 

It seems that Auditor Carroll of Iowa 
is still ruling with a high hand as to the 
new standard policy. One of the foreign 
company managers that visited him in his 
office was treated with scant courtesy. 
There is a modifying clause before the 
signatures at the close of foreign com- 
panies, exempting their funds other than 





Companies expect no end of complica- 
tions in Iowa. 





Hoffman to Be Special Agent 

The Queen City Fire has made applica- 
tion for admission to Missouri. Lebo, 
Anderson & Young of Chicago will 
manage the state and George C. Hoff- 
man of Sedalia, Mo., will be special 
agent. Mr. Hoffman was formerly special 
agent of the Germania. 





FINE START IS MADE IN IOWA 





Local Agents There Certainly Need an 
Organization, for Conditions Are 
Just About the Limit 





Iowa fire insurance agents are to be 
congratulated upon the splendid start to- 
wards bettering conditions, from the local 
agents’ standpoint, made in Des Moines 
last week. 

There is plenty of room for improve- 
ment in all forms of underwriting in 
Iowa. The stringent legislation in force 
prevents cooperation between companies, 
and while some insured get a temporary 
benefit from cut rates, the majority have 
to make up the deficit. Expense ratios 
are higher and statistics show that the 
average rate increases in anticompact 
states. Conditions in the state are im- 
proving, but are still far from satisfac- 
tory from either the company or agency 
standpoint. 

Rates are unsettled and _ constantly 
changing; some companies seeking a large 
premium income are offering very high 
commissions, other companies refuse to 
pay excessive commissions or to accept 
business before what they consider ade- 
quate rates. 

These conditions have put the agency 
business where an agent cannot tell 
where he stands from one day to another. 
It has become quite the commen practice 
when a company changes from one agency 
to another for the new agent to solicit 
all renewals of the business on that com- 
pany’s register. Farm risks produce a 
goodly portion of Iowa premiums and the 
Iowa companies make a specialty of this 
class, which has been very profitable, in 
fact, it is claimed that practically all the 
local companies owe their growth to profit 
on farm business. Some of them employ 
as many as five special agents in the 
state. 

It is hoped that the new agents’ associ- 
ation will prove a benefit to all concerned 
by promoting a better feeling among the 
agents and uniting them in the work of 
securing the repeal of many of the laws 
that have proved so unsatisfactory. 

Rumor says that political ambition is at 
the bottom of much of the persecution 
that has been directed against the com- 
panies, and that the present state auditor, 
and ex officio insurance commissioner, 
hoped to gain the governor’s chair by pos- 
ing as a reformer and “trust buster.” The 
auditor objected to the organization of the 
agents for any purpose whatsoever, but 
they concluded to go ahead and find out 
if they had any rights as citizens in a 
free country. 

The officers elected are young, ener- 
getic men and will undoubtedly give a 
good account of themselves. 

The Des Moines agents and local com: 
panies furnished a high grade of hos- 
pitality and set a pace other cities will 
find it hard to keep up with. 

Messrs. Witmer, Crawford, Gibson, 
Taylor and Montrose are deserving of 
praise for arranging and carrying out a 
program that will be remembered with 


pleasure by all fortunate enough to be 
present. 





Valentyne Gets Into the Field 
Robert G. Valentyne, who was formerly 
a local agent at Brainerd, Minn., but who 
has been in the life insurance business 
(Continued on Page 18.) 





WE INVITE YOUR PATRONAGE a= PROMISE CAREFUL ATTENTION To 
YOUR INTERESTS. 


MARSH & McLENNAN 


Chicago Office: 
169 LA SALLE STREET 


New York 
WILLIAM 


Office: London 
STREET 123 BISHOPSGATE STREET 





The Eagle Fire Company 


Of New York 


ESTABLISHED 1806 





10ist ANNUAL, STATEMENT 


Capital - - - $300,000.00 
Net Surplus ~ ~ 477,620.07 
Assets - - -  1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 


AMERICAN 


INSURANCE COMPANY 
OF NEWARK, N. J. 


Organized 1846 
Assets Jan, Ist, 1907 - 
Cash Capital ° - 
Net Surplus - - . 1,463,509.91 
FIRB AND TORNADO INSURANCE 


WESTERN DEP’T, ROCKFORD, ILL. 


65,805,643.48 
600,000.00 





Chas. E. Gheldon, Manager 





TORNADO 


FIRE Pp ae F- 


INSURANCE 
COMPANY 


NI 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Saile Street, CHICAGO 





§. . LENEHAN, General Agert 


CHAS. R. STREET, Ass’t General Agent 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets - - - 786,134.77 
Losses Paid to date, 3,982,143.00 


ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good a in, Illinois 
and Minnesote. 
If the liability ofa comeuer in proportion 


ts in Wi 





to its assets is a good ST, we invite 
comparison with ‘*he companies you 
represent. 
J. M. KRALOVEC, Gen. Agt. P. A. KREBLA, Secy 
Cook County Chicago Home Office 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Asse $821,402.42 
Surpies to Policyholders - 859,122.21 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
199 Le Salle St. CHICAGO 


LOUISVILLE 


insurance Company 


FIRE AND TORNADO 
INDEMNITY 
=. business continuously under the same 
nagement since 1872. 


-~ a from leading agencies 
solicited 


Senay P. Magill & Co. 


General Agents 
184 La Salle Street Chicage 





STRICTLY FIREPROOF 


noret DRE VOORT 


Chicago, Dlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 





On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 


LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western 


471 La Salle St., 


Department 


Chicago, Iil. 
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PRESIDENT KINGSLEY 
Darwin P. Kinositry, who has been 


* eleeted to the presidency of the New 


York Lire, has combined in his character 
and mind many of those admirable quali- 
ties that should accompany the chief ex- 
ecutive of a life company that is enter- 


ing the new era. Mr. KincGstey is a 
man with a conscience as well as a 
brain. He is not content with dwelling 


on the more material affairs of life, 
but, acting on the impulse of his 
scholarly mind, he seeks the haunts of 
the best thought of this day and that of 
the past. His pen has not been stilled, 
but occasionally he has contributed to the 
literature of his profession. His expres- 
sions are well phrased as they are well 
thought. 

It is a creditable tendency of the times 
that men of experience who have worked 
their way through the various ramifica- 
tions of an office, and who have been 
thoroughly tried and not found wanting, 
are placed in charge of a great com- 
pany. 

In our opinion President KiInGsLey 
will far surpass in equipment and ad- 
ministrative ability other men who might 
have been brought in from a different line 
of activity. We believe the trustees of 
the New York Lire have showed sound 
judgment in selecting so distinguished 
and honored a man in the business and 
in his own company as Mr. KINGSLEY 
to be its head. He will be a forceful 
executive. He appreciates the needs and 
conditions of the day. 








ALAS, POOR CASEY 

One by one our idols are shattered. 
We are told there is no Santa Craus, 
that Wittram TELL was a mythical per- 
son, that Francis Bacon wrote SHAKES- 
PEARE’s plays, and now, as a final blow 
to faith, that Jacop WACHENHEIMER of 
Peoria, Illinois, is the author of the 
charming Casey stories which have made 
Tuomas E. GaLtaGuer famous. We 
never cared particularly whether Wu- 
LIAM TELL was a Swiss patriot or a cap- 
per for a Coney Island shooting gallery. 
It matters naught to us whether SHAKEs- 
PEARE plagiarized from Bacon or from 
Icnatius DoNnNELLY; but to have our 
faith in Santa CLaus and Casey shaken, 
this is too much. 

Nevertheless there is internal evidence, 
as the higher critics say, that the recent 
charges of collusion between WaAcHEN- 
HEIMER and GALLAGHER are founded on 
fact. Mr. GALLAGHER admitted to many 
local agents in New York state that his 
father was German, but changed his 
name from GALLACHER to GALLAGHER to 
keep peace in his neighwerhood. This 
has always been regarded as one of the 
GALLAGHER stories, but now it appears to 
be true. People often have wondered 





how the famous story teller so willingly 
could hold his countrymen Casey up to 
ridicule. Now it is all plain. Two 
Germans, operating through the medium 
of W. E. VaANpbEvENTER, a_ Holland 
Dutchman, all three jealous of the Cel- 
tic influence in American politics and lit- 
erature, have undertaken to laugh the 
Irish off the stage. 

We no longer can enjoy the Casey 
stories. We cannot help feeling, when 
we hear one, that the apparent sympathy 
of Mr. Gatracuer for Mr. WacHeEn- 
HEIMER’sS literary offspring is not sin- 
cere. 

Alas, poor Casey! You have given us 
many a laugh. You have been a bright 
spot in many a dreary discussion of 
overhead writing and schedule rating. 
We thought you were real, that you 
wore a leaf of Shamrock on Sr. Part- 
RICK’s day and wielded your shillalah on 
Orange Day, drank Irish whisky and 
smoked a dudheen, but you, like the 
NIEBELUNGEN, are only a figment of the 
Teutonic brain. You never saw the 
green fields of Ireland but sprang into 
being among the distilleries of Peoria, 
Illinois. 








WHAT IS WRONG? 

Tue closing of doors of the Keystone 
Bonpinc Company again calls attention 
to the troubles which have beset the path 
of all but a few of the surety companies 
of the country within the past five years. 
Tue City Trust, Sare Deposit & Surety 
and the Union Surety & GuwuARANTY, 
both of Philadelphia, failed. The Na- 
TIONAL Surety, AMERICAN’ BonpING, 
AETNA INDEMNITY and UNITED Surety 
were reorganized, with new presidents. 
The president of the MerropoLiTan 
Surety resigned because of notoriety aris- 
ing from suits filed against him. The 
Empire State Surety was found im- 
paired. Friction among officers resulted 
in resignations from the BANKERS SURETY 
and ILtinotis Surety. 

When only three or four prominent 
companies have escaped such troubles in 
so short a term of years, it looks as if 
something was wrong. Either there was 
some very poor timber in the business 
which had to be eliminated, or boards of 
directors have permitted excellent men 
to suffer unjustly. 

The surety business has developed 
some strong men in the field. One 
trouble seems to be that their work is 
supervised by less competent men at the 
home offices. If the surety companies 
would follow the example of the fire in- 
surance companies in recruiting their 
special agency ranks from among the 
men who have actually sold bonds, and 
the managerial positions from the special 
agents who know the field and its con- 
ditions, and would pay the men who hold 
responsible positions salaries somewhat in 
proportion to the importance of the work 
they have to do—as many companies 
do not do now—there would be better 
prospects for the business. 








Jupce Wasusurn of Elyria, Ohio, in 
his decision sustaining the demurrers of 
the Lorain county agents to the indict- 
ments charging violation of the Valen- 
tine antitrust law, did great credit to 
himself and to the bench, if he did blight 
the hopes of certain county prosecutors 
in Ohio, who aspire to pose as the peo- 
ple’s defenders against the insurance 
“trust.” 





Personal Side of the 


Insurance Business 





Frank C. Haselton, special agent of the 
Northern of England, dispensed cigars at 
the Illinois State Board meeting. He did 
not give this exhibition of generosity be- 
cause he was the president of the state 
board, nor due to any exceptional good 
fortune that had befallen him. As a mat- 
ter of fact, these cigars were “loaded.” 
Inside was a wire spring held together by 
a string. They looked inviting. Around 
each was a very attractive band of gilt 
and embossed work with what seemed 
to be some imposing Spanish nomencla- 


ture. Mr. Haselton, with one of his most 
cordial smiles, dispensed hospitality 
freely. He first caught George C. Gill, 


compact manager at Quincy, IIl., who 
thought he had been struck by lightning 
when the string burned and the expan- 
sion of the cigar caused it to bulge out 
like a cabbage. Then Harry Espen- 
scheid of the National was the next 
victim, but he was “wise.” He laughed 
serenely and let the boys know he was 
He held the cigar in his mouth 
and after becoming engrossed in conver- 
sation, he forgot its latent possibilities. 
He lighted it and soon had some fire 
works. “Bill” Maxwell of the Hanover, 
also “bit,” and surrounded by a coterie 
of associates, he began puffing the cigar 
and the balloon-like result soon came. 

But it remained with George Ball of 
the Detroit, to get back at the hospitable 
Haselton. Ball lighted the cigar, and 
while Mr. Haselton’s back was momen- 
tarily turned, Ball switched to another 
cigar. Haselton passed the word up and 
down the piazza of the Highland Hotel 
at Delavan, and the festive Ball soon had 
a crowd of interested spectators, who 
were eager to witness the explosion. Mr. 
Ball tried to become very confidential 
with a number and held the cigar in 
close proximity to their faces. The boys 
drew. back and Ball appeared somewhat 
nonplused at their fleeing from him. He 
puffed away. Nothing happened. He 
threw away the stub and presented Has- 
elton with the “loaded” cigar. 


R. G. McCullough, of the Franklin, the 
Scotch songster of the Hoosier field, 
made his debut in Illinois at the state 
board meeting at Delavan, Wisconsin. 
Mr. McCullough’s fame as a vocalist in 
Indiana is well known, but in Illinois, 
the field men were just waiting to hear 
that marvellous barytone. He was on 
hand with his famous ditty, and “Oh, 
What a Happy Land is Ireland,’ was 
soon being sung at Delavan Lake all 
along the shore, being chiefly focused at 
the “Log Cabin.” 


President Isaac Miller Hamilton, of 
the Federal Life of Chicago, was married 
last week to Miss Amanda Ernst, daugh- 
ter of Treasurer C. E. Ernst of the Inde- 
pendent Brewing Company. Mr. Hamil- 
ton is prominent both politically and soci- 
ally in Chicago and has taken high rank 
as a company executive. 


Truman W. Eustis of Chicago, western 
general agent of the Georgia Home, who 
underwent a very severe operation in the 
Presbyterian Hospital last week for in- 
testinal trouble, is resting as comfortably 
as could be expected considering every- 
thing. Mr. Eustis is well known all 
through the West and his friends hope 
for an early recovery. 


J. A. Weinland, Ohio state agent of 
the Fire Association, has been in a hos- 
pital at Cleveland for the past month 
as a result of illness. His friends at 
Columbus and over the state have been 
quite anxious over his condition and 
hope to see him back in his old place 
soon. 


E. C. Zuttermeister of Chicago, Cook 
county special for Moore, Case, Lyman 
& Herrick, was married a few days ago 
to Miss Frances Miller. 





Comment On Best’s Report 


As to San Francisco Loss 





Some comment has arisen over the 
pamphlet “Best’s Special Report on San 
Francisco Losses and Settlements,” got- 
ten out by the A. M. Best Company of 
New York. This paper has always re- 
garded Best’s Insurance Reports and his 
monthly supplements as very valuable and 
accurate in giving the financial condition 
of a company. In the San Francisco pub- 
lication Mr. Best has attempted to draw 
conclusions and work out ratios when he 
did not possess the facts and figures to 
reach just conclusions. A recent com- 
munication in the Spectator presents a 
view that is interesting and shows the 
inconsistencies of the pamphlet. The let- 
ter is as follows: 


This is one of the most absurd insurance 
publications ever before us for considera- 
tion. Purporting to be a record of the 
settlement of fire losses in the San Fran- 
cisco disaster, its main feature is a tabu- 
lation showing the percentage of net loss 
sustained by each company to the net 
amount of insurance involved in the 
burned district, the theory of the work 
being that this percentage indicates the 
degree of fairness with which the various 
companies treated their policyholders. 
When it is considered that the so-called 
burned district is in no manner defined, 
that with one company it may mean that 
every policy was a total loss, while with 
others it may include a number of partial 
losses, that some may have had numerous 
cases where the insurance exceeded the 
value of the property and others had no 
such instances, the stupidity of attempt- 
ing to predicate the justice of the various 
companies’ treatment of claimants on any 
percentage of loss to insurance is at once 
apparent. But the ignorance, or worse, 
of the compiler who presumes to make 
the percentage of net loss to net insur- 
ance the criterion, passes comprehension. 

On such a basis, a company having, say, 
$1,000,000 gross insurance involved, on 
which it held $900,000 reinsurance, which 
it failed to collect, and paid to claim- 
ants only 10 per cent of their losses, 
would take the highest rank, as it would 
have made net payments equal to 100 per 
cent of its net amount at risk. 

It is, of course, not likely that such an 
extreme case as this existed, but a casual 
glance through the table shows results al- 
most as ridiculous. For instance, the York 
Fire of Toronto, Can. (which according 
to this report had one loss of $1,000 still 
unpaid); the Polar of Bilbao, Spain; the 
Missisquoi and Rouville, Canada; the Na- 
tional Mutual Church of Illinois, and a few 
other equally ‘‘representative’’ companies 
are credited with the highest ratio, while 
such companies as the Continental, Royal, 
Liverpool & London & Globe and German 
American, all of which unquestionably ad- 
justed their losses fairly and paid them 
promptly and in full, get only 89.8 to 96.2 
percent. The Aetna gets no good mark 
at all, the compiler explaining in a foot- 
note that the amount of reinsurance is ap- 
proximated and that approximate figures 
produce misleading results. This seems to 
indicate that he had a dim comprehension 
that reinsurance in some way affected his 
results, but if so, he did not allow such 
misgivings to overcome his ambition to 
produce something new and _ startling. 
When he came to another well-known 
company he found that his system gave 
it a standing of 95.5 per cent, although the 
company only claimed to have paid an 
average of 94 percent to its policyholders. 
Unwilling to let a trifling thing like this 
upset his theories, he omits its ratio en- 
tirely, giving as his reason that the com- 
pany “refused to correct or modify its 
figures,” even though a special messenger 
was sent to ask it to do so. ‘What is 
the constitution between friends?’ is said 
to have been the remark of a well-known 
politician, when it stood between him and 
a job. ‘“‘What are facts when there is a 
theory to maintain?’’ would seem to be 
= equally appropriate motto for this com- 
piler. 

The remainder of the work is made up 
of comments on the settlements made by 
the various companies. They are largely a 
reproduction of the Whitney report to the 
special committee of the San Francisco 
Chamber of Commerce, published some 
months ago, with occasional amplifications 
by the compiler, from his own cock-sure 
point of view. In the introduction to this 
remarkable work, many undisputed things 
are said in a very solemn way, as for 
instance, that insurance, to be good, must 
be good all the time; and the fact that 
the compiler is “impartial” as well as 
“careful and intelligent” is duly impressed 
upon the reader. 

. . 


* 

So far as San Francisco is concerned 
it is a past chapter. To attempt to say 
that this company -paid on too liveral a 
basis and that one did not is useless con- 
jecture at this time. San Francisco was 


no criterion as to the character of a com- 
pany other than its solvency. 
Companies were confronted with a sud- 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








all other classes of insurance 

agents, are confronted by the prob- 
lem of indiscriminate competition with 
all sorts and conditions of men. It is a 
fact which nobody will attempt to deny 
that insurance has been made an asylum 
for failures in all other occupations. For 
a time the casualty and surety companies 
were able to secure a good class of agents 
as a whole, as there were few companies 
and enough good fire agencies to repre- 
sent them. In those days they did not do 
a vast volume of business, as compared 
with the present, but what was written 
was written fer the most part by men of 
standing in their communities. With more 
companies entering the field—and there 
have been many within the past few years 
—all companies have been obliged to get 
the best agency material they could. They 
have secured many high-class agents, but 
circumstances have forced them to take 
on many that were not high-class in 
any sense of the word. 


Gait otter and surety agents, like 
. : 





The present condition is well illus- 
trated by an agent in a small town in 
West Virginia, who writes: 

“I am very much impressed with a 
statement in your issue of the 23d inst., 
on page III, under heading ‘Will Act as 
Medium for Agents” in which you make 
the statement that “The agent should 
devote all his time to the insurance busi- 
ness.’ 

“IT most heartily agree with you in 
this statement and I fully believe that 
unless an agent does devote all, or at 
least the greater portion of his time to 
the insurance business, he can not make a 
success, either for himself or the com- 
panies that he may represent. 

“It must, however, be remembered thar 
the indiscriminate appointment of the 
agents and the further indiscriminate ap- 
pointment of so-called solicitors by these 
agents, takes so much business away 
from the regular agent that he is almost 
compelled to have some side line. 

“It might be well to call your atten- 
tion to the appointment of every bank 
cashier in this county as insurance agent. 
He has some little influence in the little 
town in which his bank is situated, and 
succeeds in getting a few risks, not much, 
it is true, but some. They never inspect 
a risk and know absolutely nothing about 
it as a subject for insurance. 

“In any class of business it is neces- 
sary to do so much before you are even 
and before you can make any money; all 
that you do after you reach the even 
point is profit in the business; but when 
you have all these enumerated persons 
picking up what they can, there is not 
much left after you have reached the 
even point, even if you succeed in reach- 
ing it, and the result is that no one has 
made anything out of the business. 

“It seems to me that insurance com- 
panies. will very much improve their 
business to draw some line on_ this 
method of doing business; let all agents 
be bona fide agents; all solicitors be 
bona fide solicitors, and allow no agent 
to operate a penny-in-the-slot machine by 
making arrangements with every bank 
cashier or other person to send them such 
risks as may happen to come to them.” 





There is little doubt that it would work 
a vast improvement in the business if 
such conditions as this agent desires 
could be brought about; but they cannot, 
at any rate, not at present. There are 
not enough good agents to go around, 
and the company which cannot find a 
good agent in a town will find some 
other kind, because it is going to have 
business. This indiscriminate competi- 
tion is perhaps worse in insurance than 








in other lines of business, because it re- 
quires no capital for a man to enter it; 
but merchants have somewhat the. same 
trouble. The man who can scrape a lit- 
tle money together and start a small 
store, the pack-peddler and the street 
fakir are all cutting into the income of 
the established merchant, yet he goes on 
building up his business. It is much the 
same in insurance. In every city and 
almost every town are to be found some 
insurance agents who are recognized as 
such and get the bulk of the business 
notwithstanding the inroads of the side- 
liners and the rate-cutters. There is 
no way in sight of keeping out those 
who will not treat insurance as a legiti- 
mate business, worthy of all of a man’s 
time and attention; but the hotter the 
competition the legitimate agents put up, 
the less inviting will the field become for 
those who may consider dabbling in it. 
Outsiders will continue to break in, but 
in time the public learns that it pays to 
deal with the man who knows and at- 
tends to his business. 





As is pointed out in the letter quoted, 
the agents themselves are not blameless 
in this matter. They are in many in- 
stances ready to divide commissions with 
a “plugger” who can steer some business 
their way. Their “pluggers” interfere with 
some other regular agent’s business and 
his do the same with theirs. Thus they 
are helping to split the insurance busi- 
néss up among so many men that there 
is little in it for any of them and the 
term “insurance agent” becomes a_by- 
word in the community, for anybody who 
has anything to do with insurance is 
called an agent. 

Another way in which agents aggra- 
vate the situation is by doing to other 
lines of business just what they object to 
when it is done to theirs. They pro- 
test against real estate men, the renting 
agent, the justice of the peace, the law- 
yer, the bank cashier and others dab- 
bling in insurance, yet many of them 
stand ready at any moment to make a 
little money on the side by a real estate 
deal, making some collections, writing a 
deed or a contract, lending money or any 
of many other things that are taking busi- 
ness from the man who follows some 
other line as a legitimate occupation. 

Except in very sparsely-settled com- 
munities an insurance agent can keep 
himself profitably busy handling insur- 
ance of various kinds. If he will work 
insurance hard he will not have time for 
these side-lines, and thus he will not 
force others to make insurance a side- 
line in order to get a living income. The 
man who does one thing and does it 
well will be more respected by himself 
and others and be more certain of suc- 
cess than one who allows himself to be- 
come a dabbler in half a dozen lines be- 
cause he sees a little ready money in 
them. : 





Both the Travelers and tna Life have 
fortified themselves in case any legisla- 
ture passes a law preventing a life com- 
pany doing a liability business. The 
Travelers has organized the Travelers In- 
demnity with a broad charter. For the 
present it writes only steam boiler, fly 
wheel and automobile collision. The 
7Etna has organized in a similar way the 
7Etna Accident & Liability, which now 
only writes automobile collision. 

The Pacific Mutual Life, which with- 
drew from New York on account of the 
Armstrong life insurance laws, organized 
the Pacific Indemnity to care for its acci- 
dent business in that state. 





There’s hope for any man who realizes 
a need of self-improvement. 








The Practical Side of Burglary Insurance 


(By Gerald E. Hart, Manager Burglary 
Department, Metropolitan Surety.) 


O most agents who are not con- 
l versant with fire insurance prac- 
tice, the conduct of burglary in- 
surance is somewhat complicated. To 
the fire insurance agent, burglary in- 
surance affords very little change from 
the actual mode of conduct of fire busi- 
ness. The policy forms are almost iden- 
tical; the system of reporting the busi- 
ness to the company is the same, and the 
hazards, both moral and physical, are 
almost alike. The policy form follows 
very closely the legal conditions imposed 
upon fire companies by what is known as 
the statutory laws. As these laws are 
almost uniform throughout the United 
States, burglary insurance in practice in 
each state affords but very little change 
in the conditions imposed. The various 
burglary riders or attachments affixed to 
the policy form are similar in character 
to those adopted by fire companies de- 
scribing their various forms of risks and 
hazards. 





* * * 


Probably the greatest variance between 
the two branches of insurance consists 
in the greater necessity of dealing in the 
burglary business with the physical haz- 
ard of a risk, and which, therefore, be- 
comes more imperative for a company to 
obtain a special report upon the con- 
struction of the premises and the manner 
in which it is protected from entry by 
thieves. It is almost absolutely essen- 
tial, in every commercial hazard espec- 
ially, that such a report should accom- 
pany the daily report of the risk to the 
company or the general agent. The com- 
pany, as a rule, has special questions in 
the form of a report for each inspector 
tu fill up in connection with each risk, 
and supplies them to its agents for that 
Eurpose. It is the duty of the inspec- 
tor to recommend to the assured all 
such requirements as may be necessary to 
make his place as much a fortress against 
entry by burglars as is practicable, and 
he should not hesitate on the score of 
expense or trouble to require all that is 
necessary to protect the premises against 
such entry. Even if it is necessary that 
an expensive burglar alarm attachment 
should be placed upon the premises, it is 
essential for him °o recuire it. 

* ve « 

The inspector should remember that 
the company receives but a very few dol- 
lars for a risk extending into the thou- 
sands, and that while on some classes 
of goods the risk may be a small one, on 
the majority of classes it is a very 
heavy one. Take for instance jewelry, 
silks, laces, kid gloves, rubber and goods 
of this character, it takes but a small 
loadful to involve a loss of $5,000 to 
$10,000. In fact, in expensive furs a 
man can run away with $20,000 in value 
under his arm, and the same may be said 
of a good many other classes of merchan- 
dise; the premium the company receives 
for which is not at all adequate to the 
hazard it runs. It therefore becomes 
imperative for the inspector to be ex- 
tremely cautious in passing upon the 
physical hazard of the risk, never mind 
how good the moral hazard may be. In 
this connection it may also be pointed out 
the facility with which burglars of the 
present day can enter premises. The 
tales of such entries are more romantic 
than any story of fiction. In fact, they 
are incredible, and yet they have been 
proven to be perfectly true. Burglars of 
the present day visit a premises before- 
hand and study all its features, and then 





applying their handicraft knowledge they 
soon obtain an easy way of entry. 
* + * 

After the inspection of the risk, it is 
the duty of the agent to ascertain the 
moral hazard of the assured. While, as 
a matter of fact, there is less in this risk 
than the ordinary agent believes, yet it 
is essential that safeguards should be 
taken, especially under theft policies, to 
protect the company from a bad moral 
hazard. They should be judged from the 
man’s surroundings. If he applies for a 
larger policy than his mode of living 
calls for, look out for danger. Let the 
agent at once visit his premises or send 
a reliable inspector and ask the party to 
show the property he claims to be of 
the value he wants to protect against. 

* + * 


If in jewelry, ascertain how it is kept 
when not in use, and if it is not kept un- 
der proper safeguards, decline the risk 
peremptorily. It is not necessary, of 
course, that jewelry in daily use should 
be kept under lock and key in a safe or 
inaccessible place, but all the same, it 
should be kept in a locked receptacle of 
some kind which is not easily portable. 
In a house risk jewelry and wearing zp- 
parel are the main objects of attack by 
thieves. In nine cases out of ten, ser- 
vants or their friends are the culprits, 
and it is, therefore, incumbent to keep 
things locked up as much as possible. 
Any looseness in allowing valuable jew- 
elry to lie around, even if the servants 
have been in the family’s service for 
years, should not be tolerated if the com- 
pany is to assume the risk. 

* * * 

Another feature to be guarded against 
in house risks is the facility with which 
mechanics and others are allowed the 
freedom of the house. The question 
should always be asked and warning 
served upon the assured that no one com- 
ing to make inspection of furnaces, gas 
meters or repairs should be allowed to 
remain unaccompanied while in the house 
and if repairs are being made, the door 
of the rooms should be kept locked to 
which the workmen are not to have ac- 
cess. If looseness prevails in this mat- 
ter, the company is sure to suffer from 


loss. 
* * * 


In commercial risks where the amount 
is over $2,000, a commercial report 
should be obtained upon the party as to 
his standing in business. If the man 
bears a good character commercially, the 
company has but little to fear from the 
moral point of view. If, on the other 
hand, the report divulges that he is hard 
pressed for cash, that he is not making 
money, that his habits are bad, that he 
is slovenly in his method of keeping his 
establishment or his business books and 
records, that he has had fires of an un- 
accountable origin, or which have origi- 
nated in his premises and for which he 
has recovered insurance money, or that 
he has had previous robberies for which 
he has recovered indemnity from com- 
panies, he should be turned down with- 
out hesitation. If, on the other hand, 
he stands the above test, the risk should 
be accepted for an amount gauged upon 
the protection afforded by the physical 
hazard. For instance, a man of good 
character, an agent would be justified in 
insuring if the physical hazard is all 
right to an extent, say, of $5,000. If the 
place is further protected by an inside 
watchman with an alarm clock, or hav- 
ing an electric alarm system of first-class 
merit, the agent would be justified in 
taking a larger amount in accordance 
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with his company’s instructions as to 
limits. 
* * * 

The question of watchman and burg- 
lar alarms is a very important one. A 
block watchman is not considered of 
much, if any, practical value unless he 
is provided with a clock at each place he 
is expected to watch, and that this clock 
is marked at regular intervals, report of 
which is to be examined by some reliable 
party the following day. An_ inside 
watchman is of very little value unless he 
also is provided with a fixed clock or 
key at regular places, and which he is 
to mark and be checked as to his visits 
each morning. A man or family sleeping 
on the premises is also of very little 
value. 

. = 2 

Burglar alarms in like manner are 
good, bad and indifferent, according to 
their construction. Burglar alarms of a 
private character are, as a rule, out of 
order when a burglar comes around, and 
they are also very easily put out of order 
by the burglar, so they are very little prac- 
tical value. A burglar alarm put up by 
an irresponsible company, or one which 
is sold outright to the assured and over 
which the company exercises no further 
obligations to keep in running order, is 
of very little value. Burglar alarms put 
in by incorporated companies having re- 
sponsibility to the extent that the com- 
pany, being a reliable one, is anxious to 
have its alarm of some practical value is 
worthy of a discount. But here again 
much will depend upon the extent of 
the protection that company undertakes. 

: ss 


If the premises are only partially pro- 
tected by electric wiring, thieves soon ob- 
tain this knowledge and enter where the 
protection does not exist, and even apart 
from this, where the premises are entirely 
wired by a company of this class which 
has no central station for receiving 
alarms, but depends upon warning the 
public through its gong ringing on the 
outside of the building, is often of very 
little actual protection, for the reason 
that the ringing of the gong is sometimes 
occasioned by other attacks than that of 
burglars, as in some instances even the 
wind has been known to act upon the 
delicate wiring and occasion the ring- 
ing of the alarm. Passing rats and mice 
also have frequently set the alarm off, 
the result being in consequence of so 
many false alarms that the ringing at- 
tracted no attention when required, and 


thieves operated without fear of inter- 
ruption. The real and only responsible 
alarm for which companies ought to 


make any reduction whatsoever in tariff 
is the one where the burglar alarm rings 
in some central station where the com- 
pany has men especially employed for 
the purpose of investigation, and here 


the discounts should depend upon the 
extent of the wiring effected in the 
premises. 


* * * 


Agents should be careful in answering 
every question called for by the applica- 
tion or daily report, and it is also of con- 
siderable importance that these answers 
should be under the signature of the as- 
sured. Under the policy and the law, 
these answers being copied on the policy 
become a warranty, but they are much 
more of a warranty if they are under the 
signature of the assured which can be 
gotten upon the application when taking 
the risk. Every question is of importance 
to the company or it would not be asked. 
Agents run away with the idea occa- 
sionally that some questions are of no 
value, and answer them with a dash, 
which practically means nothing, but 
agents should remember that they are of 
importance to the company as bearing on 
that particular risk or on that particu- 
lar class of risk in the aggregate, when 
making up the company’s experience up- 
on it, which every well regulated com- 
pany does after a year or two’s opera- 
tions in the business, and upon that ex- 
perience they regulate their future rate 
of premium to charge. Equal importance 
should be attached to the transfer of a 
risk from one premises to another or 
from one individual to another, as occurs 








in taking the original risk, and just as 
much information is required about the 
transfer as the old risk. 

* 

Agents are ga prone to allow dis- 
counts for every imaginable protection, 
mechanical or otherwise. The premiums 
as already mentioned are far below the 
hazard incurred by the companies, and 
yet they cannot be very readily increased 
to an appreciable extent for the reason 
that they are now higher than is charged 
in other branches of insurance for a cor- 
responding amount of insurance, so that 
the only way to make the business a 
profitable one is to uphold the rate at 
the maximum figure of the tariff and not 
allow unnecessary discounts. In no case 
should the minimum premium be dis- 
counted for any reason. whatsoever. 


Another great cause incurring loss to 
companies is where too little insurance 
is carried to value. Fire companies pro- 
tect themselves against this to a large ex- 
tent by enforcing an 80 per cent coin- 
surance clause. Burglary companies do 
not ask this, and yet they require it fully 
as much as the fire companies. A mer- 
chant will have no hesitation whatever in 





Miscellaneous Lines 








There are some branches of indemnity 
that are worth more for the inspection 
service than the indemnity. Steamboiler, 
elevator and flywheel policies, for ex- 
ample, give the assured a first-class in- 
spection service by experts and not pol- 
iticians. City inspectors are not usually 
chosen on account of efficiency. Inas- 
much as private corporation inspectors’ 
positions rest on their ability and effi- 
ciency, the service rendered is the best. 
The object of a company is to reduce 
losses. Hence it must have the data on 
which to do intelligent underwriting, and 
this comes chiefly from the inspectors. 
Inspections are to prevent loss, and the 
information as to defects is most valu- 
able to the assured. 





During these days when the papers are 
filled with items about people going on 
vacations and to their summer homes, it 
is the best time to solicit burglary in- 
surance. Burglary companies insure res- 
idences whether the family is at home or 
not, and it is a well-known fact that 





Field men are desired. 


panies. 
will be open to them. 
a position wishes to locate. 


of practical value. 
appreciate this undertaking. 


month, 


that we are being imposed upon. 


DERWRITER. 


Employment Bureau Service 


For the time being, THE WESTERN UNDERWRITER intends to 
open a free employment bureau in connection with its CASUALTY 
AND SURETY SUPPLEMENT. There are general 
companies that seek men to take charge of certain lines of business. 
Managers of departments are wanted. 
are going to restrict this bureau to field men and department mana- 
gers for home offices or general agencies of casualty and surety com- 


We will put key numbers on the “ads.” 
sent to this office and we will forward them to the proper party. No 
one need hesitate to use this service and we trust no one will feel 


In sending matter for this department, 
Bureau,” Casualty and Surety Department, THE WESTERN UN- 






agencies and 


We 


There are men who are seeking such positions, and this bureau 
Write to us, telling definitely what is desired, 
in what city or field a man is wanted or where a man who is seeking 
We will have a special “Want Column,” 
and this service will be given free in order to make this paper one 
We believe both companies and aspiring men will 
It is now up to the companies and 
the men desiring to better themselves to use this “Employment Bu- 
reau” of THE WESTERN UNDERWRITER. 

The name of the company seeking the man or of the man seeking 
a position will not be mentioned unless such instructions are given. 
We Invite any company or individual desiring the use of this column 
to send in copy of not over forty words. 
issue of the SUPPLEMENT. You may do this as many months as 
you see fit, but we cannot hold these 












This will be run in one 


“ads.”” over from month to 


Replies will be 


address “Employment 





asking a company to assume a risk of 
$1,000 upon a stock of $100,000 if he has 
only what he considers $1,000 worth of 
portable stock. Take, for instance, a 
hardware dealer who will probably have 
in a $100,000 stock, not more than $1,000 
or so of cutlery or fire arms. Knowing 
that the thief will go for these valuable 
items in preference to all others, he nat- 
urally takes out a policy, not specifically 
on these items, but covering them under 
the general terms of his policy, so that 
for a premium of $18 the company is 
sure to obtain a loss of $1,000 if any rob- 
bery whatsoever takes place. But com- 
panies and agents are much to blame for 
tolerating this unpardonable error in un- 
derwriting. Were they to say to the 
merchants, you must give the company a 
living chance of profit and take out at 
least a $5,000 policy upon so large a 
value as you have, the merchant will just 
as readily do so to obtain the protection 
that he absolutely requires, and which he 
under the present circumstances now de- 
clines. Much depends upon the agent in 
this respect, and he can, by proper argu- 
ment, obtain a much larger proportion of 
insurance to value than he now exacts. 





It is only when telling thrifty men 
what to do that lazy men work over- 
time. 





burglars watch the coming and going of 
people, and take advantage of their ab- 
sence to break into their houses. The 
up-to-date burglary agent will not let the 
summer season go by without making an 
effort to increase his business. 





Flywheel accidents are not unusual. 
The Fidelity & Casualty paid the Chi- 
cago Coated Board Company $1,200 the 
other day for property loss caused by 
an eight-foot wheel. The concern hesi- 
tated in including this wheel in the sched- 
ule because they thought there was no 


danger of its bursting, it being com- 
paratively small. The policy had only 
been in force three weeks. H. M. 


Byllesby & Co. collected $3,000 from the 
Fidelity & Casualty at Mansfield, O., un- 
der a flywheel policy, and within a year 
they had another flywheel loss with the 
Fidelity & Casualty at Muskogee, I. T., 
the company paying $3,159. The Byllesby 
firm operates gas, electric light and water 
plants. 





The Maryland Casualty Company, in 
commenting on plate glass insurance, 
says that it does not believe the present 
methods will continue much longer, be- 
cause the returns are not adequate. Rates 
are being cut at nearly every point and 
it seems impossible for the companies 





to get together. There is a compact be- 
tween the manufacturers of plate glass 
and the jobbers which causes prices to re- 
main at a fairly high figure. The Mary- 
land Casualty calls attention to the in- 
crease of freight rates, the losses on large 
plate and clamped glass, all of which tends 
to reduce the profits. 

The Maryland Casualty says that 
sooner or later something must be done 
so that rates will be adjusted to meet 
the existing conditions. Loss ratios are 
higher so far this year than they were 
last. The officers of the plate glass com- 
panies seem to lack faith in one another, 
but it is thought that in time they will 
be compelled to get together and put the 
business on a stable and profitable basis. 





One of the casualty companies calls at- 
tention to the growth of the banks 
throughout the country, owing to pros- 
perous conditions. With the increase in 
business, a bank will probably desire to 
carry a larger burglary policy. The 
agent should not be satisfied with secur- 
ing simply a renewal, but if possible, 
should increase the line of insurance. 
Many agents seem to think that new 
business comes almost entirely from new 
prospects, while as a matter of fact if 
the present customers were solicited, the 
result would probably be that an agent 
could increase the lines of a number of 
them. In some cases where an agent has 
Leen satisfied with securing simply the 
renewal, a rival agent has gone in and 
induced the assured to take out addi- 
tional insurance. 





In discussing sprinkler leakage insur- 
ance, the Maryland Casualty says it has 
its difficult and unprofitable aspects. Each 
risk must be carefully inspected and 
underwriting discrimination at the home 
office is necessary. Losses are frequently 
large on this class. 





Out at Davenport, Ia., 
surgeons were sued for $50,000, accused 
of malpractice. The widow bringing the 
suit claims that these surgeons left a roll 
of gauze in her husband’s abdomen and 
sewed up the wound. She declared it 
remained there for fourteen months and 
he died when an operation was per- 
formed to remove it. Physicians’ defense 
insurance comes in handy. 


three leading 





The Bank Magazine says that from 
Sept. 15, 1900, to Sept. 15, 1906, seven 
hundred and eighteen banks were at- 
tacked by burglars with explosives. 
From these banks $857,824 was stolen. 
This figure does not include the vast sum 
lost by damage to bank property, which 
is always several hundred dollars for 
each bank attacked, and much more ex- 
tensive for the more expensive equip- 
ments. Bank burglary is becoming more 
and more numerous. In the old days the 
professional cracksman had a monopoly, 
but now vagrants and holdup men by the 
score operate on small city, suburban and 
country banks. Discharged employes of 
safe manufacturers are a dangerous ele- 
ment. With better knowledge of explos- 
ives, the unskilled can crack safes. 

Bank burglary insurance is not high 
priced. In almost every county there are 
banks and the agent should get these on 
the books. 





During the summer season numbers of 
people close up their houses and go to 
summer homes or at least they are away 
part of the time. There is no better 
period or stronger argument to solicit 
residence burglary. Burglars watch these 
summer absentees and ransack their resi- 
dences. Make a note of persons who 
are likely to leave their homes more or 
less unoccupied and get their burglary 
insurance. 





Some agents in soliciting boiler in- 
surance, in telling the advantage of the 
inspection service, overlook the fact that 
an analysis is made of feed water. Often 
it is found that the water used possesses 
certain chemical properties, whose effect 
is more immediate and insidious than 
the usual water supply. Companies in 
such cases would require more frequent 
inspection. 
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Liability Insurance 











There are many employers in the coun- 
try who make it a practice to pay at least 
half wages to an injured employe when 
there is “no liability” indicated. The files 
of our claim department show many cases 
where the assured, under an employers’ 
liability policy, has accepted a settlement 
of this kind without seeking reimburse- 
ment from the company. It seems to us 
that this furnishes the agent with the best 
possible material with which to solicit 
workmen’s collective insurance. The em- 
ployer would be then enabled to establish 
this temporary “disability expense” upon 
a stable annual basis, proportioned exactly 
to his annual pay-roll for productive 
operation. In addition, it would enable 
him to secure insurance to cover the 
death or permanent disability of an em- 
ploye due to an accident covered by the 
contract. ; 

The broker or agent controlling an em- 
ployer’s liability risk can double his com- 
mission by writing a “collective” policy. 
It should be borne in mind that, while 
commission rates are lower on the “col- 
lective” line than on employers’ liability, 
yet the premium rates, on an average, are 
much higher.—F. & C. Bulletin. 





In towns and smaller cities there are a 
number of opportunities to work up lia- 
bility insurance. All factories, elevators, 
mills, livery stables, owners of buildings, 
business men—in fact, all interest where 
there is a liability imposed by law if any 
one is injured or killed on the premises. 
A damage suit is an expensive one and 
the premium on a liability policy is not 
heavy. 





A number of agents soliciting liability 
go after the big premium risks. There 
is an attraction to them, yet the com- 
petition is the fiercest over these lines 
and rates are cut to get them. An agent 
spends much valuable time in getting a 
proper hold on these lines. | He engages 
in much correspondence with his com- 
pany. And, after all, in many cases he 
loses. ; 

If the same time and effort were given 
to the smaller risks, where competition 
is not so strong, he would probably 
make more money for himself and com- 
pany. The big targets bring in a nice 
commission, but an agent takes heavy 
chances in pinning his income to getting 
such lines. They are difficult to keep 
on the books, because competitors are 
always after them. 

Smaller risks are easier to solicit, and 
a bunch of them on the books is the 
finest kind of business. The loss of 
any one will not cut a large hole in 
premium income, whereas the loss of 
a big risk is a severe strain and cannot 
readily be replaced. 





There are various schemes for getting 
business. One Chicago liability agent 
lost out on a contractor doing city work 
because another agent, with plenty of 
money, discounted the contractor’s city 
warrants at 1 percent less than the dis- 
count charged by the regular discount 
brokers. 





The Maryland Casualty gives the fol- 
lowing letter from an agent to show 
how observing men become convinced 
in time of the value of liabiilty insur- 
ance: 

“A manufacturer named Brown had 
placed his fire insurance through my 
office for years, but he refused to buy 
a liability policy. The risk is desirable, 
and I not only urged that he protect 
himself with a liability policy whenever 
I renewed his fire policy, but also when 
I happened to be in the neighborhood 
of his factory I went in and talked the 
matter over with him. His argument 
was always the same, that his men were 
well paid and loyal, and that his fore- 
men were careful and experienced, so 
that no trouble was possible. 

“One day Brown ran into my office 
at noon, very much excited. ‘Give me 
a liability policy,’ he said. “Very glad 





to, Mr. Brown,’ I answered. 
wrong?’ 

“Yes; I am serving on a jury. I 
see how easy it is to give a man’s 
money away, and I want to be pro- 
tected. Be sure you get me covered, 
beginning right now. I must get back 
to court.’ 

“He had come down during a recess 
of the court, converted to an apprecia- 
tion of liability insurance by his newly 
acquired knowledge of the disposition 
of juries in damage suits.” 


‘Anything 


. 





Attacking a small company because it 
is small does not always pay. The rep- 
resentative of one of the medium-sized 
companies in a large city went after a 
little company that had a brewery risk at 
a 30 cent rate for employers’ fiability 
and an $1850 premium for the teams 
insurance. After berating the small 
company for its smallness, this agent 
offered to write the business at a 23- 
cent rate for the employers liability and 
$13.50 for the teams’ insurance. ‘The 
brewer figured that if the little company 
was not safe at its rate the larger one 
would not be at the rate it quoted, so, 
in order to be perfectly safe, he went 
to the Travelers and paid the same rate 
as he had been paying. 





The representative of a small liability 
company says he finds he has a better 
chance to win in competition with big 
companies by charging a slightly higher 
rate than they charge rather than a 
lower. He endeavors to impress upon 
the assured that his company is doing 
a conservative business and that the rate 
offered by his competitor is too low and 
that he cannot afford to do business 
with a company that is losing money. 





A liability manager says that he finds 
often a mistaken impression among some 
country agents as to what liability insur- 
ance is. Some of them believe it to be 
personal accident insurance: After an 
agent had written a liability policy on 
a small factory, the owner told his men 
that they could drop their accident poli- 
cies because he had them all protected. 
The agent had told him that the policy 
gave indemnity against all accidents. 

Liability insurance only covers acci- 
dents where the employer is liable for 
damages under the law. If an employe 
is injured, there may or may not be any 
liability imposed by law on the employer. 
The liability company investigates the 
case. If it believes there is a liability 
it endeavors to reach a settlement as to 
amount of the liability. If it believes 
there is no liability, the claim is denied. 
Suit may be brought where liability is 
denied or where an agreement cannot 
be reached as to amount of liability. In 
such cases the liability company defends 
the assured. 

It will be seen that there is a wide 
difference between accident and _ liability 
insurance. This should be made per- 
fectly clear to the assured. 





The assured not being told at the out- 
set that the liability company will audit 
the payrolls at the end of the policy 
year to ascertain if the estimated pay- 
roll is correct, is very sure to protest 
and become indignant, declaring it is 
an infringement on his rights and a 
probe into his private books. The agent 
possibly fears to tell the assured about 
the payroll audit, lest serious objection 
be made to the practice and the line 
be lost. An agent, however, needs only 
to explain that this is now a universal 
system. All companies audit payrolls 
when the policy expires, to see if the 
amount of premium paid is correct. An 
employers liability premium is based on 
a certain amount of payroll. This pay- 
roll may fluctuate. The auditor checks 
over the amount paid in wages and 
strikes an average. If the amount of 
payroll is greater than that named in 
the policy, excess premium is collected. 
If it is less, then a rebate is due the 
assured. This is purely a business prop- 
osition, that should be explained to the 
assured, so that no complications will 
ensue. 





Surety and Fidelity 


In considering contract bonds the agent 
should become well versed as to the speci- 
fications of the work and the terms of 
the contract. He should carefully note 
the requirements and judge as to whether 
the contractor will be able to meet them. 
There may be demands which the con- 
tractor agrees to fulfill in order to close 
the deal, but hopes to wriggle out of. If 
he is forced to meet them it may break 
him. 

The contract price is another feature 
to be considered. Can the contractor ex- 
pect to make money on the job? If he 
does not, there is danger of his forfeit- 
ing the contract. Again, the business 
ability, credit standing and financial re- 
sources of the contractor should be care- 
fully investigated. The question to be 
decided is as to whether, in view of all 
the phases of the work and the contract, 
the job can be completed by the contrac- 
tor according to terms. It does not pay 
the agent to take too many chances. 











Subterranean or tunnel work is a haz- 
ardous sort of contract bond. A con- 
tractor is dealing with heavy work and 
a good many unknown features, because 
he cannot see beneath the earth. The 
engineering on such enterprises is some- 
thing of a problem. Then, again, be- 
cause of the physical hazard, a con- 
tractor is likely to have men killed or 
injured. Employers’ liability companies 
shy at such risks and a few personal 
injuries, where there is no liability in- 
surance, may put the contractor to the 
wall. 

Such contractors should have ample 
resources to protect them and should be 
men of the keenest ability and judgment. 





While the controlling contractor is 
required to give bond on his work, it 
is very frequently the case that he does 
not demand bonds of subcontractors, 
fearing they will increase the price of 
their work or they will be affronted. 
Yet the failure of a subcontractor may 
seriously embarrass the original con- 
tractor. The only safe thing for the 
contractor to do is to have all his sub- 
contractors bonded, and agents should 
make it a point to impress on the con- 
tractor’s mind the importance of it. 

While the general contractor may be 
perfectly competent to do certain parts 
of the work, agents frequently discover 
that in other parts they appreciate their 
weakness and in letting it out to others 
may be imposed on. 





_ Individuals who are considering sign- 
ing personal bonds for their friends 
should be reminded of the fact that the 
honesty of the person bonded is not all 
they are guaranteeing by any means. 
As a rule, many safeguards are thrown 
about men in positions of trust to pre- 
vent their going far in dishonest prac- 
tices, but there are many other ways 
in which they are likely to cost their 
sureties money, even though they be 
perfectly honest. They may pay out 
money under an invalid law, or on the 
warrant of an officer in whose title to 
the office he holds there may be a flaw. 
They may deposit public money in banks 
of the best standing, yet not designated 
as public depositories, and the banks may 
fail. They may accept fees to which 
they are not entitled, although it has 
been the custom of their predecessors to 
do this and nobody has questioned their 
right. In any of these cases the surety 
may be called upon to make good the 
amount lost, although there was no dis- 
honesty. 





As a rule, the powers of attorney 
granted to local agents of surety com- 
panies are quite limited. This is neces- 
sary, as comparatively few agents have 
sufficient experience in the business to 
be trusted to bind the company in most 
lines, especially as it cannot cancel and 
get off the risk, as a fire or accident 
company can. It is necessary, therefore, 
for agents to send applications for most 





classes of bonds to the general agent or 
branch office of the company for ac- 
ceptance. As many bonds are wanted 
in a hurry, and the delay in getting 
them must be reduced to a minimum, 
it is important for an agent to know 
that his general agent or the branch 
office to which he reports has broad 
powers, so that it can issue most classes 
of bonds without reference to the home 
office; otherwise the delay will be in- 
creased. Some general agents can exe- 
cute almost any kind of a bond, others 
have but little authority. It is well for 
the agent, before accepting the agency, 
to learn what the powers of the gen- 
eral agent are. 





Bonds covering contractors who are 
erecting reinforced concrete structures 
need special attention because of the 
lack of experience and knowledge of 
concrete work. It is something compar- 
atively new and some contractors have 
failed to make good on it. In the con- 
tract there is usually a guarantee that 
the concrete work shall carry a certain 
load. It is on this point that many con- 
tractors find they have miscalculated. 





While the discussions of the relative 
rates charged by different companies may 
be of little profit, an agent is likely at 
times to be confronted with the “cold 
figures” to prove that his company is 
a cut-rate concern that is likely to ruin 
itself. He should not be greatly troubled 
by such figures, as the chances are that 
they do not prove anything. The ratio 
of the total amount of the penal sums 
of all the bonds outstanding to the total 
premiums on business in force would 
apparently show the average rate, but 
one company’s business may be largely 
fidelity, on which it has secured a high 
fidelity rate, and yet such an average 
rate would be lower than that shown by 
another company whose business was 
largely contract bonds written at a cut- 
rate. Furthermore, the penal sums of 
the bonds do not serve as any accurate 
index of the company’s liability, as com- 
panies vary greatly as regards their re- 
quirements of collateral, counter indem- 
nity, joint control of funds, etc. Gen- 
eralizations from naked statistics are of 
value chiefly in helping ignorant or un- 
scrupulous persons apparently to prove 
what is not true. 





Fidelity business is regarded by many 
experienced bonding men as the most 
satisfactory kind an’ agent can have on 
his books. It is slow to work up, com- 
pared to some classes of surety business, 
but, when once captured, it is likely to 
renew from year to year, furnishing a 
steady income. It is about the hardest 
class of bonding business to get away 
from the agent who has it, as employers 
do not want the trouble of having to 
give information about their employes 
when they have done so once. 





Some weeks ago the supreme court of 
Illinois decided that former state auditors 
and state treasurers were indebted to the 
state to the amount of $321,000 in fees, 
which they had unlawfully retained. It 
is very much of a question whether any 
of these men were dishonest. Each one 
as he came into office found that his pre- 
decessors had retained these particular 
fees and he did the same. The legality 
of the system was never questioned until 
with a few months. Now several of 
these former officials are dead and others 
are without means. A few men had 
signed most of their bonds, and several 
of these sureties are dead. Some of the 
remaining ones and the families of the 
others would have been bankrupted by 
the court’s decision had not the legis- 
lature granted relief. 

This is a good example of the dangers 
of signing bonds even for men of the 
highest standing. The man who signs a 
bond mortgages his own future or the 
future of his wife and children. 





“Getting busy” invariably knocks out 
a “fit of the blues.” Try it. 

Nothing costs more than the things we 
try to get for nothing. 
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Accident and Health 


There are some specialties in the acci- 
dent line which agents often can work 
to advantage. Mention has been made 
of death and dismemberment policies 
which are sold to some men in large 
sizes, while these men care but little 
about a weekly indemnity feature. An- 
other class is travel policies, which for 
a small premium insure against death 
and injuries while traveling. Some men 
who are on the road considerably and 
are accustomed to buy accident tickets 
can get insurance against the dangers 
of travel much more cheaply under one 
of these policies. 











The number of deaths in the United 
States in 1900 was 1,039,000, of which 
57,513 were due to accidents. Accidents 
constitute a cause of death excelled only 
by consumption, pneumonia and a'l forms 
of heart disease combined. Some of the 
classifications of fatal accidents were as 
fotiows: Non-specified 8,126; burns and 
scalds 6,672; railroad accidents 6,930; 
gunshot wounds 4,060; fractures 3,343; 
drowning 5,387; suffocation 2,448; sun- 
stroke 731; falling bodies 642. Sixty per 
cent of all accidental deaths were males. 
The period between ages 20 and 40 was 
the most prolific in mortality. 

The experience of the Travelers shows 
that there was an increase in the ratio 
of deaths from violent causes from 8 pe1 
cent in 1900 to 9 per cent in 1903, and 
10.5 per cent in 1905. The statist*cs of 
the Travelers show that one policyholder 
in 621 meets with fatal injury, but that 
one policyholder in 8 sustains disabling 
injuries for which compensation is paid, 
but for the ages between 20 and 50, tak- 
ing the experience of all accident com- 
panies on insured lives between 11 per 
cent and 12 per cent of the adult popu- 
lation suffered disabling injuries in some 
degree. 





Many accidents occur to a man when 
he departs from the usual routine of his 
daily life. Men nowadays are beginning 
to take more exercise and in the games 
there is always the danger of accident. 
Golf, tennis, baseball, swimming, boating, 
all have their hazard. Men go over Sun- 
day to some recreation spot. There is 
the peril of the railroad. Heat prostra- 
tion often overtakes the man of seden- 
tary habits when he plays. 

The agent has a fine argument for 
accident insurance during these summer 
months while the play and vacation sea- 
son is on. A good lead is to take a 
quarterly payment if a man cannot be 
induced to accept an annual policy. 
There is the argument based on the 
of that a solicitor should not over- 
ook. 





To a young man who has the salesman- 
ship qualities in him, the accident and 
health field should be inviting. The argu- 
ments for such insurance are logical and 
forceful. There are numerous instances 
of accident and illness at every hand. 
The tangible nature of such indemnity is, 
thereforé, not one requiring imagination. 
This insurance is time indemnity coupled 
with a form of life insurance. 

A good list of accident and health ex- 
pirations is profitable. It requires but 
little capital to build up a_ business. 
Brains, energy and industry are the essen- 
tial qualities. It is a clean business, a 
line that companies are pleased with and 
one that gives the agent a good income. 
It is not an insurance merely for an 
estate, but something that is for himself. 





There is no better time than the pres- 
ent to sell health insurance. With the 
unseasonable weather of this year, numer- 
ous illnesses have developed, and it seems 
likely that there will be many variations 
of weather during the summer. 

Some agents make the mistake of trying 
to sell health insurance to every man. 
A health policy does not appeal to some 
men as much as accident. The man living 
a sedentary life does not feel that he is 
liable to accident. Health insurance will 
appeal to him. The man who is traveling 





or is leading an active life out of doors 
is liable in his own mind to accident and 
an accident policy will appeal to him. 
However, in all cases the advantage of 
carrying a full disability policy can be 
shown. The man living an indoor life 
is just as liable to accident as the man 
who spends a good part of his time on the 
cars. Agents should aim to sell a full 
disability policy wherever they can. 





Companies are not warming up very ef- 
fectively to the accumulation feature on 
special and weekly benefits. The General 
Accident, Pacific Mutual and North 
American all write such a policy, but 
charge more for it. In some ways it 
makes a good talking point to get and 
renew business, but most companies re- 
gard it as an innovation that should be 
discouraged. 





Under present conditions accident in- 
surance is needed more than ever before. 
Very serious railroad accidents have been 
unusually common, and there is no reason 
to expect them to become less so in the 
immediate future if they are due, as 
claimed, either to bad rails, great speed or 
too heavy locomotives. In view of the 
two-cent fare laws now becoming so com- 
mon, railroad companies are likely to re- 
trench and the public is likely to suffer 
the results. 

Another fertile cause of accidents is the 
automobile, which is becoming more om- 
nipresent every month. It is impossible 
that the number of competent chaffeurs 
should increase as rapidly as the number 
of cars is increasing at present, and many 
of them will be driven by incompetent 
persons. Not only are the occupants sub- 
ject to the dangers accompanying un- 
skilled handling of these machines, but 
others on the road are equally endan- 
gered. Country horses have not yet be- 
come accustomed to automobiles and 
drivers of these steeds are in danger every 
time an auto passes. Much the same con- 
dition prevails with regard to interurban 
cars, which are now shooting from place 
to place along country highways. 

The growth of the summer outing cus- 
tom means more accidents. Those who 
are going away for a time are generally 
about to encounter not only the dangers 
of travel, but also of drowning, as most 
of them go where there is either boating 
or bathing. Many of them are also ex- 
posing themselves to the dangers of the 
ill-constructed and over-crowded summer 
hotel or boarding house. Those who go 
for a single day’s outing must assume 
the usual hazard of crowded trains and 
boats and extra trains run on special 
schedules. 





SOME RULES TO FOLLOW IN 
WRITING LAPSEPROOF RISKS 





Here are a few rules, given by one of 
the companies, which, if followed, will 
result in business that sticks.” 

1. Canvass thoroughly and. satisfy your 
clients of the benefits of insurance; that’s 
COMMON SENSE. 

2. Explain the policies exactly as they 
are; they need no adornment to make 
them sell; that’s HONESTY. 

3. Deliver your policies as soon as you 
receive them, direct to the applicants; 
that’s PROMPTITUDE. 

4. Point out the facts set forth in the 
policy, showing that they agree with your 
canvass; that’s WISDOM. 

5. Never pay the premium on a policy 
yourself, on the understanding that your 
client will repay you later; that’s 
JUSTICE. 

6. Never disparage your rivals, but sell 
your contracts on their own unequaled 
merits; that’s DIPLOMACY. 

7. Collect regularly, promptly, courte- 
ously, on all your business, but especially 
on new cases which have not yet learned 
to know you thoroughly; that’s BUSI- 
NESS. 

8. Interest your patrons in your com- 
pany and in yourself; to do so interest 
yourself in them; that’s TACT. 

9. Remember always that your policy- 
holders are your ultimate employers, 
vou you are their trusted servant; that’s 


. 


Industrial Disability 











The many suits against employers lia- 
bility companies are a handicap to the 
agent getting industrial risks. Some em- 
ploye has been injured and he has had a 
tilt with the liability company. It may 
end in a suit. He knows at least of 
suits workmen have had to bring. Hence 
all companies look alike to him and he 
imagines he will have the same difficulty 
in securing a settlement on his accident 
and health policy. 





Fire or life agents in the smaller cities 
and towns should see the advantage of 
representing an industrial company. In 
such localities where greater economy 1s 
practised owing to limited income most 
men do not carry the regular commercial 
policies. An agent can spend his spare 
moments coining his leisure time into dol- 
lars by presenting disability insurance. 
Perhaps his clerk can take charge of this 
work. As a side line which touches more 
people than fire or life insurance, there 
is nothing that bristles with talking points 
so much as monthly payment disability. 

Take out a dollar bill and beside it 
show what a policyholder gets in case of 
accident or sickness. A dollar a month 
is not expensive and it conserves a man’s 
income in case of disability. A fire or 
life agent by some extra energy should 
be able to build up a valuable industrial 
clientage and add to his income. 





It is a comparatively simple matter to 
secure agents, but it is a decidedly diffi- 
cult matter to secure a desirable class of 
agents who will stay and continue to do 
effective work for any length of time. 

The difficulty arises from the fact that 
many agents are merely agents, and have 
no ambition to be anything else. They 
are, therefore, continually on the lookout 
for some new proposition, and today are 
selling insurance policies, tomorrow nurs- 
erv stock, and the next day lightning rods 
or incubators. They never acquire expe- 
rience enough in any business’ to get 
higher than the lowest round of the lad- 
der. 

There is, probably, no business which 
offers larger inducements to soliciting 
agents than that of industrial health and 
accident insurance, and certainly none in 
which the reward for persistency is 
greater. Promotion is, when the agent 
has demonstrated his ability and fitness, 
certain, and as rapid as it is sure. 

It is extreme folly for a soliciting 
agent who has made his start in the 
insurance business to abandon the work 
in favor of strawberry plants and huckle- 
berry bushes at this time of the year 
merely because they’re seasonable. There 
is nothing more seasonable, and for a 
greater number of days in each year, than 
a policy of protective insurance, and the 
agent who resigns in order to engage in 
other soliciting certainly makes a seri- 
ous mistake—Continental Casualty 
Record. 





Some agents need to have a thorough 
housecleaning and get rid of dead tim- 
ber. This does not mean all old pros- 
pects should be passed up entirely, but 
let them rest for a while and hunt for 
new material. An agent may have spent 
weeks on a certain coterie of men, pre- 
sented his contract to them from every 
angle and still cling to them. They are 
tired out. The agent is weary. Get out 
in the green pastures and work on new 
ground. It does not pay to labor week 
een week out on the same unfertilized 
soil. 





Some claimants object to the “red 
tape” employed in making out papers re- 
quired. They declare their word is as 
good as their bond and all this finespun 
affidavit demand is unnecessary. In most 
cases companies deal with people who 
try to be honest, yet out of the thousands 
of people insured there are crooks who 
try to beat companies. If companies did 
not try to throw about themselves cer- 
tain safeguards, there would be a not- 
able increase of dishonest claims and an 





increase in premium would have to be 
made to meet the greater outlay. Claim- 
ants do not realize that all these details 
are required, not because a company is 
suspicious or doubts their veracity, but 
were not such rules laid down, the trick- 
ster could more easily mulct a company. 
Agents should explain to claimants that 
companies are the victims of fraudulent 
claims and the red tape is only a safe- 
guard. The same formalities are re- 
quired of all. 





Some agents who are prone to have de- 
cided convictions on politics, religion or 
some other subject are too prone to 
bring their views into business and do 
too much talking on such themes. Fre- 
quently prospects become weary of listen- 
ing to so much talk. The agent when 
on business calls should carry with him 
an air of business and impress people 
with the feeling that he knows how to 
conduct his affairs on a clean, honest 
shortcut plan. Eliminate those subjects 
on which there is so much difference of 
opinion. 





Some agents think that because some 
men are uninsurable under a disability 
policy, they are no longer prospects. But 
even if a man is uninsurable for the 
health part of the policy, he can be tackled 
on straight accident. There are more 
or less persons in each community in 
poor health who are insurable from an 
accident standpoint. In unhealthy local- 
ities where companies fight shy of health 
business, the accident policy can be sold. 
Again most companies put the limit on 
health to age 50, while the customary ac- 
cident limit is age 60, so between those 
two ages there should be some desirable 
accident risks. 





Don’t let a prospect make an indefinite 
appointment. He will, perhaps, say he 
can see you next week. Pin him down 
to a fixed hour and make it as binding as 
a note. 

If a prospect is in doubt as to the com- 
pany, refer him to your state insurance 
department. You should get one of the 
local banks to investigate its standing fi- 
nancially so that it can be used as a refer- 
ence. Then, a very strong influence is 
the list of local policyholders. Many men 
are moved to act along certain lines be- 
cause their friends and neighbors are 
taking that course. A few well-known 
men in a town insured in your company 
are a great leverage for business. 

It is a good plan to get some one to 
write to your state insurance department. 
asking as to the financial standing of the 
company. The agent then should carry 
this letter to show to any doubting 
Thomas. 





A man who appears prosperous will get 
a better hearing than a shabby agent. A 
wholesome personality affects people. A 
prosperous man talks with authority. 
Dress has its effect. Overdress is as bad 
in its impressions as slovenly dress. An 
agent can be neat and clean and yet 
wear inexpensive clothes. Personal ap- 
pearance counts for more than many 
salesmen think. 


One forceful method is to take out a 
pencil and paper and prove your argu- 
ments by demonstration. By that means 
you reach both the ear and eye. It is 
just one means of driving the point de- 
sired to be made. For instance, on one 
side of a line put down the prospect’s ob- 
jections, on the other enough of your 
points to overshadow the prospect’s ob- 
jections. Then say you could fill two or 
three sheets, but he can see the prepon- 
derance of evidence. Then should come 
a few bristling closers. 





A fool and his customers are soon 
parted. 








Employment Bureau Service 








One of the large accident and health in- 
surance companies—stock plan—desires the 
services of field men in eastern and west- 
ern Pennsylvania. To good producers un- 
heard-of commissions will be allowed. 
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AMONG CASUALTY AGENTS 


WATCH TENDENCY OF THE TIMES 


Liability Companies Note the Course 
of the Day Is Toward More 
Liberal Settlements 











The recent utterances of President 
Roosevelt, together with the tendency of 
the courts to give larger verdicts in case 
of damage suits, are causing the liability 
officials to make some predictions as 
to the future. Some of the broad-gauged 
executives take the ground that the 
workmen have not been getting whar 
they were entitled to, and the employers 
have been making the money. If the 
liability companies are forced to pay out 
larger sums of money, there is no other 
alternative than to charge better rates 
for the liability carried. Any other 
course would be suicidal. 

From all that can be learned the Iia- 
bility companies that have been playtng 
fast and loose on underwriting and have 
teen hewing down rates to secure bust- 
ness, have reached a point where tney 
are ready to travel at a more steady gait. 
In some of the big cities it is said the 
wide open companies are hearing from 
the head officers and are not so anxious 
to take business below cost. 





About Rates to Frontenac 

The transportation committee of the 
International Association of Accident 
Underwriters has learned that in order to 
get reduced rates to Frontenac it will be 
necessary to have a guarantee of 100 per- 
sons or more holding certificates from 
points in the territory of the Trunk Line 
Association, aside from any in other ter- 
ritory. All persons who propose to at- 
tend from this territory are urged to 
communicate at once with Horace B. 
Meininger, the chairman, Broad and 
Chestnut streets, Philadelphia. The ter- 
ritory is that covered by the Grand 
Trunk; New York Central; West Shore; 
New York, Ontario & Western; Erie; 
Lackawanna; Lehigh Valley; Central of 
New Jersey; Philadelphia & Reading; 
Pennsylvania; Baltimore & Ohio, and 
Chesapeake & Ohio. 





Government Was No Judge 

The failure of the Keystone Bonding 
Company has called attention again te 
the laxity of the Pennsylvania laws, as 
three Philadelphia surety companies 
have failed within the last few years 
The United States government at Wash- 
ington, under its supposed rigid ruling. 
approved the Keystone Bonding and ac- 
cepted it on government contracts. The 
fact that the government passed the com- 
pany and gave it its approval is a sort of 
travesty on the part of the government 
as a judge of surety companies. As is 
well known, the securities of the com- 
pany and its internal affairs when re- 
vealed were anything but substantial. 





May Have Stamping Secretary 

At the last meeting of the Indiana 
State Association of Casualty and Sur- 
ety Underwriters, the following commit- 
tee on liability insurance was appointed: 
Armin Born, of the German-American 
[rust Company; Wm. F. Wocher, of 
John Wocher & Bro.; J. C. Dixon, of 
the Standard Accident; T. B. Tallmadge, 
of the Central Agency Company; George 
W. Pangborn, of the Pangborn Agency, 
and W. E. Barton, of the General Acci- 
dent. 

This committee meets this week. The 
principal question to be considered is the 
advisability of having a stamping office. 
There are those in Indiana who say the 
idea is not practical in the liability, plate 
glass or surety business as it is in fire 
insurance. There are more, however, 
that believe it is practical. They say that 
it is not fair, in plate glass insurance, for 
instance, that the owner of the small 
windows should pay the full rate, when 
the risk is relatively the smallest, while 


the owner of the big panes, compara-, 


tively easily broken, should be able to 





get huge discounts from the schedule. 
Why should a big manufacturer be al- 
lowed, they ask, to jockey among the 
liability companies, to get the lowest 
possible rates when his losses annually 
eat up his total premiums, while the 
smaller manufacturer whose business 
nearly always gives the companies a 
profit, should pay the highest rate? Why 
should similar conditions be allowed to 
prevail in surety business? These are 
questions which the committee will try 
to answer in submitting its report. 





VALUE OF INSPECTION SERVICE 





Travelers Points Out 
Phases of Work to 
Losses 


Some of the 
Prevent the 





The Travelers, in speaking of the value 
of inspection service, says: 


The value of the inspection 
rendered in connection with boiler, 


service 
fly- 
wheel and liability policies lies not only in 
the prevention of accident, but also in the 
recommendations that are made from time 
to time for the betterment and economy 
of the plant. It is not unusual for an in- 
spector to bring about a saving to the as- 
sured of more than his premium by some 
suggestion inexpensive to carry out. 

The inspectors, visiting a plant repre- 
senting the company carrying the _ boiler 
insurance only, will direct their observa- 
tions mainly to the boiler plant; those rep- 
resenting the company carrying the fly- 
wheel insurance only will concern them- 
selves mainly with the condition of the 
machinery plant connected with the fiy- 
wheels insured; those representing the 
company carrying the liability insurance 
will make a general inspection of the 
premises, though not as searching, as re- 
gards the boilers and machinery, as would 
be the case if they were inspecting for the 
company insuring them. Every depart- 
ment of the assured’s plant, however, is 
more or less interdependent, in so far as 
safety and economy are concerned, and full 
inspection efficiency can only be attained 
by a complete inspection, in detail, of 
every department, by corps of experts in 
various lines working under one super- 
vision. 

The factory inspectors of the Travelers 
Insurance Company are not employed by 
the Travelers Indemnity Company as 
boiler and machinery inspectors, except 
those who have had special training in the 
respective lines; but such inspectors as are 
employed by both companies have, by rea- 
son of the special training necessary to 
the several lines of service, a wider ex- 
perience and are more capable in each 
line. It is obvious that when a body of 
men under one head begin their inspection 
in the engine room and end in the ship- 
ping department of a plant, embodying the 
whole in one complete report, that report 
is of far greater value than a number of 
separate reports made by different men 
working independently of each other. 





Allison Goes With the Ocean 

George D. Allison, recently general 
agent of the Employers Liability at Cin- 
cinnati, has taken the general agency of 
the Ocean Accident & Guarantee for 
southern Ohio, and will have headquar- 
ters in the First National Bank building, 
Cincinnati. Frederick Rauh & Co. 
will continue their present arrangement 
and will have an independent agency in 
Hamilton county reporting direct. P. W. 
Ward of Cleveland, who has heretofore 
been state agent, will now have charge 
of the northern half of the state, except 
the northwestern part, which is handled 
by H. S. Walbridge & Co., of Toledo. 
Mr. Allison has a large following in 
northern Ohio, and the Ocean is for- 
tunate in securing his services. 





CASUALTY APPOINTMENTS 


Michigan 


Mich. Cas.—Birt Peck, Hubert Brown, 
T. C. Schafer, Dr. J. Niel MacLean and 
Edward Reinke, Saginaw. 
we Benevolent—J. B. Oberlin, Bing- 
am, 

Continental Cas.—Bert Swift, 

P. Casey, Masonville. 

North Amer. Acci.—Dr. W. M. Raymond, 
Grand Rapids. 

Title Guar. & Surety—M. E. Pearman, 
South Haven; E. P. Allen, Traverse City. 
Standard Acci.—William Elder, Stephen- 
son. 

United Surety—T. J. Tormey, Niles. 

U. S. Health & Acci.—L. J. Clark, Tra- 
verse City. . 

Citizens Protective—W. H. Waller, 
Frankfort; Michael Perrini, Monroe. 
Imperial Cas.—Lew Wiei, Lansing. 
Mich. Benevolent—G. F. Gorton, Flint. 
U. 8S. Acci.—W. A. Pettigrove, Manistee; 
Walter Bock, Manistee. 

Peoples Health & Acci.—W. W. Kinch, 
Alma; Arthur Cooper, Greenville; G. W. 
Robinson and W. M. Cock, Grand Rapids; 


Edmore; 





Large foreign Casualty Company writing all classes of Per- 
sonal Accident and Health Insurance desires services of solicitor 
on commission basis to specialize on this branch in Chicago. 
Liberal Policies and attractive commission proposition to the 
right man. 


Address G12, Western Underwriter. 








LONDON GUARANTEE AND ACCIDENT CO., ta. S240N20" 


Head Office CONKLING, PRICE &WEBB 
C HI C AG O Genl, Agts., Ill., Mo. and Ind, 
td 171 La Salle Street, Chicago 
A. W. MASTERS “7 
en Manager CHARLES L, RAYMOND 
Liability, Accident, Health Genl, Agt., Michigan 
and Credit 





Majestic Bldg., Detroit 





SOME DAY YOU MAY CARE 


Perhaps just now you don't care how good a line of policies 
we issue; possibly just now you wouldn't be interested in knowing 
about our practical, helpful field methods; maybe just now you are 
perfectly satisfied with your agency profits. 


But—just the same—it can do no harm to acquire a little infor- 
mation concerning what one of the most aggressive multiple line 
Casualty Companies in the field is doing for its Representatives, espe- 
cially as it will cost you but a two-cent stamp and the effort of writ- 
ing for our booklet, "Some Information and a Question." Address, 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 
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UNITED STATES 
CASUALTY COMPANY 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Liability, B , Personal Accident and Health; 
Fidelity and Surety Bonds; also the most liberal 
Automobile Liability Policy issued. 


Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


National Casualty Co. 


Oapital $100,000-00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 





EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 


Address 
MAJESTIC BLDG., - 





DETROIT, MICH. 
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J. N. Yakes, Ludington; John Borland, | ling, Fort Wayne; G. W. Meredith, In- W 
South Frankfort; Drury E. Ward, Union dianapolis; M. R. Merideth, Wabash; W. A NTED INDIANA NATIONAL 
City E. Reel, Indianapolis; A. C. Rush, North BY 

Union Cas.—W. H. Cripps, Alpena; A. P. | Vernon. 
Mills, Alma; Nelson Duval, Leonard Hut- Travelers Indem.—H. H. Armstrong, In- Aq LIFE INSURANCE CO 
ton, G. B. Hiller and E. D. Wood, Bay | dianapolis. e 
City; J. C. Mathews, Breckenridge; "a. C. U. 8. Health & Acci.—J. F. Kinney, In- 
Ranning, Cadillac; R. L. Burton, Detroit; | dianapolis. 


L. M. Farnam, Manton; C. J. Bloom, Maple 
City; Oliver A. Keck, Mount Plee usant; D. 
E. Devore and A. H. Lowry, St. Louls. 


‘ABtna Indem.—Archibald Marshall, Bear 


Lake; Jacob Guthard, Detroit. 
Metropolitan Cas.—F. T. Sinclair, Port 
Austin, 


New Amsterdam Cas.—Thomas Marsilge, 
Holland. 

North Amer. Acci.—W. E. De _ Golia, 
Grand Rapids; 8. J. Hartman, Niles. 
Penna. Cas.—F. W. Ward, Battle Creek; 
Jacob Guthard, Fg J. Guthard and W. Burl 
Schmidt, Detro 

U. S. Health & Acci.—C. E. Saunders, 
Sagina 

Citizens Protective—C. C, Boggs, Bellaire. 


Mich, Cas.— Levis, Grand Rapids; 
J. W. Stoker, pp. M. Gerhart, Maxame 
surrey. G. W. Zolinski and Wm. Fritz, 
Sagina 


Peoples Health & Acci.—Carl Hoppough, 
Smyrna. 

U. 8. Acci.—Harry Mosher, Detroit. 

Etna Indem.—C. 8. Jones, Marcellus. 

Continental Cas.—H. Rodgers, Detroit. 

Great Eastern Cas.—J. 8S. Beckhardt, 
Hillsdale. 

ee Cas.—V.:'G. Griffith, Char- 
lotte. 

New Amsterdam Cas.—W. W. Wash- 
burn, Charlevoix. 

North Amer. aon. .—E. C. Robinson, pet: 


tle Creek; B. Mowitt, Detroit; M. 
Cottrell, Jackson. 
N. ¥. Pl. Gl.—F. D. Smith, Muskegon. 


Penna. Cas.—H. G. Sellman, Ann Ar- 
bor; G. M. Shindelette, Bay City. 

standard Acci.—G. H. Cole, Blanchard; 
G. C. Blickle and Thos. Coughlin, Grand 
Rapids; F. M. Burritt, Hancock. 

Imperial Cas.—R. Hecox, Manton; Ber- 
trand Jeter, Muskegon. 

U. 8. Acci.—James Murray, Ludington. 

Ohlo 

Citizens Trust & Guar.—A. L. Byrns, 
Mt. Vernon, 

Fid. & Cas.—V. A. Marcogiuseppe, Cleve- 
land; J. C. Rauber, Fredericktown. 

Frankfort Marine—E. B. Bingham, To- 
ledo, 

General Acci., Pa.—R. J. Baum and J. 
R. Roster, Akron. 

Ind. & O. Live Stock—E. L. Thomp- 
gon, West Lafayette. 

Maryland Cas.—D. S. Seeley & Son, 


Columbus. 

Metropol. Surety—J. H. Nutt, Youngs- 
town. 

N. J. Pl. Gl.—Myers & Fording, Alli- 
ance; C. 


B. Lawrence, Norwalk. 
New Amsterdam Cas J, Summer- 
ville, Mansfield. 
Ocean Acci.—J. T. Sloan, Cleveland. 
Standard L. & Acci.—R. C. Kah, Sid- 
ney; W. A. Magoon, Sandusky; H. B. Bay, 
Zanesville. 


Indiana 
Maryland Cas.—J. C. Prince, Richmond; 
Cc. H. LaSalle, Wabash. 
Metropolitan Surety—C. N. Williams, 
Indianapolis. 


Nat’l Surety—F. M. Goodman, Terre 
Haute. 

New_Amsterdam—P. M. Crume, Peru; 
Hans Koll, Richmond. 

North Amer. Acci.—C. H. Davidson, 
Crawfordsville; P. R. Gibson, Vincennes; 
M. L. Helpman, Warsaw; Solomon Strief- 





Prsriess—Having no peer or equal; proms: 
superlative, as peerless beauty a’ and majesty. 
_ Golan’ 
THAT APPLY DEFINES THE 


AMERICAN ASSURANCE COMPANY 


— AND ITS -— 


NEW PEERLESS POLICY, which Is the perfec- 
tion of industrial health, , accident and life insurance 


es also a Straight-Life policy, 
Bo7and a a Special Preferred for profes- 
sional and ~ t men, guaranteeing a weekly in- 
demnity for sickness or accident, and $100.00 to 
250.00 in ay al of souernse: and natural death. 


(over) $250, 000.00. “'De- 
ommonwealth < Pennsylvania to 
a Seaeee, 0108.6 100.0 4 
— ay ere = salary and com- 
mission contracts. 

AMERICAN ASSURANCE COMPANY 


13th and Spring Garden Sts., Philadelphia.,Pa. 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanover Bank Bidg. 


FRED M. BLOUNT, Presiden 
—_— J. HOPKINS, Vice- Prest. 
. W. Wa rt Secretary 
EA NS, Treasurer 


Offers Excellent presen Contracts 


in Illinois, New York, Minnesota, Wiscon- 
sin, Obio, Nebraska, Iowa, Missouri, 
Michigan, Pennsylvania, Indiana and 
Kentucky. Its bonds insure, Its rates 
and cervice are satisfactory. 


Correspondence and Applications Solicited 








Commonwealth Cas.—C. E. Whitaker, 
Terre Haute. 
Metropolitan N. Williams, 
Indianapolis. 


Travelers Indem.—E. V. Anderson, Elk- 
hart; Price & Roseborough, Huntington; 
J E: Brahler, Fort Wayne; Lafayette In- 
surance Agency, Lafayette; D. E. Murphy, 
Kokomo; J. F. Murdock, Logansport; A. F. 
Buchanon, Bm. ¢. Newcomb, Indianapolis; 
Riddle- Hamilton, Terre Haute. 

Wisconsin 

4&tna Life—Mellis Darling, Spring Val- 
ley; C. F. Klein, La Crosse; G. H. Whee- 
ler, Abbotsford. 

Badger Protective—Miss L. B. Voeltz, 
Madison. 

Continental Cas.—Charles Cousins, 
loit; E. T. Jones, Antigo; 
Tomahawk. 


Surety—C. 


Be- 
John Stoffel, 


North Amer. Acci.—Lewis Lunstrum, 
a: O. F. Stoppenbach, Jefferson. 
W. Cas.—Roy Stringer, Tomahawk; 

cari Hildebrandt, George Duncan, Frank 
Brown _and O. A. Osborn, Milwaukee. 

N. - Acci, & Benefit—B. R. Culver, 
Junction City. 

Union <Acci. & Benefit—Charles Hen- 
drickson, Superior. 

U. 8. ‘Acci.—Frank Treul, Milwaukee; J. 
M. Spencer and G. E. Coleman, Milwaukee. 

Time Indemnity—G. E. Despins, Kau- 
kauna; go T. and A, N. Thauer, Water- 


town; ‘WwW. D . Lowry, Stoughton. 
Illinois 
Central Acci.—H. H. Lake, Curr, 
Pa qeeiaeeae Cas. — 5B. Mobley, 
‘arm 


Penna Cas.—D. C. Moore, Danville. 

Phila, Cas.—Jonas Hirsch, Chicago. 

Travelers—E. C. Reed, Rockford; A. W. 
Finifrock, Forest City. 

U. S. Health & Acci. —C. F. Musser and 
L. F. Price, Decatur. 

entnental Cas.—Samuel Corns,’ Carroll- 


orld, & Cas.—W. H. Sanford, Jacksonville; 
C. 8. Burgett, Newman; Walter Butz, North 
Evanston; Guy E. Greeson, Olney; F. H. 
Richardson, Tampico; Curtis Bros., Ottawa. 

Maryland Cas.—H. E. Werts, Abingdon. 

Nat’l Cas.—George Crawford, Clinton. 

Ocean Acci.—Lebo. Anderson & Young, 
Chicago. 

Continental Cas.—Edward Gilbert, 


Free- 
port; L. A. Stranahan, Oblong; A. T. 
French, Mt. Vernon; O. C. Jensen, Dwight; 
H. L. Maschmeyer, Belleville; Gustave 


Mielke, Chicago. 





CASUALTY NOTES 


The American Assurance will write no 
more negroes under 6 years of age or 
over 50. 

The Union Accident & Benefit Associa- 
tion of Oshkosh, Wis., has withdrawn 
from Minnesota. 


The Stockmans Mutual Insurance Asso- 
ciation has been organized at Indianapolis 
to do live stock insurance. 


The Consolidated Casualty of Minneap- 
olis is being organized with a capital of 
$100,000, to do personal accident and health 
insurance business. 


A. 8S. Ellacott, who has been one of the 
successful American Assurance men at 
Cleveland, becomes district manager of 
the company at Indianapolis. 


The 5,000 additional shares of capital 
stock of the American Assurance will be 
sold at $20 a share (par value $10) until 
Oct. 1, when the price will be advanced 
to $25. 

S. R. Hardman of Louisville, Ky., has 
been named to represent the Federal Cas- 
ualty at that point and J. W. Slack of 
Covington will cover the territory of that 
city and vicinity. 

Emil A. Noble of Washington, D. C., 
who has been with the Metropolitan Life 
for some years, has resigned to become 
district manager at Cincinnati for the 
American Assurance. 


John McKenna, who was formerly surety 
manager for Hood & Penny, at Minneap- 
olis, but who went to New York to con- 
nect with the Hudson Surety, has re- 
turned to his old home. 


Southern Illinois is added to the terri- 
tory of Foreman & Rhoades, Indiana state 
agents of the Federal Union Surety. Ne- 
braska has been given to I. L, Betzer, gen- 
eral agent for Kansas. Iowa, Minnesota 
and North Dakota are yet to be dis- 
posed of. 

The 500 qpateges of the Fort Wayne & 
Wabash Valley Traction Company at Wa- 
bash, Ind., including city men along the 
line, are organizing an insurance company 
for their own protection. J. Jones of 
ae. es, contributed $500 to 
start the fun 


The Swift & Co. Employes Benefit As- 
sociation is a project to be inaugurated 
by the packing firm in Chicago on July 1. 
Modeled on the lines of similar associa- 
tions, the object is to assist the men and 
to encourage the development of thrift 
and good citizenship. Among the privi- 
leges of membership are a sick benefit 
fund and life insurance. The 26,000 em- 
ployes of the firm are divided in classes 
according to their wages. The lowest 
contribution exacted is 15 cents a week, 
the highest $1. The former ee $200 
in case of death, the latter $1,6 





INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. * Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


FREE 


“Progress” is an up-to-date little 
insurance publication which will be 
sent to insurance men six months 
absolutely free on receipt of postal 
card. Address 


PROGRESS 


Box 1005, Pittsburg, Pa. 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 

















Capital and Surplus, 


Capron equate wastes in BBGe, 
os sell the most 


$312,000.00 
Productive and successful 

Western and Southwestern 
attractive policy issue today. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Sow. Superintendent of Agencies 
316 Merchants Loan and Trust, Chicago 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust _ 


Columbus Agency, 1003 Outlook Building 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “Dated-Back’’ Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 


Policyholders Well Satisfied. 
Agents Making Money. 




















Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 





OUR 46 satan — 


Che Bome Life 


INSURANCE CO. 
Of N. Y. 


IS PROOF POSITIVE OF AN ALL 
AROUND SQUARE DEAL AND THE 
BEST GUARANTEE OF PERMANENT 
CONTRACTS TO OUR AGENTS. 


W. A. R. BRUEHL & CO. 
General Managers CINCINNATI 

















Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL, care of 


this paper. State ability and 
experience. 





Provident Life and Trust Company 


OF PHILADELPHIA 


Insurance in Force, $187.670,.839.00 
The NEW ———— of Low | Provident are un- 


amppeeed Se neiseness ani . nee of form 
for adaptability and liberality in all essentials. 


Assets, $61,639,557.56 

The premium rates of the Provident are exceed- 

ingly low and are still further reduced by large 
annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


S. Sarrotp, eral Agent, tern Ohio - 
. W. yom. General Agent - « @& *& 
‘ames W. Janney, General Agent . &. 2 


ASSETT & Regsg, General Agents, - ee. 


312 Union Trust Building, Cincinnati, Ohio 
- «+ 706-710 Garfield Building, Cleveland, Ohio 
- - 720 Spitzer Buil ing, 7. Oy 


325 Maraustts Buildi 
44 Home Bank Building, Toit, see Rich. 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN 


LIFE IN SURAN CE CO. 


lacerperated by the State of New York—Stock Compan: 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 





Proof of Public Confidence 
This company has more premium-paying busi- 
ness in force in the United States than any jother 
Company, and for each of the last 13 years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Daily = pry ew en 1906 

412 per day in N of Claims Paid. 6,163 per 

w deren a SS and Paid - 

$x id or Br igon.09 per ay in pepe ce Placed and 
soi 3nr909-09 per das Sug a pevmnaats to 


Pr 246 per day in Increase of Assets. 
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SHOWS RESULTS OF NEW LAWS 


McMULLEN’S 





FORCEFUL TALK 





National Life Underwriters Associa- 
tion’s President Gives Some Inter- 
esting Facts at Chicago Meeting 


President F. E. McMullen of the 
National Association of Life Under- 
writers was the main speaker at the ban- 
quet of the Chicago association. The 
members were particularly interested in 
an investigation he had been making as 
to the results of the Armstrong laws. 
He read a number of letters from agents, 
none of them connected with New York 
companies. He said in part: 


Conducts an Examination 


Believing that the members of this as- 
sociation, as well as those of other associ- 
ations throughout this country and Can- 
ada, would be interested in a summary of 
the actual experience of field men under 
the provisions of the New York law, and 
particularly its effect upon the earnings, 
present and future, of both general agents 
and solicitors, I have made exhaustive in- 
quiry of our membership throughout the 
United States. What I shall say, there- 
fore, is not based upon personal opinion 
alone, but upon information carefully col- 
lected from many of our most active and 
conservative members. For the purpose of 
obtaining reliable information on this ab- 
sorbing subject, I addressed to leading 
members of each association in the United 
States as well as to two or three of the 
larger associations in Canada a _ circular 
letter in which I asked the following 
questions: 

“1. (a) Have any heretofore prosperous 
agents in your vicinity quit the business 
because of the reduced schedule of com- 
missions, and, if so, how many? (b) How 
many have gone to companies not con- 
forming to New York law? 

“2. Do you think solicitors in your vicin- 
ity are earning enough money to satisfy 
them and justify them in remaining in the 
business? 

*3. In your opinion, does the present 
basis of compensation afford sufficient op- 
portunity for profit to the general agent? 

“4. Is the present scale of commissions 
satisfactory to you? If not, what changes 
would you like to have made? 

“5. (a) Is your company behind last year 
in new business written? (b) What is 
your information as to how other compa- 
nies stand in this respect?” 


Agents Have Left the Business 

Replies to these questions were received 
from two or more officers of over thirty 
associations, who discussed conditions with 
the leading members of their respective 
associations before making reply, and 
therefore represent the experience and 
judgment of a large percentage of our 
membership. These answers indicate clearly 
that many heretofore prosperous agents 
have left the business entirely and that a 
much larger number have — discontinued 
service with companies operating under the 
New York law to join agency forces of 
companies that withdrew from New York, 
as well as those of the new companies, be- 
eause of high commissions and other in- 
dvucements. 

These correspondents declare, almost to 
a unit, that the average solicitor is not 
making enough money to warrant him 
remaining in the business, and that the 
present basis of compensation does not 
afford sufficient opportunity for profit to 
the general agent. 


Commissions Should Be Increased 

It was the general opinion that first- 
year commissions should be increased, es- 
pecially on limited payment life and en- 
dowment forms, and that renewals should 
either be increased or paid for a longer 
term of years. 

The disturbance in life insurance circles 
began with the Equitable early in 1905 
and has been increasing in intensity ever 
since. Therefore, to accurately measure 
the effect upon new business we must com- 
pare results since 1904 with results of that 
year. In 1905 the thirty-five companies 
now operating under the New York laws 
paid for 135 millions less insurance than 
in 1904. In 1906 the same companies paid 
for 461 millions less insurance than in 1904. 
The new business of at least thirty of 
these thirty-five companies for the first 
five months of this year is less than that 
for the corresponding period of 1906. And 
this does not measure the decrease in in- 
surance protection to our citizens during 
the past two and one-half years; because 
all other lines of business have prospered 
in a degree almost unprecedented, and, 
therefore, it is fair to assume that had 
normal conditions obtained in our Business 
the companies referred to as having shown 
losses would have shown substantial gains 
each year since 1904. 


Number of Agents Decreased Since 1904 

The demoralization of the agency forces 
of the companies investigated began in 
1905. The agents employed by those com- 
panies were seriously handicapped, and 
many of them either quit the business or 
made connections with other companies. 
As the investigation progressed the evi- 
dence of mismanagement, extravagance 
and disregard for the proper care and wise 
. use of trust funds was given ample space 








in our dailies, some of them making the 
most of the opportunity afforded for sen- 
sational stories with scare headlines. Un- 
fortunately, during that time the press 
had very little to say in defense of the 
great business of life insurance; it was pub- 
lishing the news, and bad news was most 
available, and perhaps most interesting to 
many readers. Public prejudice against 
all insurance was engendered, and this 
prejudice has not yet been entirely dis- 
pelled. This condition had its effect upon 
the field force, for the agents of all com- 
panies found it much more difficult to in- 
duce people to insure. Then came the 
passage of the new laws by the state of 
New York, hurriedly conceived and enacted 
because of political considerations and with 
altogether too little regard for their effect 
on all companies and on life insurance in 
general. After mature deliberation nearly 
all of the old-line companies operating in 
New York decided to comply with the new 
order of things, for they did not wish to 
withdraw from the greatest insurance state 
in the Union. To remain in New York 
meant the readjustment of every outstand- 
ing agency contract, a tremendous task, 
in many cases making necessary settle- 
ments with general agents under terminal 
provisions of their contracts, requiring 
sums of money the aggregate of which was 
a heavy drain upon companies’ resources, 
in fact, too heavy to be borne at one time. 


Prediction Has Not Come True 


It has been freely conjectured that the 
weeding-out process occasioned by lower 
commissions would leave the field to the 
real professional agent, and that he would 
be able to do a much larger business and 
earn as much or more money than he did 
under old conditions. This hope has not 
been realized except, perhaps, in a few 
isolated cases. The fact is, individuals 
must be sought and induced to insure; they 
will not come to our offices and make ap- 
plication; therefore, it does not follow 
that by decreasing the number of solici- 
tors the business of those remaining will 
increase correspondingly. Indeed, I do not 
believe any considerable number of people, 
even in Massachusetts, will buy their in- 
surance over the counter. However, I am 
glad to see the experiment tried, and there 
is no more favorable place in the United 
States thar Massachusetts, for her people 
are generally frugal and thrifty. A trial 
and failure of the plan in this country 
may also serve to satisfy certain insurance 
economists who could not get the idea out 
of their heads in any other way than by 
actual experiment. 

Nor do I agree with Judge Lowell of 
Boston, who recently said that the agent 
is an “expensive excrescence.”” On the 
other hand, he is a public benefactor, 
though not primarily a philanthropist, and 
should be well paid for persuading men to 
do that which they should do voluntarily 
but do not. 


Business Has Fallen Off 

The business has fallen off, because a 
large number of agents have abandoned 
the work to enter fields of endeavor more 
promising. Many others, some of them 
undesirable from our viewpoint, have gone 
with new companies not conforming to 
New York laws, and therefore, in many in- 
stances, paying fabulous commissions, and 
also carrying side-line, gold-brick induce- 
ments, such as agency stock or advisory 
board contracts. These companies have 
“something very special’ for the favored 
few—a winsome bait for the “prominent 
citizen’”’ who is willing to lend his influ- 
ence—for a consideration—and is not at 
all adverse to accepting dividends from 
premiums paid by his less fortunate but 
more scrupulous neighbors. This phase of 
human nature, altogether too prevalent, 
makes gain easy for the so-called agent, 
who is in the game for revenue only, and 
who prefers the short cut to profit rather 
than the more slow but legitimate way. 
But we have been and still are after these 
illegal practices, and with the help of such 
commissioners as Rittenhouse and such 
attorneys-general as Garber of Alabama, 
we shall soon eliminate them. 

Horde of New Companies. 

The past two years have been fruitful 
ones for the organization of new com- 
panies. Unsettled conditions in the t 
and the cry of “keep your money at home” 
have made easy — for the resource- 
ful promotor, who has had little difficulty 
in inducing local capitalists to embark in 
the life insurance business. New com- 
panies have been springing up like mush- 
rooms in the south, middle west and west, 
and many of them are officered and man- 
aged by men well meaning but inexperi- 
enced in our technical business. This con- 
dition causes the thoughtful insurance man 
to have some anxiety for the future, and 
to take refuge in the hope that the states 
chartering these new companies will care- 
fully protect them by sane laws and rigid, 
intelligent supervision. 

I am not pessimistic and would not dis- 
courage a single man of you, for I have 
every confidence in the future of our busi- 
ness, but it is time that we should look 
existing conditions squarely in the face, 
and go about correcting them with a cour- 
age born of adverse circumstances. We 
are and have been bearing the brunt of 
the trouble thrust upon the insurance busi- 
ness by a few offenders. Is it not time 
for us to assert our rights in unmistakable 
terms? Is not the honest insurance agent 
worthy of his hire? 

Section 97 Should Be Amended 

If section 97 of the New York insurance 
law is faulty and destructive—and that 
fact, I believe, has already been demon- 
strated—then it is our plain duty to take 
active and vigorous steps to have it 





amended. Fortunately, the legislature of 
the state of New York meets every year, 
as Governor Hughes so aptly said, ‘“‘to 
correct mistakes.”” He might have added, 
“and to make more.” However, the ad- 
ministration of Governor Hughes, thus far, 
justifies the confidence imposed in him 
by a majority of the voters of the state 
of New York, and encourages the hope and 
belief that he will, next winter, sanction 
such changes in the law as experience 
shall then have demonstrated to be neces- 
sary for the proper and efficient conduct 
of the world’s greatest business. 


Delegates and Alternates Named 
President Fred B. Mason was in the 
chair and announced the following del- 

egates to the National Convention: 


Fred B. Mason, Avtna Life. 

R. D. Bokum, Mutual Benefit. 

T. L. Fansler, Northwestern. 

H. S. Dale, Union Mutual. 

Robert Skene, Jr., Mutual Life. 

Everts Wrenn, State Mutual. 

J. L. Ferguson, Prudential. 

J. W. Janney, Provident L. & T. 

Charles E. Bullen, Canada Life. 

L. B. Bishop, Mass. Mutual. 

E. A. Ferguson, Union Central. 

D. H. Drake, National of Vt. 

Jules Girardin, Phoenix Mutual. 

E. H. Carmack, State Mutual. 

Dr. H, C. Castor, Conn. General. 

The following were named as alter- 
nates: 

G. M. Herrick, Provident L. & T. 

R. W. Kempshall, A&tna Life. 

Samuel T. Chase, Conn. Mutual. 

E. J. Nealy, Prudential. 

H. D. Wright, Metropolitan. 

Franklin Wyman, Berkshire. 

J. W. Jackson, Home Life. 

G. R. Child, National U. S. A. 

H. E. Marshall, Provident Savings. 

Jay H. Emerson, New York Life. 

Norris H. Bokum, Mutual Benefit. 

Wm. A. Burch, Columbian Nat’l. 

James B. Thorsen, broker. 

H. M, Curtis, Conn. Mutual. 

J. N. Shockney, U. 8S. Life. 

Talk About Bunker Hill 

It was “Bunker Hill” night and the 
speakers other than Mr. McMullen 
devoted their expressions to patriotic ut- 
terances. Bishop Samuel Fallows, Judge 
C. S. Neely and Thornton Chase of the 
Union Mutual were all happy in their 
speeches. _ 

Vice-President D. M. Baker, of the 
Pacific Mutual, who is in Chicago for 
the summer, and is an ex-president of 


—s 


| : — 
; the Chicago association, was present and 
was given an ovation. He brought greet- 
ings from the coast. 





Old Colony Licensed 

The Illinois department on Tuesday 
issued a license to the Old Colony Life 
of Chicago. The company will at once 
begin issuing policies on the preliminary 
applications, and through the agency of 
the Old Colony Corporation will make 
a drive for its share of new business. 





The Deibels’ Great Record 
In the last New York Life Bulletin a 
page is given to the record of Christopher 


Deibel and his son, E. J. Deibel, of 
Youngstown, Ohio, who in_ eleven 
years and five months have sent the 
company 1,439 applications, on ‘which 


$3,179,350 paid-for business was issued. 
Christopher Deibel has worked for the 
company over twenty years and E. J. 
Deibel twelve years. 





Connecticut Mutual Changes Contracts 
The Connecticut Mutual, under whose 
old contracts agents’ renewals ceased 
when their connection with the com- 
pany ceased, has changed its contracts 
so that it will pay the full nine renewals 
permitted by the Armstrong law. While 
its renewals are not as large as those of 
some of the other companies, it makes 
general agents certain allowances for 
office expenses and development work. 





Gerlach Becomes Manager 

Edward B. Garlach has been appointed 
manager of the Equitable Life at Colum- 
bus, Ohio, to succeed Joseph G. Parish, 
who resigned some time ago to take a 
position in Detroit. Mr. Garlach has 
been connected with the Columbus office 
for a number of years, and since 1901 
has been associate manager. He has 
had a splendid record for capability and 
loyalty to the company. 








YOUNG MEN 


Here is an opportunity to 


MAKE 


MONEY 


representing a thoroughly up-to-date and progressive Life Insurance 


Institution. 


Ordinary Life, Twenty Payment, Yearly Renewable, Term to age 65 


CONTRACTS 


providing for amaual dividends; rates based on American Table of 
Mortality with 344% imterest. Incontestable, paid-up, loan and extended 


features after three years. 


Experienced soliciters and energetic young men wanted for the 
unusually good opportunities we are in a position to offer. 
Write for full information regarding our liberal contracts to field 


representatives, 


INSURANCE DEPARTMENT, K. of P. 


ZENO M. HOST 
General Manager 


Home Office, Manhattan Building 


CHICAGO, ILL 





A GENERAL 


Weanted-AGENT 


For desirable field in each. of the states of 


Indiana, Illinois, 
Iowa and Ohio, 


by the oldest, largest and best Life Insur- 
ance Company not regulated by the Arm- 


strong laws. 


Address B 16 
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IN LIFE INSURANCE CIRCLES 


ANNUAL MEETING TO BE HELD 











Northwestern Mutual Agents Associa- 
tion Has Arranged a Very At- 
tractive Program 
The Northwestern Mutual Agents 
Association will hold its annual meeting 
in Milwaukee, July 16-17. The program 

is as follows: 

TUESDAY MORNING, JULY 16. 
Address Of Welcome.......c.cccccsccvecs 
Henry L. Palmer, 

President of the Company. 
FROBPONBO ao ccccccccvecccvccescccceccccoce 

Richard J. Woods, 

President of the Association. 
Election of officers for the ensuing year. 
TUESDAY AFTERNOON. 

Outing on trolley cars. (Courtesy of Hotel 
Plankinton.) Photograph will be taken 
immediately upon arrival at destination. 
Informal discussion on Educational Topics 
will be led by George E. Copeland, Dr. 


Cc. E. Albright, O. L. Gooding, Dan P. 
Donovan, Charles Sachs, Ralph H. Ho- 
bart. 


TUESDAY EVENING. 
Reception at Hotel Plankinton. 
Musical Program. 
WEDNESDAY MORNING, JULY 17. 
“The Physical Hazard” ........c.scecees 
Dr. J. W. Fisher, Medical Director. 
“The Business Side of —— 
Nathan 8. Jona 
President Citizens’ Trust Company, Brook- 


yn, * 2 
“The Difficulty of Successfully Launch- 
ing a New Life Insurance Company”’.. 


Se Sennome Charles D. Norton, Chicago. 
“OUP POUMCFRGRT scccccccccccecccccece 
ama aee oe Oh William C. Mage, St. Louis. 


OOD. BOUEE BENG 6 0 ccccccnssesceseces 
.J, W. Skinner, Second Vice-President. 
“Always Improve Last Year’s Work” 


.William F. Atkinson, Brooklyn, N. Y. 
WEDNESDAY AFTERNOON. 


“Titles’’ ....J. R. Dyer, Assistant Counsel. 
a en dcbedduenscevvnvesesee 


Seven-Minute ‘Falke — 
“First Calls’’..R. 5S. Goldsbury, N. Y. 
“Second Calls’’..Wilbur Higgins, 
“Closing Business’’..S. D. Goza, 
“Route Work”’.. Herm: in Duval, 
UMM ME 65 cn cdnooenccceeessse ns 
renee Dae eeeee J. G. Miller, Richmond, Va 
“Forceful Personal Interview 
A. Reinhardt, 
“Mastery of Difficulties”................ 
Sebneereddeacees R. J. G uinn, Atlanta, Ga. 
“Study of Human Nature’’.............. 
AMO Ob ehee teens V H. Surles, Milwaukee 
“—o omparisons” SOOveecesesvodseereccosere 
. R. Gearhart, 
Ph CE | dé Reeuntinng e406 ¥060048660000% 
Percy H. Evans, 
Second Asst. Superintendent of Agencies. 
General Discussion. 
WEDNESDAY 
Music. 
Address 


City. 
Chicago. 
Montana. 
N. Y. City. 


Spokane, Wash. 


EVENING. 


Hon. D. J. Brewer, 
Justice U. S. Supreme Court. 
Music. 
“Legislative Influences” ........cccecse. 
Hon. John M. Olin, 
Trustee of the Company, Madison, 
Music. 
“The Ladies”’ 
Col. R. 
Music. 
Address 


Wis. 


eee eee eee eee ee eee eee eee 


J. Woods, Sioux Falls, 8. D. 


H. F. Norris, 
Superintendent of Anegcies. 

The Association Song, ‘“‘Northwestern ‘Tis 
{yo | ght M. D. Kimball. 
The annual meeting of the Special and 

District Agents’ Association will be held 

at the Pfister Hotel July 15, at 2 p. m. 


Will Fight Robertson Law 
It is now stated that while most of the 
life companies will shortly withdraw from 
Texas, one of them will remain to fight 





” It is your contract with the Company 
that counts for you 


es 


COLUMBUS 
MUTUAL LIFE 


is as good and as —? as any. It offers the 
best Agency Contracts. It is an Ohio Company. 
It is a company which has stockholders and 
an organization in every county in the State. 
Ite workers and members are all interested in its 
success, It is open to the inspection of every 
policyholder. 

Write for the Shortest, oy and Fairest 
Agency Contract issued, made Direet with 
the Home Office 








Capital $100, 000 
Cc. W. BRANDON, President 
Brunson Building, Columbus, 








the Robertson law, the others contributing 
to the expense. 

There are several lines of attack to be 
made on the law. But two are confidently 
relied upon. One is the unconstitutional- 
ity of the act because of the clause per- 
mitting the insurance commissioner to 
suspend the investment feature upon a 
showing that satisfactory securities can- 
not be obtained. The laywers claim that 
the legislature cannot delegate authority 
to suspend a statute. The other is the 
failure of the caption to make reports 
semiannually. The uniform rule has been 
to make reports annually, and the lawyers 
contend that so important a change in 
custom should have been enumerated in 
the bill. 

It is evident that the Texas field is not 
to be surrendered without a desperate 


struggle. A test case may be expected 
soon after the law goes into effect, 
July 12. 





PERKINS CASE MOST UNUSUAL 


Death of Highly Insured Kansas Law- 
yer Presents Many Very Inter- 
esting and Uncommon Phases 





The death of Lucius H. Perkins of 
Lawrence, Kan., on June 1, brings up 
one of the most interesting life insur- 
ance cases of recent years. Mr. Perkins 
carried upwards of $600,000 life and ac- 
cident insurance, most of which was 
taken out within the last six months, and 
was killed by a fall from the roof of his 
house, where he had gone to inspect some 
repair work which was being done. He 
was a prominent lawyer of the highest 
standing, president of the Kansas Bar 
Association, 51 years of age and was 
possessed of considerable wealth. The 
fact that he had had a premonition of 
an early death by accident, which may have 
had some influence with him in taking 
ovt suca a Jarge amicunt of insurance, 
and also his rejection by a number of 
companies heightens the interest in the 
case. The New York Life carried $300,- 
000, and its manager states that the pol- 
icies will be paid. Two companies which 
rejected applications for $100,000 each, 
are the Union Central and Penn Mutual. 
The following is the list of the insurance: 
a ee $300,000 
Northwestern 
Mutual 
Capitol ......... 


Mutual Benefit . 
a. Mutual .. 





7Etn 
Bankers Life and fraternals 


et a> 15,000 
ABCA TBUTOANCE occccccccccccocs 30,000 
The first application to the Mutual 


Benefit was for $40,000, and to the Mass- 
achusetts Mutual for $50,000. 

While there has been much talk of 
suicide and some _ investigations have 
been made, the present indications are 
that the policies will be paid. The local 
representatives of the companies are non- 
committal, but they are said not to hold 
the theory of suicide. Much of the busi- 
ness was placed by J. R. Griggs, of the 
Northwestern, and notes to the extent of 
$16,000 for the first year’s premium are 
still unpaid. It is said that none of Mr. 
Perkins’ family knew of the insurance. 

A local physician and psychological ex- 
pert is quoted as saying that in his opin- 
ion Mr. Perkins death was purely acci- 
dental, and was due to losing control of 
his muscles through fear that the pre- 
monition was likely to come true. 

Mr. Perkins was said to have three 
hobbies, pride in his scholarship, interest 
in constructive mechanics, and the study 
of poisons. His beautiful home at 
Lawrence was built under his immediate 
supervision, and during the two years’ 
course of its construction he went over 
it many times, and was frequently on 
the root. 

His interest in poisons caused an inves- 
tigation to be made by one of the com- 
panies at the time the insurance was ap- 
plied for. Itseems that he wrote a pro- 
fessor of chemistry at the University of 
Michigan, asking for the name of a 
poison which would not show after death, 
and regarding the effects of slow poison 
on the system. This fact came to the 
attention of one of the companies and 





There IS a Difference 
Worth While 


in the policy conditions and the agency contracts of Life Insurance Companies, and it 
is decidedly in favor of 


The Lincoln National Life Ins. Co. 
Of Ft. Wayne, Ind. 


For an agency in Indiana, Michigan or Ohio 


Address Theo. F. Ruhland, Supt. of Agents 


We need MANAGERS for three states. 

We want more LIVE GENERAL and SPECIAL Agents. 

We pay LIBERAL COMMISSIONS. 

We have “UP-TO-DATE” POLICIES that sell readily. 

We operate in the BEST TERRITORY for a Western Company. 
We ask your CONSIDERATION if you contemplate a change. 

We will be pleased to submit OUR PROPOSITION. 


We invite correspondence. We answer promptly. 


United States Annuity and Life Insurance Co. 


HOME OFFICE, HEYWORTH BUILDING CHICAGO, ILL. 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 









































The Penn = [| caus 
Mutual Life | sess 
OF PHILADELPHIA CITIZENS OF 
Perfect Protection at Proper Rates pommel 
FOR 59 YEARS 














THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the 9 ctentast Policies and the safe-guards established by the law of New York—the most 


em | 

ith the hs Compen: 's resources—greater by many millions than those of any other company 
in the Co ap eapesed cl lose inves invested in the most rofizable sucurities consistent with safety, is 

With an economy of management equalled by few and excelled by none, maintains its place 
the front rank held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 


GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORK 
34 Nessaw Street, New York, N. Y. 


























June 20, 1907. 


THE WESTERN 
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the matter was referred to Mr. Perkins 
for explanation. It was entirely satis- 
factory, being that Mr. Perkins wished 
to include among the questions used in 
the state bar examination one on med- 
ical jurisprudence. 

The case presents phases of unusual 
interest, and owing to the large amounts 
involved, will undoubtedly be thoroughly 
investigated by the companies before 
settlement is effected. 





KINGSLEY ELECTED PRESIDENT 





Brilliant and Able Vice-President of 
the New York Life Becomes Its 
Chief Executive 





Following official notice of the elec- 
tion of the new board of trustees of the 
New York Life, Alexander E. Orr re- 
tired from the presidency and Darwin 
P. Kingsley was chosen president. Mr. 
Kingsley was vice-president and is one 
of the powerful factors in the New York 
Life. He is a son-in-law of the late 
John A. McCall, and has maintained 
his place with the company as the result 
of his own ability. He worked his way 
through the University of Vermont. Af- 
ter he got through college he began 
teaching school and then branched out 
in the newspaper work. In 1886 he was 
elected state auditor of Colorado and in 
this office he was ex-officio insurance 
commissioner. In 1889 he entered the 
service of the New _ York Life. Mr. 
Kingsley’s literary ability is of no mean 
order. He has contributed many papers 
of value on life insurance. 

The New York Life trustees could 
not have done better than reward a man 
of experience and trained ability. 

In expressing his thanks for his election 
Mr. Kingsley said: 

“The law must be observed in spirit as 
well as in letter. The laws of this state 
have in effect declared that the activities 
of this and other companies must dimin- 
ish. Whether that as a theory of states- 
manship is sound or unsound is a question 
which time will settle. The state has so 
decreed, and we accept the decree in good 
faith. But I believe that such restrictive 
legislation applied to life insurance is 
economically unsound.”’ 

The work of counting the ballots was 
both tedious and costly. Allowing for Sun- 
days and holidays, State Superintendent 
Kelsey’s three inspectors, at $35 a day, 
earned about $3,250 apiece. The election 
should have taken place the _ second 
Wednesday in April, but it has been de- 
layed awaiting result of the official count. 

Other officers elected were: 

Vice-Presidents—Thomas A. Buckner and 
Rufus W. Weeks. 

Second’ Vice-Presidents—William E. In- 
gersoll and Edward R. Perkins. 

Treasurer—Edmund D. Randolph. 

Secretaries—John C. McCall and Sey- 
mour M. Ballard. 

The first official act of the new president 
was to make the appointments, which were 
sanctioned by the board of directors, as 
follows: 

Actuaries—A. Davidson, A. R. Grow and 
Arthur Hunter. 

Controllers—Peter Duncanson, Edward A. 
Anderson, Isaac E. Gillies and Frederick 
A. Jackson 

‘Auditore——John A. Horan and John C. 
Whitney. 

General Counsel—George W. Hubbell and 
James H. McIntosh. 
Superintendent 

Buckner, 

Medical Directors—E. H. Lines, S. Oak- 
ley Vanderpool, Oscar H. Rogers ‘and Mor- 
ris L. King. 

Cashier—Theodore M. Ban 

Assistant Cashier—John 3 "Hopper, Jr. 

Assistant Treasurer—F. H. Shipman. 

These directors were chosen: 

To serve one year—John E. Andrus, Ju- 


of Agencies—Walker 


lius Fleischmann, Thomas P. Fowler, 
Woodbury Langdon, Robert J. Lowrey, 
Clarence H. Mackay, Henry S. Mortimer, 


Alexander E. Orr, William B. Plunkett, 
George F. Seward and Elbridge Snow. 

Two years—John . Clain, David R. 
Francis, Seth M. Milliken, John G. Milburn, 
George A. Morrison, Augustus G. Paine, 
Anton A. Haven, John Reid, Fleming H. 
Revell, Hiram H. Steele and G. L. Wagner. 

In place of Ewald Fleitmann and James 
H. Eckels, deceased, and George F. 
Seward, resigned, there were nominated 
for trustees: L. F. Dommerich of New 
York, a dry goods commission man; A. B. 
Hepburn, president of the Chase National 
Bank, and G. A. Hollister of Rochester, 
N, Y., a business man. 





Will Remain in Texas 
Orrville Thorp, Texas manager for 
the Kansas City Life, with a number of 
prominent Dallas capitalists, has secured 
a charter for the Texas Guaranty Com- 
pany of Dallas, with an authorized capi- 





tal stock of $500,000. The ostensible 
purpose of the company is to buy and 
sell real estate, but it will act as a fiscal 
agent for the Kansas City Life in the 
investment of the company’s funds, The 
Kansas City Life expects to remain 
in Texas and comply with the Robert- 
son reserve law. 





Abstract Company Obnoxious 

It seems that the auditor of state of 
Indiana did not succeed in supressing 
the Policyholders Guarantee and Ab- 
stract Company of Indianapolis, the pol- 
icy-twisting concern which has been ep- 
erating throughout Ohio and causing 
much annoyance to general agents in 
the renewal of life policies. There is no 
statute in Indiana authorizing the incor- 
poration of such company, and the secre- 
tary of state exceeded his authority in 
issuing a charter. While the original 
concern has gone out of business, the 
Bonkam-Wyllie Abstract Company has 
notified the clients of the old concern 
that they will look after the business in 
the future, with offices at 827 Wall build- 
ing, Indianapolis. Superintendent Vorys 
of the Ohio department has _ received 
many inquiries regarding the concern 
and has been obliged to reply that its 
operations do not come under the juris- 
diction of his department. Some defi- 
nite action will doubtless soon be taken 
to stop the depredations of the concern, 
which are having an unwholesome effect 
on the life insurance business of the 
state. 





CLASH OVER WISCONSIN BILLS 


Insurance Men are Trying to Get Some 
Changes—Measures to Which Ob- 
jections are Taken 


There is every indication that the ses- 
sion of the Wisconsin legislature will 
continue for some weeks, and it appears 
that the life insurance bills will be the 
subject of bitter contest. The joint leg- 
islative committee has closed all public 
hearings, although a number of company 
officials have wired the chairman and 
are sending letters protesting against a 
number of bills. There are fifteen bills 
which are not opposed by the companies, 
but it is said that three of them will be 
reported adversely. The bills over which 
the discussion rages are, limitation of 
compensation to officials and agents, val- 
uation of policies, compelling an indi- 
vidual accounting on deferred dividend 
policies, prohibiting the proxy voting sys- 
tem, giving the governor the right to ap- 
point a trustee on the board of each Wis- 
consin company. Actuary M. M. Daw- 
son has written an opinion condemning 
some of the bills. Superintendent of 
Agents Norris of the Northwestern Mu- 
tual says that the bills limiting the com- 
pensation of officers and agents to $25,- 
ooo a year is unjust to the general 
agents who have a large number of sub- 
agents. 

Dr. J. W. Glover, the actuary of the 
legislative committee, s says that there are 
too many inconsistencies between the 
opinions formerly given by some of the 
men representing the companies before 
the committee and those now held. 

The joint committee in Wisconsin has 
decided ‘to report the bill limiting the 
salaries of officers and employes of life 
companies for passage, with an amend- 
ment striking out the provisions limit- 
ing the amount to be paid to employes 
to $5,000 without special authorization 
by the board of directors, and limiting 
contracts with employes to one year. The 
bill simply provides that no officer of an 
insurance company shall be paid a com- 
pensation of more than $25,000 a year. 

The Wisconsin committee on insur- 
ance reported for passage the bill taxing 
life insurance companies 2 percent on 
their reserves according to the law which 
was to go into effect in 1908. The bill is 
acceptable to the Northwestern Mutual 
Life, which under it will pay about $190,- 
000 a year. 

A bill was introduced in the Wiscon- 
sin senate to refund $18,873, with inter- 
est, to the Mutual Life of New York for 
license fees alleged to have been wrong- 





first-class, 


territory that i insures success. 


159 LA SALLE STREET 





WE WANT AT ONCE 


experienced men as general agents for special territory in Illinois, 
Indiana, Iowa, Nebraska, Minnesota, Michigan and Pennsylvania. 


We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the H. 


company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. All policies registered 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no strin 
it and which gives you WHAT YOU THINK YOU 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


ome Office and the kind of 


attached to 
ET. If you 


CHICAGO, ILLINOIS 











to the insuring public. 


The Central Life Insurance Company of Illinois 


H. W. JOHNSON, 


President 





Offers liberal renewal commission contracts with monthly expense 
to district men in Illinois who can produce $100,000 or more. 


Offers one of the cleanest Twenty-pay Life policies ever presented 
Other favorable policies. 


Offers a splendid opportunity to represent one of the most conserva- 
tive, yet liberal, companies writing business in Illinois. 


For particulars address 


Central Life Insurance Company of Illinois 
OTTAWA, 


ILLINOIS 





INCORPORATED 1851 


Berkshire Life 


INSURANCE COMPANY 


PITTSFIELD, MASS. 


JAMES W. mule, President 
THO. L x wy 


J. M. 
ROBER BT i {' DAVENPORT, Ass 
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4. K. HANNEN, Gen'l 
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Ass't Beo'y 


nt Northern Ohie 


Washington 8t., Chi 
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THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 


because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619,517.39 
LIABILITIES, 53,794.524.89 
JESSE R. CLARK, B. P, MARSHALL, 
t Vice-President 
ALLAN WATERS, Sup’t of Agents 




















NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


CHICAGO 





ESTABLISHED 1868 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


Insurance in Force December 3 1st. - $47,656,411.21 
RECORD Gain in Surplus for Year, - - - 60,790.75 
OF 1906 Gainin Assets - - = - = 1,014,011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 





T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COCHNOWER, Actuary and 
Assistant Secretary 





= MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITOCHOOX, Field 
WM. D. 2nd 
DR. CHARLES D. PIPER, Med. Director 


Manager 
V. Pres. and Gen’! Counsel 
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fully exacted during the period 1902 to 
1904. 


SPECIAL BOARD CONTRACT CASE 





Decision of the Wisconsin Supreme 
Court Where Policyholder Sued 
to Recover the Premiums 


Life men are interested in the recent 
Wisconsin supreme court decision involv- 
ing special board contracts made by the 
Conservative Life. As the Pacific Mu- 
tual took over that company, it fell heir 
to the suit. A policyholder sued to re- 
cover the premiums paid. The court said: 


The plaintiff was induced to assent to 
the receipt of this policy and the payment 
of said premium by means of an offer 
made by the insurance company to ap- 
point the plaintiff one of a board of local 
advisers of said company for the state of 
Wisconsin, which board should in no event 
exceed 300 in number, and which appoint- 
ment involved the doing of no actual work 
or labor on the part of the assured, but, in 
consideration of the use of his name as 
one of said board of local advisers, the as- 
sured would receive certain deductions and 
rebates from the amount of his annual 
premium to be paid to said insurance com- 
pany; the amount of such deductions or 
rebates depending upon the number of lo- 
cal advisers to be appointed by said com- 
pany in this state. 

It is averred that said policy of insur- 
ance and supplemental contract of local 
adviser constituted but a single contract, 
and constitute an agreement for rebate 
contrary to the law of the state of Wis- 
consin, and that said contract of insurance 
so entered into between this plaintiff and 
said Conservative Life (now the Pacific 
Mutual) was and is wholly void and of no 
effect. 

Where a contract is expressly declared 
void by statute, or where the law declares 
the making of the contract a misdemeanor, 
or imposes a penalty upon the parties to 
the contract for the act of contracting, 
there is no doubt of the general rule of 
law that the courts will neither enforce 
thet contract at the suit of one party, nor, 
if the contract has been executed, aid 
either party to recover back anything he 
may have paid thereon. 


The attorneys for the plaintiff laid 
great stress on Urwan v. Northwestern 
National Life, but the court reasoned 
that while the issue of a policy in vio- 
lation of the antirebate law might be 
grounds for refusing to accept the policy, 
such violation to which the insured him- 
self was a party did not afford him 
grounds to recover the premiums paid. 


The decision of the lower court from 
which the plaintiff appealed was there- 
fore affirmed. 





Successful in Stock Sales 

Rhodus Bros. of Chicago, who are pro- 
moting the Central Life Securities Com- 
pany, which will be the holding company 
of the Republic Life of Chicago, have 
been very successful in selling stock of 
the securities company. They now have 
about 1,000 stockholders and a corps of 
seventy-five men selling stock in differ- 
ent sections of the country. They have 
captured a number of the former Mu- 
tual Life men in Chicago. H. C. Pe- 
gram, who was formerly with the Mu- 
tual, but later with the National Life, 
U. S. A., is now with the Rhoduses, em- 
ploying agents. 


lowa’s Delegates Named 

The Iowa Association of Life Under- 
writers has chosen the following delegates 
and alternates to represent it at the To- 
ronto meeting of the National associa- 
tion: 

Delegates—Henry Farmer, A&tna Life; 
Charles B. Van Slyke, Mutual Benefit; 
H. H. McKinney, Phenix Mutual; H. E. 
Rumsey, Penn Mutual; and B. N. Waller, 
Northwestern Mutual. Alternates—John 
Fleming, Mutual Life; F. S. Withington, 
Iowa insurance department; George H. 
Shaw, Union Mutual; B. E. Ellis, Phe- 
nix Mutual, and I. M. Traynor, North- 
western Mutual. 

The Iowa association will enter protest 
to the National association against the 
change in the by-laws of the latter body, 
made last year, making officers of life 
companies and other employes not identi- 
fied with any agency of a company in- 
eligible for election by local associations 
as delegates to the national convention 
At a recent meeting George H. Shaw, J. 
P. Stake and H. H. McKinney were 





named as a committe to present the mat- 
ter 





LIFE NOTES 


The Indiana death rate for May was 12.6, 
compared to 11.9 per 1,000 a year ago. 


The Federal Mutual Endowment of Chi- 
cago has reinsured the Sterling Life of 
Springfield, Ill. 

The Missouri department has licensed 
the Guaranty Benefit Association of Kan- 
sas City, a fraternal. 

The total business of the Northwestern 
Mutual written for the year up to June 1 
is $116,220,046; gain, $5,174,315. 

The United States Life Endowment of 
Chicago has entered Oklahoma, with J. H. 
Cotteral of Guthrie as manager. 


Dr. John L. Davis, medical director of 
the Pacific Mutual Life, is spending this 
week in Cincinnati, his old home. 

Exclusive of foreign business, the New 
York Life reports $11,219,185 new insur- 
ance for April and $12,664,287 for May. 

M. J. Ryan has been appointed a special 
agent of the Security Mutual Life at St. 
Louis by O. F. Utt, the manager there. 


Harold 8S. Ward, cashier of the New 
York Life at New Orleans, will take the 
same position at the St. Louis office on 
July 1 

The Anchor Life, the newest of Indiana 
companies, has made its $25,000 deposit 
and has been licensed by the Indiana de- 
partment. 

The American Guild of Richmond, Va., 
whose rottenness was recently exposed by 
Actuary Wolfe of New York, has reinsured 
in the Fraternal Mystic Circle. 


Cory & Bushee, newly appointed gen- 
eral agents of the Pacific Mutual at Colum- 
bus, have opened offices at 615-616 Colum- 
bus Savings & Trust building. 

W. E. Bennett of Traverse City, Mich., 
formerly general agent of the Fidelity Mu- 
tual, becomes general agent of the Equita- 
ble of New York at Kalamazoo, Mich. 


The Massachusetts Mutual closed its 
Texas agencies last Saturday. The Dallas 
agency will be transferred to Oklahoma 
City and the Waco agency to Kansas City. 

The Illinois department has been exam- 
ining the Loyal Americans of the Repub- 
lic, a fraternal of Springfield, preparatory 
to the society’s application for admission 
to Ohio. 


Maj. James B. Day, manager of the 
American Central Life of Indianapolis for 
southwestern Ohio, has opened a nice 
suite of offices at 1018-1019 Columbus Sav- 
ings & Trust building. 

B. L. Tatman, superintendent of the 
St. Louis west end office of the Prudential, 
has been promoted to the position of divi- 
sion manager for Indiana and Kentucky, 
with headquarters at the home office. 


The State Life has made Oklahoma City 
its general agency headquarters for the 
territory embraced in Oklahoma, Kansas, 
Missouri, Arkansas and Colorado, with 
W. M. Merchant general agent. This was 
a part of the territory formerly held by 
the Van Laningham agency. 

The Interstate Life & Endowment of 
Kansas City has secured a charter from 
the secretary of state of Missouri and is 
in active process of organization. It will 
be a stipulated ey life company with 
a capital stock of $50,000, all subscribed, 
and 20 percent paid up in cash. 


Attorney W. H. Latta, who was suing 
in an Indianapolis court for what he al- 
leged to be a promised commission of 
$20,000, in the deal by which the State 
Life got its present building, was awarded 
$10,000. So far = known this will be 
paid, if at all, by the real estate firm 
that received $20, 000 in the transaction. 


John Brown, a Chicago insurance man 
representing the Acme Life and the Na- 
tional Investment & Agency Company, has 
been arrested and held in $500 bail at 
Rockford, Ill, on charge of forging Dr. 
W. R. Franklin’s name to an agreement 
to buy stock and embezzling $21 paid him 
by the physician under another agreement. 

The Indian insurance department has 
relicensed the National Life of Des 
Moines, Ia., after obtaining the right to 
examine the company next year again. 
H. U. Buttolph, actuary, and Special Ex- 
aminer Ashby have just completed an ex- 
amination of this company, and it was 
on their report that this decision was 
reached. 

Ellis & Buchanan have been appointed 
managers of the United States Annuity & 
Life for the northern counties of Wiscon- 
sin and the northern peninsula of Michi- 
gan, with headquarters at Ashland, Wis. 
They have been district .managers for the 
New York Life at Ashland for the past 
ten years and are both members of the 
$100,000 Club. 

The necessary 500 applicants for the 
organization of the Slavonic National Ben- 
eficial Association, a fraternal society of 
Chicago, have been received by the Illinois 
department, and a license will be issued 
to begin business in a few days. The or- 
ganization of the society has been man- 
aged by W. A. Flanegan of 153 La Salle 
street, Chicago. 

Judge Carter of the superior court at 
Indianapolis is hearing a suit for claims 
by agents, amounting to $8,000, against 

L. Van Laningham, former president 
of the State Agency Company. There 
were five agents with whom he was not 
able to reach an adjustment when he set- 
tled with the others, with the company 





1860 47th Year 
Home Life Insurance Company of New York 


GEORGE E. IDE, President 


1907 





Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
Dividend-Endowment Fund) 


( 
Dividend-Endowment Fund (Deferred Dividends) - - 1,621,413.00 
Net Surplus, - - - - - 7 98 
Insurance in Force, - - Betis, 559.00 





“Mr. Hughes failed to bring out a single ccaliiitel transaction.” 


New York Sun, 12-12-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 











THE WoORLD'S RECORD. 


Reserve and all Admitted 
Insurance in Force Admitted Assets. other Liabilities. Surplus. 
1895....... $3,548,500 $18,300 $15,868 $2,432 
ae $11,885,500 $150,891 $62,615 
ES wecess $22,208,470 $417,781 $256,246 $161,534 
1901....... $33,615,656 $1,015,072 $699,418 $315,654 
1902....... $39,541,688 $1,527,036 $1,176,249 $350,786 
eer $49, 713, 796 $2,205,636 $1,815,059 $390,577 
1904....... $60, 148, 904 $3,160, ao $2,615,498 $544,585 


$74,440,588 $4,126,682 $3,521,731 _ $605,317 
(906 $81,047,860 $5,353, 144 $4,674,118 $679,626 


Geowth of } oy that of any yf com Somepeny ove ONS ict at the end of its TWELFTH 
YEA The Gompan aens sum in excess of ILLIONS EIGHT HUNDRED and FIFTY 
THOUSAND DOLLA 7 with the State of Indiana and other governments under the Com- 
pulsory Legal Reserve Law of Indiana, to protect policyholders. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non-participating policies and secures them a deposit of their 
full value in approved securities with the State of Iowa. This is the law. A certificate from the 
State ae with ev policy. 

Rate of interest earned 1906, 6.13%. Most absolute safety. Biggest cash settlements. 
representatives wanted. 


I. W. A. STAUDT, State Agent, 





Reliable 


209-212 City National Bank Bldg., Canton, O. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ° ° ° ° ° ° ° $1,602,743.18 
Surplus Security to Polic; olders ° e ° ° ° 307,924.34 
Insurance in Force . e ° ° ° . ° ° ° 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyholders. “1 w a 


oan” Agents desiring liberal contracts for exclusive territory should write today direct to the 


The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Obio, Pennsylvania and Georgia 


Splendid opportunity for men of 
organised under the laws of Se ewe = LaF A oe penn connection —_ & well-known Compaay 


Do not be | investigation but begin at once to profit by selling the eaten contracts ef this 
progressive company. Address 
The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 
H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHIGAGO, ILL. 
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Superintendent of agencies 


In Ohio 


An experienced organizer of agencies, with 
satisfactory references, who can travel and 
secure good Agents. Will offer liberal 
terms. By a leading Eastern Life Com- 
pany. Address “Ohio,” care of 


WESTERN UNDERWRITER 
Cincinnati 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, - Jacksonville, Ill. 


Eadowment Life, Accident 
And Health Insurance 


On a Plan Everyone can Afford. Contracts UpTo 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 


Address the Home Office 


I AGENTS / 
L WANTED 4 
L, 
B 
N 








We want producers in Illl- 
nols, our home State. 


Liberal Commissions, Non- 
forfeitable Renewals. 


All Attractive Forms of 
Policies. Write today. 


© W.B. MUSSELMAN 
Supt. Agency Dept. 
Western Life 
indemnity Go. 


GEO. M. MOULTON, Pres. S 
Masonic Temple, Chicago 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 
POLICIES CONTAIN: 

Liited Expense Account 
Individual Policyholders’ Accouat 


Pelicies Automatically Non-Ferfeitable 
Surplus can be withdrawn any time 








Very Liberal Contracts Offered te Agente able 
te Handle Special Proposition 





CHICAGO OFFICE, 1003 Manhattan Bidg. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 





1S: 
NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 





and with the State Life, so the court was 
asked to adjudicate. 


The Reserve Loan Life of Indiana has 
located state offices in Ohio by leasing 
suite 605 in the Andrews building, Cincin- 
nati. 


Owing to its withdrawal from Texas the 
New York Life has made the following 
transfers of agency directors: Thad C. Bell, 
agency director at Dallas, to San Fran- 
cisco as supervisor of agents; Dick Oliver, 
agency director at San Antonio, to the 
same position at Harrisburg, Pa.; w. 
Nelson, agency director at Houston, to _ 
same position at Buffalo, > 
Ridgway, field director at Waco, ‘to Sade: 
son, Miss., as field organizer. 


LIFE APPOINTMENTS. 


West ae 
Conservative, W. Va.—W. L. May and 
W. L. Reed, Wheeling. | 

Equitable, N. Y.—W. J. Garnet, Wheel- 
ing; W. B. Cruise, Grafton; A. E. Kinne- 
son, Academy; Ralph Justice, Webster 
Springs. 

Mutual Benefit—G. H. Guinn and T. M. 
Reynolds, Alderson. 

Meridian L. & T.—R. A. Reese, 
tine; Harry Thompson, Martinsburg. 

Mutual, N. Y.—C. Boyer and J. L. 
Porterfield, Martinsburg. 

New York—T. H. Hooper, 


Pales- 


Oak Hill; 
Cc. E. Gutkey, Independence; Wm, C. 
Klicker, Cedar Grove; J. F. Fisher, 
Moundsville. 


Southern States Mut. — G. Sumpter, 
Man; J. E. Hoff, Spence 


Travelers—E. A. West, "palling Springs. 


Ohio 
4Ztna—E. C. Conklin, Lebanon. 
Canada—B. L, Frye and L. M. Scofield, 
Mason. 
Equitable, N. Y.—A. A. Bowers, New 
Philadelphia. 


Home—W. A. R. Bruehl, Jr., Cincinnati, 


New York—A. L. Simon, Lorain; E 
Murphy, Newark; C. S. David, Marys- 
ville; F. E. Hatfield, Rising Sun, 
Pittsburg L. & T.—G. W. Wachtell, To- 
ledo 

Reserve Loan—J. A. Courtney, Mt. 
Healthy. 


State, Ind.—F. W. Schmehle, Wapakon- 
eta; . L. Morse, Bellefontaine; — * 
Seliman, Mt. Sterling; B. A, Plumer, Ma- 
rietta; A. J. Baumgardner, Greenvilie; D. 
Moligard, Woodville; J. M. Crain, Desh- 
ler; S. A. Weaver, McComb; M. L. Coffin, 
Rawson; F. W. Yantis, Old Fort. 
Security Mut.—L. V. Canson, Cadiz. 
Travelers—Harry Fagan, Flora Blake, G. 
R. Bunn, Carroll Osborn, G. M. Montagu, 
Wm. Pratt, Cleveland. 
Bankers, Ia.—W. C. Gilmore, Lebanon; 
W. A. Hanna, Napoleon; G. E. Wright, 
Granville. 
Canada—L. J. Donaldson, Medina. 
Equitable, N. Y.—W. S. Hartman, Cort- 
land; W. M. Crawford, Columbus Grove, 
Franklin—S. B. Gibson, Cleveland. 
Home—P. J. Sherman, Gallipolis. 
Mutual Benefit—G. W. Ault, Toronto. 
National, Vt.—P. C. Ries, Kenton; B. F. 
Downer, Painesville; G. P. Roberts, Ober- 
lin; E. EB. Morse, Akron. 
ap ittsbure L. & T.—A. L. Knight, Cleve- 
and. 


Royal Union—H. F. Hart, Toledo; R. H. 
Robb, Canton 


Reliance—E. M. Maddex, Mechanicsburg; 
J. J. Butler, Dayton. 

Reserve Loan—J. M. Ickes, Columbus. 

Indiana 

48tna—C. M. Hammond, Boonville; P. 
C. McIntosh, Freedom. 

Bankers, Ia.—Lemuel Buis, Greencastle; 
E. L. Hollingsworth, Rensselaer. 

Mass. Mut.—H. C. Poe, Michigan City. 
—_ American—John Weber, Union 


ty. 

Provident L. & T.—S. C. Mendenhall. 
State Mut.—C. W. Derickson, Shelby- 
ville; Hamilton Stucker, Scottsburg. 


Aina—T. A. Story, Fort Wayne. 
National, U. S. A.—W. B. Pace, New 
Ibany 


National, Vt.—C. Ochiltree, Connersville. 
Pacific Mut.—H. A. Benson and W. O. 
Miller, Newcastle. 
Penn Mut.—J. D. Smith, Dana. 
Scandia—H. L. Marsh, Grovertown; G. 
S. Widholm, Valparaiso. 
U. S. Ann. & Life—C. H. Matson, Co- 
lumbus. 
Michigan 
Etna—W. A. Thompson, Battle Creek. 
Bankers, Ia.—H. F. Henderson, St. Ig- 
nace; J. P. Watkins, Benton Harbor. 
Ilinois—K. P. Pettit, Alma. 
Manufacturers—H. C. Maynard, Detroit; 


T. N. Eiler, Saginaw. 

. Gardaneir, Marshall. 
New York—Wm. Hugo, Baraga; J. 

Wagener, Hancock. 
Pacific Mut.—G. W. Robinson, 


Grand 
Rapids. 


Wisconsin 
4&tna—J. E. Clark, DePer 


Mass. Mut.—Ella M. Schoeverling, Mil- 
waukee. 

Mutual—A, F. re pe Thomas W. 
Dunlop, Milwaukee; 4 


New York—A, J. Dillet, Pulaski: w. 
Hudloff, Shawano; T. W. Andresen, hed. 
ford; John Jacobson, Cumberland; J. P. 
Fitzgerald, Re yr 

U. S. Ann. & Life—C. A. Moulding, Mil- 
waukee; J. = Ellis and G. H. Buchanan, 
Ashland. 

Bankers, Ia.—T. H. Blackburn, Ingram. 

Equitable, N. Y¥.—Gilbert Bahr, Li 4 
; C, E. Hildebrandt, Oshkosh; We 
Sunstrom, Marinette. 


Manhattan—E. H. Shaul, La Crosse, 





ILLINOIS §AGENTS REORGANIZE 


(Continued from Page 1.) 
been that the agents down the state felt 
that this was largely a Chicago organ- 
ization. Secretary Putnam saw that the 
agents outside of Chicago needed an 
organization of their own, in which they 
would feel that their problems—very 
different from those of Chicago—would 
be looked after. E. B. Case of Chicago, 
chairman of the executive committee, 
looked at the matter in the same way. 
So, with the approval of all concerned, 
this meeting was called to assemble down 
the state to reorganize the assoication 
on new lines. 
Attendance Only Fair 

It is to be regretted that more agents 
could not or did not attend. East St. 
Louis sent up a delegation that was the 
life of the meeting. About thirty-five 
men from that city made the trip in the 
private, trolley car of President McKin- 
ley of the Illinois Traction Company, 
taking on others at Madison and Belle- 
ville, and arriving at Bloomington Mon- 
day night, with a delegation of forty. 
Bloomington and the rest of the state 
furnished not quite as many more; but 
those who were there were representa- 
tive agents, bent on accomplishing some- 
thing, and the meeting was marked by 
earnestness and enthusiasm. 

Capen Welcomes the Agents 

Fred B. Capen, vice-president of the 
Bloomington local association, called the 
meeting to order in the assembly room 
of the Illinois Hotel at 10 o’clock Tues- 
day morning, and welcomed the visiting 
agents to the city. This was the formal 
welcome; the informal one had been 
given to each delegate by the reception 
— on his arrival. 


B. Case, the only officer of the 
association present, responded to Mr. 
Capen’s welcome and _ started things 
moving. 


Need of Strong State Organizations 

Secretary Putnam of the National as- 
sociation then took the floor. Mr. Put- 
nam pointed out the manner of organ- 
ization of the national body, composed 
as it is of state units, and urged upon 
the agents the necessity of strong state 
organizations, not only to give strength 
to the national organization, but to han- 
dle effectively their own local problems. 
He touched upon the distinction which 
had been drawn between the large city 
and the country agents, and hinted that 
this distinction may have been started 
from a higher source. This was an 
organization of Illinois agents, big city 
and little city alike, he said. 

Problems of the Agent 

The speaker called attention to the 
natural process by which companies 
would favor large city agents and bro- 
kers, friends of the managers or ex- 
ecutives, and how from this natural 
tendency had grown up the practice of 
allowing these favored ones to write 
business everywhere, until the overhead 
writing evil had grown to be the most 
serious the local agents had to contend 
with. It was this condition, which agents 
individually could not combat, which led 
to an organized movement—the Na- 
tional association. Briefly, the speaker 
recounted the problems taken up—over- 
head writing, competition of nonresident 
cut-rate brokers, multiple agencies, own- 
ership of expirations, rate wars—and 
what progress had been made in solving 
these problems. 


Reorganization Effected 

At the close of Mr. Putnam’s address 
Thomas L. Fekete of East St. Louis 
propounded four questions to find out 
the present status of the state associa- 
tion: 

1. Is there not at this time a state or- 
ganization? 

2. Do the officers of that association 


consent to our reorganization of the asso- 
ciation? 


3. Would this meeting in any way 
arouse any feeling on the part of the old 
organization? 

4. Have you any information from the 
old association on this subject. 

Messrs. Case and Putnam explained 
that the reorganization was with the 
full approval of the old officers. It was 





— 





therefore decided to Mey with it at 
once. Mr. Capen was elected temporary 
chairman and Mr. Fekete temporary 
secretary. The old constitution and by- 
laws were taken up and amended, prin- 
cipally in changing the annual dues 
from $2 to $3, of which $2 goes to the 


National association, and includes sub- 
scription to the American Agency Bul- 
letin. The platform of the National 


association was adopted, and it was de- 
cided to send a copy of the amended 
constitution and by-laws and the plat- 
form, together with a membership ap- 


plication blank, to every fire insurance 
agent in the state. 

It was also decided to consider as 
members all local agents present, not 
already members of the association. Mr. 
Putnam stated that he had received from 
agents in 125 cities and towns in the 


state expressions of desire to cooperate 
with the other agents in this movement. 
President Wilson’s Good Talk 

President Charles F. Wilson of the 
National association, who had arrived 
with the Chicago delegation, was called 
upon and gave a very interesting talk. 
He welcomed the reorganized association 


to the national body, and urged the 
value of cooperation, on which this 
agency movement rests. President Wil- 


son traced the growth of the fire in- 
surance business from its origin in 
Lloyd’s coffee house to its present great- 


ness. He told the agents that even be- 
fore it was organized as a business in 
London, the Masonic order, as far back 


as the fifteenth century, had insured its 
members against fire loss. 
Flickinger’s Excellent Advice 

W. B. Flickinger, chairman of the 
grievance committee of the National as- 
sociation, was called upon and related 
some conclusions he had drawn from 
his experience in that capacity. Much 
of the time, grievances are not as seri- 
ous as agents are inclined to think they 
are. There is always a tendency to think 
the other fellow is raising Cain, when, 
in fact, he is not so bad after all. 

It is evident that companies must get 
adequate rates or retire from the fields 
where they are losing money or fail. In 
event of failure or retirement, the agent 
is the worst sufferer. It is therefore to 
his personal interest that the company 
secure adequate rates. 

Agents Must Use Their Influence 

Mr. Flickinger called attention to the 
drastic and vicious anticompact law _in- 
troduced at the last session of the IIli- 


nois_ legislature, which stood more 
chance of passing than most agents 
knew. He told the agents that it was 


folly to send a lobby to kill undesirable 
legislation. The right way was for them 
to use their great influence in their con- 
stant contact with the assured to edu- 
cate the public into a better way of 
thinking. Business men are now getting 
a more correct view, as was evidenced 
by the credit men in their recent action 
deciding to use their influence in favor 
of measures to reduce fire waste and 
against laws inimical to legitimate in- 


surance. 
Committees Are Named 

After appointment of the following 
committees, the meeting adjourned for 
luncheon. 

Resolutions—F. W. Kraft, East St. 
Louis; A. Spitler, Mattoon; W. A. Wittich, 
Peoria; C..A. Bartlett, Granite City; C. H. 
Pingrey, Bloomington. 

Nominations—Leon G. Smith, East St. 
Louis; John H. Wood, Bloomington; J. C. 
Hinde, Madison; E. W. Twenhoefel, Belle- 
ville; R. W. Troxell, Springfield. 


The afternoon session was short and 
sweet. The committees on resolutions 
and nominations reported and their re- 
ports were unanimously adopted. The 
new officers were promptly installed 
without much speechmaking, and business 
proceeded rapidly. Most of the agents 
wanted to go to the ball game and 
others had to leave for home early. 

There was some discussion of the best 
way of pushing the organization. Mr. 
Fekete thought it would be a good plan 
for agents in all cities where boards do 
not now exist to organize boards. He 
said East St. Louis had none, because the 
agents had been negligent about it. Mr. 
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Troxell told of the .Springfield board, 
‘which is run largely on the club plan, 
with a monthly luncheon. 

Springfield Wants Next Meeting. 

When, invitations for the place of next 
meeting were called for, Mr. Troxell 
extended Springfield’s invitation. It was 
the only one, and the association rec- 
ommended to the executive committee 
that it be accepted. The meeting then 
adjourned. 

At night a smoker was given by the 
Bloomington agents in the assembly 
room of the Illinois Hotel. Unfortu- 
nately, many could not wait for it, but 
those who remained had a fine time. 
The attendance was not small, as the 
East St. Louis contingent had decided 
not to start for home until this morning. 

Sexton and His Socks 

President Sexton bears his present 
proud title because of several very ex- 
cellent causes. To him more than to 
anybody else except Secretary Putnam 
is to be credited the success of the 
meeting, for he worked up the East St. 
Louis crowd. Furthermore, he is one 
of the leading agents of the southern 
part of the state and has shown in his 
own business that he can make things 


see, the Best report on San Francisco 
losses is worthless. 

In Chicago the National Credit Mens 
Association has shown equal lack of the 
true grasp of San Francisco settlements 
by having three Pacific Coast men, all 
prejudiced parties, get up the resolutions 
as to how fire companies met the San 
Francisco issue. They simply show the 
distorted local view and present the old 
“roll of honor,” which meant nothing and 
represented nothing but a tentative vote. 
No faith can be pinned at all to the reso- 
lutions adopted by the credit men or to 
the Best pamphlet. 


THE WEST AND THE NORTHWEST 


(Continued from Page 9.) 

in Minnesota for the last two years, has 
been appointed special agent of the 
Northern of England, for North and 
South Dakota, with headquarters at 
Fargo. State Agent Cartwright, who had 
this field before, will now devote all his 
time to Minnesota. 





Missouri Agency Appointments 
Allemannia—Miller & Higgins, Milan. 


E American, N. J.—Lickey & Magechen, 
move. But the real secret of his elec- Gait; oc seen. = <> ° a es 
i .bring, wetta; I. utton, 
tion was those socks he wore. Chicago City kam, Hamanevile; D. 2. 


has Sox it is proud of, but they are not 
in it with Sexton’s. If Solomon in all 
his glory had been arrayed like either 
one of these, the Queen of Sheba would 
‘have gone deaf and blind. They fairly 
screamed. The steam whistles which 
announced noon were like the cooing of 
a dove. The big bell in the courthouse 
tower just tinkled out the hours. To 
Sexton’s socks is due the howling suc- 
cess of the meeting. 
Secretary Wittich the Right Man 

Secretary Wittich is regarded as a 
most excellent choice. He used to travel 
in Illinois for the Royal before he de- 
cided to quit road work and enter the 
local business. He has a broad acquaint- 
ance, is a man of fine judgment, pleas- 
ing manner and good executive ability. 

The committees are made up of some 
of the best agents in the state. It was 
at the earnest request of E. B. Case 
that Chicago was given no greater prom- 
inence on the lists, as he believed that 
for the present, at least, the down-state 
agents should run the organization. He 
and the other Chicago agents who have 
worked in the past will show the same 
interest in the future, and they do not 
desire official honors. 

Field Men on Hand 

Several field men made it convenient 
to get around Bloomington-way at this 
time to meet their friends and show their 
interest. Among those present were: 
Wise of the Home; Stauffer, Firemans 
Fund; Smith, Milwaukee Mechanics ; 
Munns, Equitable ; McCabe, Agricultural ; 
Wippell, Dixie; Espenscheid, National 
of Hartford; Mavon, Providence Wash- 
ington. Monroe of the National of 
Hartford was in Monday night, meeting 
people, but had to leave before the con- 
vention. Inspector Zent of East St. 
Louis came up with the crowd. 

The Bloomington men were good 
hosts. They have a fine town that they 
are proud of, a good hotel and they did 
their utmost to make the stay of the 
visitors pleasant. They have troubles of 
their own at present, but they coop- 
erated beautifully for the success of this 
event. 


BEST'S SAN FRANCISCO REPORT 


(Continued from Page 10.) 


den, unprecedented and overwhelming dis- 
aster. They had not only their obligations 
in San Francisco, but their responsibility 
to policyholders elsewhere to consider. 
Unless a man knew the peculiar condi- 
tions surrounding each company, informa- 
tion which neither Mr. Best nor any 
other person possesses, he could reach no 
correct conclusion as to whether a com- 
pany did its duty or not. It is safe to 
say that with very, very few exceptions 
every company paid all and no doubt 
more than it was really obliged to. So 
far as THe WesTteRN UNDERWRITER can 








| B. Powers, IJr., St. Louis; 
. Cowder, Republic, B. W. 
Siotts City. 


Continental—B. B. Quisenberry, Se- 
dalia; W. L. Young, Greentop; Charles 
Carr, aes: Corder & McKenny, 
King C a 

Dixie—Hubert & Hubert, Neosho. 
Eagle—J. N. Sperry & Co., Springfield. 
Fire Assn.—Miss Amo Fitzpatrick, Neo- 
sho; J. O. Jones, Webb ity; w. 
rr Carterville; Pierce & Ewin, But- 
Firemans Fund—G. D. Capen & Co., St. 


Louis. 

Germania—W. CC. O6¢estreich, 
Bluff. 

Home—Williams & Duckworth, Aurora; 
George Mahn, DeSoto; F. E. Eggerman, 
Bonne Terre; Anderson & 7 Gorin; 
S. L. Tucker, Whiteside; 8. Merideth, 


Queen City; J. U. Townsend, SNoveity: G. 
T. Barnes, Monticello; S. B. Sturgis, Lee- 
ton; J. A. Craven, Licking 

Hartford—G. W., Kerdoift Tantagten: 
Van Dyke & Co., Marshall; W. Ba’ 
Callao; W. W. Jamison, Rich, Hill; 
Douglas, Kirkwood; a. 
Kirksville; P. L. Lyles, Eminence; B. 8. 
Shirley, Queen City; A. F. Smith, Elmer; 
L. D. Bone, Mineral Point; S. T. Rollins, 
Waynesville. 

State of Il.—W. F. Quigley, Tipton; 
as YY & ee Neosho. 

& aaa, DB Brooks, Alton; J. O. 

Wuilece, Jameson. 

London—W. M. Byrne, St. Louis. 

Mercantile—C. J. Pendergraft, Buffalo. 

N. B. & M.—T. A. Smedley, Marceline. 
T. Brawford & Son, 


Poplar 


Northern Eng.—2Z. 


Unionville; Evans & Lomax, Princeton; 
Tandy W. Partin, Cameron; Quisenberry 
& Swe Sedalia. 

Phoenix, Ct.—L. M. Pierce, Newtonia; 


W. E. Engleman, Fairplay; J. O. Wallace, 
Jameson; Brown Dreannen, St. James; 
Cc. Cc. Barrett, Warsaw; J. E. cn An- 
derson; Mrs. Victoria Currence, Olean; A. 
Ww. Kistler, Noel; Curry & Melton, Annis- 
ton; Abram Watts, 
Burdett, Garden City; 
Monroe; Frank Krohn, 
Singleton, Webster Groves; ae 
Cameron; J. E. Hollow, Cuba; J. ‘a. 
Maplewood; A. M. Moles, Clarks- 
t-te, Hodges & 
Royal Exch.—C. F. Wickoff, Chillicothe. 
Shawnee—Brown & Drennen, St. James; 
Lorts & Bruer, Rolla; E. H. Webb, Fred- 
ericktown; J. L. Hale, Oran; Ned’ Jones, 
Dexter; G. B. Cox, Essex. 
— Pa.—P. R. Spicer, 


wi amsburg City Fire—Joe Moore, Sikes- 
; T. B. Dunean and N. S. Myers, 
Mexico; A. G. Spencer, Columbia; Arthur 
Centralia; R. M. Wilson, Excel- 
sior Springs. 
#tna—D. M. pistatert Osg' 
Adirondack—C. Whitbread, & St. Louis. 
American — ss “presto & Caraffa ‘a, St. 


Louis. 

Amer. Cent.—Gordon Frank, Greentop; 
Armstrong, Norris & Montague and Chas. 
P. Whitbread & Co., St. Louis; C. W. 
Meyers, Moscow Mills; H. E. Emory, Belle. 


Citizens Kansas City; 


Kansas 


“Connecticut—A. 

J. W. Underwood, Aurora; 

Hawkins, Ash Grove; Elsea & Hains, 

Marshall. 

Eagle—A. Dz Piersall, Carthage; Henry 

Digbs, Joplin; J. J. Funk, Webb City. 
Fid elity- White & Son, Macon. 

Ger. Alliance — J. Helber, Bonne 

Terre; Barbee & Roberts, Marshall. 

Ger. Amer.—H. 8S. Booth, Centralia. 
Ham. Brem.—Burch & Burch, Carter- 


ville. 
Hartford—Rush Straw, 
North America — Ado oiph 
Lous: S. J. Henderson, 


,. Carthage; 
Miss Maud 


Recher, St. 
nsas City; W. 
OQ. Meridith, Queen 


Baker, Callao; 8. 
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American—D. L. Evans, Delavan; Frank 
San Il. 


‘Boston—G. A. Tomlinson, ae 
Citizens—Baumann Gordon 


nona, 
Connecticut—J. J. Ties, 
Com Foster, ever 





ch, Mansfie 
hea P. Whitbecaa, St. Louis. 
Nat’l Union—J. W. Pletcher, Pacific. 
New — — White & Kerdolff, 
Sexton. Parnell; Cor- 


'Z Belcher, Co- 


eck eset Berg, Beau- 
Gotinty—Lewis F ogy Willmar. 


ynesville. 
der & Moktonny “King C Fidelity, N. Y.—H. 8p. Reed, Hibbing: 
la J. W. L. Han 


tine — Batterton 


ja. 
peanerivente—J. H. Minor, Mexico. 

ix—J. C. Ault, Cassville; J. T. Do- 
wae Lathrop; Warriner & Hand, Stan- 
berry; Aufder-Heide Bros., 
Pendergraft, ba Cc. 


Ger. Amer., N. Tassos Barth, Wa- 
tertown; Mosher & Powers, ——— 
F.’ Dege, Corning: 


Eaves, De Soto; 
Hunter & Bryant, Kansas City. 

Prussian Nat’l — Harkins, 
—. St. io s. 


E, George, Paul. 
lackert, Lakefield; 
) ®, “Geashahs : 


Ins. Co. of No. Am., a. 
B. Omohundro, Ellsworth; ye 
. Downing, ae. 


Securit , Ct—J. T. O'Brian, ieee: 
Al Ba Be ip naten: J. 


Royal Exch.—W. 
Cobb, Lake Seratet: 
Sanger, Windom; s 
_— D. Thorson, Roseau; 
me . . Stewart, Worthing- 
Nat'l Union—J. L. Lobben, 
Cc. W. Gebhart, Beardsley. 
a Jersey—Charles YD. Bentley, 
N. Y.—Joseph E. Roman, 
. Nat’l—C. W. Sage, Elysian. 


a Houston Belton; Hub- 
bert & Hubbert, Neosho. 


" Thompson, or 


ig 3 an’, Festus; A. 
Elliott, Nevada; Klumpp & 
Warriner '& —. 
Shoop, a A 





Aberdeen Premium Returns 
The following are the premium re- 


— for Aberdeen, S. Dak., during ‘Orient—Albert Berg, Beaudette; 


on. Ltr | & King, a Gea a 
ine—C. A. M Cc 


Seeeanicente Wr 
Hansen, Battles Lake; C.’ D. 
Hage, Deerwood. 
Lang. Aurora; 


Fergus Falls; "HH. 


Co., Biwabik; D. D. Greer, Coleraine; 
3 —— Kerkhoven; w 


N. O.—Alfred Chellsen, Red 


2 Nem Fund 1, | - t ener of Mankato; Tabour 
121 





Westchester—W. H. Jaeger, Le Sueur 
ter. 


Can.—Sherman 





H. M. Coudrey & Co. get an agency of 
the Orient at St. Louis. 

The F. Churchill Whittemore Company 
gets ine. St. Louis agency of the Queen 











Minnesota Agency Appointments 
American—E. L. Tschirgi, Ellsworth; 
W. A. Larson, Hills; Aug. Anderson, Ken- 
ixon, Stewartville; ° 
‘Feldman; 3 ree; w. 


The Ben Franklin, which has entered 
Missouri, will be in the general amined of 
John Naghten & Co. of Ch 

illi formerly ‘with the 
Bartlett & Miller agency at St. Louis, is 
doing the active work of or 
National Assurance Corporation 
city, of — H. M. Coudrey is to be the 
. Steel is slated for the sec- 





Bock, Steen; E. 


Wadena; Geo. J. aepeeal, 

. Bond, Lakefield; N. 

Continental—G. ‘Engebretson, Star- 
a Hibbing; L. W. Al- 


Detroit—John vet 
Hartford—L. A. 
Pe Woieeae 





GENERAL WESTERN NOTES 
Mrs, M. R. Mason & Son have opened an 
agency in the Good building, Des Moines. 


W. A. Wolverton of Oklahoma City has 
incorporated his agency as the Wolverton 


llips, mom 
3 W. 8 ruble,, vovest 


Gans, ; aD Oscar 
‘ Ponsford, Mayer; 


0. 
Hawkeye—Bierce Brachlow Co., 


. Blackert, ee H. Harry Smith becomes special agent 


of the Providence Washington in Colorado, 
Wyoming, Montana and the Black Hills. 


INTERESTING CASE IS TRIED 

J. K. Luce of Superior, Wis., 
interesting case that has been on trial 
Norwich Union. 
The Culver-Harper Company agency of 
Superior placed the insurance on some 
lumber at Munger, Minn., 
luth and had the 200 foot clause attached. 
The lumber burned and most of it was 
piled against a saw mill. 
denied liability, falling back on the recent 
decision of the Minnesota supreme court 
to the effect that while the space clause 
can not be used as a warranty, it can be 
regarded as descriptive of the location 





Merchants Nat’l Mut. N. 
ret; Minneapolis. (Gen. Agt.) 
German—Richard 
wey oO. 


Paine, Wabasha; H. 
: ww. _— oe . 


Mutual Cash’ .- 


Dravis, Albert Lea 
New Hampshire—Arthur Souers, 


North River—O. H. Clark, Winona. 
N. Y.—W. Van Dyke, Alex- 


Ct—A. W. Kron, 
prov. swash, “Strander Abstract & In 
t The plaintiff contends that the company 
: Kron, Litchfield; Seer had no right to use the clause in violation 
of the Minnesota law. 
clause being descriptive is concerned, the 
plaintiff held that the property should 
have been inspected by the company. 

It would seem that the plaintiff is en- 
deavoring to have a Wisconsin lower 
court rule on a Minnesota contract and 
reverse the decision of the Minnesota su- 


As far as the 


Western Ont.—Axel Anderson & Co., 


W’amsburg City—W. B. Mitson, Alex- 
M. F. Woodbury, Sauk Centre; A. 
. Batchelder, Granite Falls; Mrs. Luella 


Cottonwood; John Kelly, 





Pa.—George L. Douglass, 
land & Co., Racine; W. 
H. La’ 


W. E. Jones, Cute special agent of the 
Haven, has been spend- 
ing some time planting agencies in Ken- 
which was recently added to his 
territory. He has already established a 
number of good agencies in the state. 


Security of New 





i H. 
eo Skogland, “Bra- 





Hafstrom, Sabine; 
ham. 
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MINNESOTA MEN HOLD MERTING 


(Continued from Page 1.) 


the man. “Don’t want any, I’m an in- 
surance man,” was the response. 
Willison and Putnam Talk 
After a luncheon at the Commercial 
Club, the afternoon was taken up with 
addresses by the National officers pres- 
ent and the election of officers for the en- 
suing year. President Wilson expressed 
the belief that the St. Paul troubles were 
more imaginary than real; that small 
things had been magnified into great ob- 
stacles. He suggested a get-together, 
brotherly-love policy. Secretary Putnam 
said he thought Mr. Wilson had about 
expressed the right idea, and then pro- 
ceeded to explain at length work of the 
National association. 
What They Resolved 


The following resolutions 


adopted : 

We pledge our renewed and undivided 
support to the National Association of 
Local Fire Insurance Agents in its efforts 
to uplift the business of fire insurance and 
protect the local agent in his rights and 
privileges. But, coupled with this pledge, 
we desire to assure the companies that we 
will not lend our aid to any measure that 
will not redound to the benefit of the com- 
panies and the agents alike, recognizing 
as we do the mutuality of interests exist- 
ing in the business of fire underwriting. 

Resolved, That the Minnesota state as- 
sociation tender a hearty vote of thanks to 
President Wilson of the National associa- 
tion and Secretary Putnam of the National 
association, for their attendance at the 
meeting of this association and for the 
able and concise reports given by them of 
the work accomplished and the aims 
sought by the National association. 

Wagner Is President 

The officers elected for the ensuing 

year were as follows: 


President—F. H. Wagner, Minneapolis. 
First Vice-President—J. Q. Haas, §S 


Paul. 
Second Vice-President—H. A. Nolte, Du- 


uth. 

Third Viee-President—A. C. Dixon, Wi- 
nona. 

Fourth Vice-President—W. A. Marin, 
Crookston. 

Secretary and Treasurer—E. J. Forres- 
ter, Minneapolis. 

Executive Committee—J. P. Thomson, 
Minneapolis; C. H. Day, St. Paul; W. A. 
Baumann, Winona; J. H. Griffin, Albert 
Lea; J. Q aas, St. Paul; Otto E. C. 
Greely, Minneapolis. 

Grievance Committee—Jacob Stone, Min- 
neapolis; T. liss, Rochester; J. 4 
Wolfe, Moorhead; F. J. Forrester, Minne- 
apolis; Theo. Williams, Minneapolis; W. G. 
Strickland, St. Paul; W. H. Hart, St. Paul. 

Legislative Committee—A. W. Perry, St. 
Paul; C. H. Day, St. Paul; A. P. Pierce, 
Red Wing; O. H. Clarke, Duluth; G. M. 
Lowry, Fergus Falls; W. A. Marin, Crooks- 
ton; A. W. Armatage, Minneapolis. | 

The next annual convention will be 
held in Minneapolis. 


were 





Rating Indianapolis 

The raters at Indianapolis are now 
applying the Dean schedule to about 
500 risks a week. They will be done 
by April 1. The nonunion agents say 
this is too slow and that risks that 
take increases are being rated first. 
They say the whole city should have 
been rated before the new rates were 
promulgated so that decreases would 
offset increases. 





Wants to be Shown 
The Missouri insurance department 
has called for affidavits from the com- 


panies that they are not members of 
any trust to fix rates in that state. 





Benedict Will Be a Benedict 


H. O. Benedict of Milwaukee, state 
agent of the Phcenix in Wisconsin, will 
be married in Cincinnati this week to 
a charming lady from California. Gen- 
eral Agent Lenehan and State Agent 
Robertson of Michigan will be pres- 
ent at the nuptials. 





May Reorganize Toledo Board 

Toledo, Ohio, June 19.—(Special)— 
The report of the proposed revival of 
the Toledo local board, as announced 
exclusively in THe WesteRN UNoeEr- 
WRITER last week, has created consid- 
erable discussion in fire insurance cir- 
cles here. 

The majority of agents feel that the 
revival of the board is the only cer- 





tainty of peace and prosperity in the 
business. 


MISCELLANEOUS NOTES 


Interest is excited in local agency circles 
at Indianapolis by the impending sale of 
an important agency. 

The Indianapolis council has repealed the 
nozzle ordinance, owing to a dispute con- 
cerning rotary and stationary nozzles for 
basements of mercantile buildings. This 
action is regretted by insurance men. 

The Indiana Mutual Cyclone Company, 
mage A organized, has elected the follow- 
ing officers: President, Joseph Saunders, 
Anderson; vice-president, Daniel Fiant, 
Connersville; secretary,.H. L. Knowlin, 
Guilford; treasurer, E. C. Mercer, Roches- 
ter. It now has 276 members. 

Superintendent of Insurance A. I. Vorys 
of Ohio, who has been in charge of Sec- 
retary Taft’s state campaign, will be in 
charge of his national qaceye for the 
presidential nomination. Mr. Vorys, it is 
understood, will not —- as superintend- 
ent of insurance, but wil ive some atten- 
tion to the department, while a large part 
of the work will 
capable assistants. 


POINTERS wt 


FOR LOCAL AGENTS. 





be done by his very 














A local agent writes as follows: “I 
ran across a case the other day, the out- 
come of which may interest agents. I 
had a dwelling risk. An addition was 
built to it for the purpose of converting 
it into a boarding house. Transients were 
taken, but there were only a few of this 
class. The house was used mostly by 
local boarders. The rate authorities shot 
the rate up from a dwelling to a hotel 
rate. The assured would not pay it. A 
special agent came to town and had the 
rate reduced to that of a boarding house 
with permission to take transients, which 
was much less than the hotel rate. I lost 
the risk because I was not wise.” 

Question—Can you cite me a company 
that will write a good fairground risk? 

ANSwER—We believe the Philadelphia 
Underwriters, Erie, Pa., will write fair- 
ground business if it will pass muster. 


Question—Why do companies when 
serving notice of cancelation by mail al- 
ways include a postoffice money ordet 
for return premium? Why do they not 
use bank drafts or other paper? 

Answer—A postoffice order is consid- 
ered legal tender, while a draft or check 
is not. 


Question—Is the use of the three- 
fourths value clause mandatory as to un- 
rated town property or outside risks in 
Illinois ? 

ANswer—The rule of the Illinois State 
Board has been to have this clause ap- 
plied to unrated towns or to certain risks 
that have been rated but the state board 
designates where the clause is to be used. 
Some member raised the question as to 
whether the rule was mandatory. It was 
put up to the governing committee of the 
union but the committee made no definite 
ruling. While there seems, therefore, to 
be no definite rule, yet universal practice 
seems to require the clause. 

In the insurance business, like any 
other business, there are active and in- 
active agents. The fellow who is ever- 
lastingly at it generally gets there. 
Quite frequently old agents lose lines 
to younger men and do not seem to 
understand why. I imagine that while 
the ordinary assured does not care 
much about the man who does his 
business, yet he likes to have him call 
around once in a while to talk over 
things. When the agent thinks he has 
a sure thing then he commences to 
lose. Manfy times some little sugges- 
tion from a_ well-posted agent will, 
when adopted, improve the risk and 
lower the rate. The assured likes this 
feature and generally makes up his 
mind to encourage the fellow who is 
up-to-date and helps him. I know 
where a good agent lost a large line 
simply because he thought it was his 
and all he had to do was to go around 
just before the line expired and get his 
renewal. He was informed that an- 
other agent had suggested some im- 


saved some money and the line was 
given to him. Not that they had any- 
thing against the old agent, but the 
new one saved them money and that 
was what they were after. Call on 
your customers occasionally, look 
around and make some _ suggestions. 
You will stand better with them and 
make it harder for the other fellow to 
push in—Local Agent. 


nyt ye that were made and there- 
y 


Question.—If I issue a policy of $1,000 
at 1%4 percent for one year, premium $15, 
and rate is reduced to 1 percent at the 
expiration of six months and policy is 
canceled and rewritten three months later, 
what return premium should be given the 
assured ? 

ANSwER.—If rate is reduced to 1 per- 

cent per annum at the end of six months, 
the assured would be allowed a return 
premium of $2.50. The policy has earned 
one-half the premium of $15, at the origi- 
nal rate, or $7.50; at the rate of 1 percent 
it will take $5 to carry the insurance to 
expiration, making a total earned pre- 
mium of $12.50. As assured originally 
paid $15, he is entitled to the difference, 
or $2.50. 
_ Now, if, three months later, the policy 
is canceled pro rata and rewritten, the 
cancellation is based on the annual rate 
of I percent, or $10 premium. Policy will 
have earned three-fourths of the yearly 
premium of $10, or $7.50, seaving due the 
assured $2.50. In other words the assured 
originally paid $15 for $1,000 insurance; 
the rate subsequently shifts to $1 percent, 
premium, $10; policy runs three-fourths 
of the time and terminates, with one- 
fourth of the premium, or $2.50, to be 
returned to the assured. 


Question—What are the leading farm 
companies ? 

ANSWER—The union «companies that 
write farm business are Home of New 
York, Phenix of Brooklyn, Shawnee of 
Topeka, St. Paul F. & M., #tna, Ger- 
man American of New York, Hartford, 
North America. The L. & L. & G., Citi- 
zens of Missouri and New York Under- 
writers write it in certain sections. 

The main nonunion farm companies 
are the American of Newark, Continental, 
Security of Connecticut, Ohio Farmers, 
Forest City of Rockford, Ill, Queen 
City, Fire of Sioux Falls, South Dakota, 
Connecticut Fire, Northwestern F. M. 

The Iowa companies all write farm 
business in their home state, as do the 
Nebraska companies in that state. The 
Ohio German takes some farm business. 








Want Column 


One dollar per insertion. Limit, five lines. 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 








Ad- 








WANTED—Examiner in Chicago general 
office of a large union company. Address, 
stating experience, territory with which 
familiar and salary expected, C 25. 


YOUNG MAN with several years’ ex- 
perience as local agent wants to learn field 
work and would like position as a special 
or assistant with good union company; best 
of reference. M 33, 


WANTED—Steady man for hektograph 
work and map corrections, also to keep 
supplies. Fair y, but no advancement. 
W 17, Western Underwriter. 














MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Imterests in Fire, 
Life and Other Insurance. Write for Informa- 
tion, 


Association Bidg., Chicago, Ill. 


SURPLUS LINES 


SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 











Cook County Agent of Illinois Na~ 
tional Fire Insurance Co. 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


Sole Agents: Phonix of London; Springfield 
FP. &M.! American, N. J.; United Firemen’s; 
Security, Ct.; County, Pa.; 
Cam insurance Co. State 
of Pa.; Pelican; Western Reserve. 

















G. J. ULLMANN G, A. NEWTON 


HH J. ULLMANN & CO. 
' 159 La Salle St., Chicago 
NEWARK FIRE « - 


Agents for 
CAPITAL FIRE - - 
STATE FIRB (Ltd.) 


Newark, N. J. 
Concord, N. HH. 
baad Liver pool, Eng. 








Leading gents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louis 
mdence solicited. Commissions paid non-resi 
kers. Lo 


d distance telephones. 
Norwich Union, Hamb Bremen, 
ters, Fi 








CHURCHILL WHITTEMORE CO 


a Successors to Wall & Whittemore 
208 North Fourth Street - - S&T, LOUI¢ 


Commission allowed non-resident agents 
on insurance on St. Louls properties 


UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 
Cash capital, $389,616. Cash sure 
plus, $26,121. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE & CO., Managers, 











Actuarial. 








M M. DAWSON, F. 1. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of Am 

Fellow of the Institute of Actuaries, Member o 

the Deutscher Verein fuer Versicherungs- W issea- 

schaft, etc, 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 
(in mathematics) 





Consulting Actuary 





1312 Geddes Avenue . Ann Arbor, Mich. 
J H. NITCHIE, 

. ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 789. Automatic #999 


Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
1M6 to 1421 Williamson Bldg., Cleveland, 0, 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 














Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 


850 First Nat'l Bank Bidg., Cincineati, O, 


Special attention given to insurance cases, 


J. Louis Kota 
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ILLINOIS 


INSUR ANCE 
COMPANY 


LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or 
would like to enter the business of life insurance. = wesdemneaess 


AppREss THE HOME OFFICE: 


FORT DEARBORN BUILDING 





134 MONROE STREET 











Ghe 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 











“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Accident and Health policies can 
be written, we will write them. 
Good Contracts in Good Territory to Good Men, 
Producers address 
H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill, 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds, 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissioner 





YOUNG MEN—MAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money 
They have most varied 
forms of policies end 
advantageous con- 
tracts — liberal 
commission 

The attention of 
Co men, particu 

~y yours men ag 

a is 
Feciall 


rite for tet information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
Incorporated as a Stock Company by the State ef How dereey 
JOHN F. DRYDEN Home Office 








President, NEWARK, N. J. 
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’ Health Theft 
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y Liability classes of Casu- 

6 Elevator alty Insurance. 
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ENERAL LIABILITY INSURANCE is written in one policy covering the 
holder’s liability for damages because of personal i injuries or death 
to anyone at all—either employes or others. 
roll, floor area, street frontage, and elevators (if there be any). 
THE RATES ARE VERY LOW. This form of insurance is especially 
suitable to office buildings, hotels, clubs, libraries, wholesale and 

retail stores, warehouses, and private dwellings. Probably there is a larger 
proportion of uninsured risks of this sort than of any other— 
simply because they have not been solicited. The Maryland 
Casualty Company makes a specialty of General Liability 




























It is based on pay- 
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THE 


METROPOLITAN CASUALTY 


Iasurance Co. of New York 


Only One Company Has 


1. The most liberal policy contract. 





2. The greatest amount of security 
behind it. Home Office, - 47 CEDAR STREET 
3. The best commission and con- Chartered 1874 
tract for the agent. 
We want a district manager in every center | PLATE G 
where we have no branch office. Attractive terms PERSONAL ACCIDENT POLICIES 
and non-forfeitable renewals to good men, AND HEALTH 


Write at once, 


‘FRANKLIN W. GANSE, 
Vice-Pres, and Director of Agencies 


Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 


of the Most Approved Forms 





EUGENE M. WINSLOW, President 
Daniel D. Whitney, Vice-Pres’t 
S. Wm. Burton, Sec’ 
Alonzo G. Brooks, Ass’t Sec’y 
Reltable and Energetic Agents Wanted 


The 








CASH CAPITAL 
$500 000 


SURPLUS to P« y Holders 


+ ANDAR, 
INSURANCE 


ee 


ACCIDENT 
COMPANY 


FORMS OF ACCIDENT, 


DETROIT MICHICAN 


ALL SICKNESS NOUSTRIAL AND 


LIABILITY tNSURANCE 


Gasoline +-F-P = Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 




















The Incandescent Light & Stove Co. 
420-422-424-426 East Pearl Street, Cincinnati, Ohio 


WM, D. FAIRBANKS 
President 





CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of premium and commission, applications 
on.all property, not of the extremely hazardous class. 


Correspondence solicited. 


Address all communications to the Company. 











